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Master Policy For 
$30,000,000 Taken On 
N. Y. World’s Fair Art 


Paintings From Melbourne, Paris, 
Amsterdam and Other Gal- 
leries to Be Shown Here 


HARRY R. FARJEON BROKER 


Companies’ Fine Cooperation; Ex- 
hibit in Masterpieces of Art 
Building 
The great exhibit of world masters to 
be shown at the New York World’s Fair 
has been insured under a master policy 
of $30,000,000. The writing of this in- 
surance to protect the paintings coming 
from all parts of the world to the ex- 
position resulted after nine months of 
conferences, negotiations and correspond- 
ence, many meetings with insurance com- 
panies who took into consideration the 
site of the buildings which will contain 
the paintings, the construction of the 
buildings and every angle of the under- 

writing as well as the protective end. 

Companies’ Fine Cooperation 

_ From the start the insurance compan- 
ies have been cooperative. The under- 
writers have felt the importance of the 
cultural end of the World’s Fair and the 
prestige such a collection of paintings 
will give New York City. 

The insured is Art Associates, New 
York. Director general of Art Asso- 
ciates is Dr. W. R. Valentiner. Chairman 
of the executive committee is Charles 
R. Henschel. Chairman of insurance and 
transportation is Harry Russell Farjeon 
of Farjeon, Ballin & Co., 116 John Street, 
which placed the master policy. 

The paintings insured under the $30,- 
000,000 policy will be exhibited in the 
building which will be called Master- 
pieces of Art. It is constructed in three 
separate units, is fireproof, and is of 
classic design. Architects are Harrison 
& Fouilhoux, who have done many of 
the Rockefeller Center buildings and who 
also did the Perisphere at the fair. Mas- 
terpieces of Art is located near the Ad- 
ministration Building of the fair and on 
a plot of 86,800 square feet. 

Some Galleries Represented 

Among the galleries which have loaned 
paintings for the fair are the Melbourne 
Gallery of Australia, National Gallery of 
London, Louvre of Paris, Rijks of Am- 
sterdam. Among private collection gal- 
leries to be represented are Mellon, 
Bache, Harkness, Johnson and Widener. 
One picture, a Van Eyck, from Mel- 

urne, is valued at £60,000 sterling. An 

(Continued on Page 36) 
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Five Hundred Weeks 


They were consecutive weeks, spanning almost ten 
years of work. And this is the production record of a 
young man who ten years ago joined our Pittsburgh 
Agency :— 















Five hundred weeks of consecutive weekly production, 
beginning with his first week as a life underwriter. “App- 
a-week” was the task that he accepted, and he has pro- 
duced a weekly average of 2.8. His policies, 1,430; the 
total paid-for insurance $2,545,855; the average amount, 
about $1,780. Further, this dogged week-by-week produc- 
tion has qualified him for all of our Conventions and our 
Clubs that recognize leadership. We tell the story to supply 
an inspiring example of a method that compels the steady 
production all Agency Managers desire, and should be the 
purpose of all underwriters. We are aware, of course, that | 
there are far longer records of weekly production than this. 




















“App-a-week” is one of the simplest and best of quota 
plans, because six days in a week give little opportunity 
for scoring if precious time is allowed wastefully to pass 
at the beginning. 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 
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Savings Banks Abandon 
Central Underwriting 
Insurance Scheme 


Controversy Over Seeking Amend- 
ment to N. Y. Savings Bank 
Life Insurance Law 


ONLY FOUR BANKS WRITING 


Action of Savings Banks Associa- 
tion Reflects Lack of Enthusi- 
asm About Insurance Venture 





New York State savings banks have 
abandoned their plan to write savings 
bank life insurance through a central 
organization formed for that purpose 
It would have been necessary to have 
an amendment:to the law to effect this 
but after a year of consideration of the 
matter by members of the Savings Banks 
Association of New York State such an 
amendment will not be sought. 

The savings bank life insurance situa- 
tion in this state now is that only four 
banks out of 134 members of the Savings 
Banks Association have taken advantage 
of the legislation permitting them to en- 
gage in the life insurance business. Five 
other banks are acting as agents for 
these, two in Oswego, one in Oneida, 
one in Rome and another in Peekskill 


Banks Not Enthusiastic 


It has long been common knowledge 
that the injection of savings bank life 
insurance into the savings bank business 
has brought about a cleavage among sav- 
ings banks of this state such as has not 
been witnessed within current memory 
From the first the banks were cold to 
the idea with a few exceptions. Gener- 
ally they had no enthusiasm for engag- 
ing in a technical business for which 
they had neither experience nor equip- 
ment. From their knowledge of the 
business and the terms of the permissive 
law the veniure could not be a great 
source of profit. That the new function 
would bring new depositors into the bank 
was extremely doubtful in the minds of 
many bankers. In fact, some regarded it 
as in competition with the savings d« 
partment. 


Governor Against Change 

In the light of this attitude from the 
first it is no surprise to insurance pe 
ple that the banks have dropped the 
idea of seeking an amendment to the 
law permitting a central underwriting 
organization with the banks acting only 
as agents. Not much has been printed 
about the ‘sharp difference of opinion 
among savings banks on the whole sub- 
ject of savings banks going into the life 
insurance business but it is commonly 
known that member banks in the Savings 
Banks Association felt so strongly on the 
subject that an important element in the 
association wanted to eliminate the whole 
controversy. Another deterrent to seek- 
ing any change in the law was the atti 
tude of Governor Lehman who let it b« 
known that he opposed any amendment 
to the Livingston-Piper Act until it had 
been tried out in its present form. 
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WISHES FOR CHILDREN — PLANS FOR FATHERS 


A youngster can wish, but it’s up to daddy to see that the wish comes true. 


That’s why thoughtful fathers are rapidly becoming owners of the John 
Hancock’s readjustment income plan — which carries their loving care into the 


uncertain future. 


Our national advertising in current magazines tells fathers the appealing 
features of this plan; and our complete sales kit, filled with tools that help in the 
presentation, makes readjustment income exceedingly attractive for our field men 


to sell. 








Jon 
M HANCOCK moTuat CIFE Insurance COmPany 





LIFE INSURANCE COMPANY 


A John H 
oF Boston, MASSACHUSETTS ancock advertisement 


Promoting the readjustment 
‘ncome plan, 


JOHN HANCOCK MUTUAL LIFE INSURANCE COMPANY 


GUY W. COX, President 
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With the announcement of a 400% 
gin in annuity premiums in 1938 as 
s«mpared to 1929 and that more money 
; being invested in life insurance today 
than ever before in the history of the 
United States, Holgar J. Johnson, Pitts- 
jurgh, president, opened the mid-year 
meeting of the National Association of 
life Underwriters at the Brown Hotel, 
Couisville. The meeting, scheduled for 
two days, March 31 and April 1, in- 
juded a sales congress on the second 
ly under the auspices of the Louisville 
\ssociation of Life Underwriters. 
Insurance premiums paid by 64,000,000 
\merican policyholders now amount to 
nore than has ever been paid before 
»any country in the world and pre- 
nitims for annuities amounting to $415,- 
10,000 last year compared to $99,000,000 
paid for the same purpose in the last 
prosperity year of 1929. Records have 
heen broken every year, with the ex- 
ception of 1933, and continue to be 
broken, 

Attendance of 175 representatives of 
1 state and local associations through- 
ut the country broke all records. This 
meeting saw a change of procedure for 
he first time—that of holding the Na- 
ial Council meeting the day before 
the trustees meeting, 

Public Attitude Big St. Louis Topic 
The fiftieth anniversary convention was 
set to be held September 25 to 29 in- 
‘lusive, in St. Louis. At this meeting 
public relations will be the chief topic 
lue to the importance this subject is 


receiving in the indus try at the present 
time. More 


than half of the speakers 
there will discuss the improvement of 
public regard in this respect. 

Prominent discussions included _ the 
stronger local associations, 


meet ings, efforts to increase member- 
chips, improvement in general represen- 
tion with a suggestion from the floor 


that legislation be encouraged in an ef- 
lort to eliminate the agency making brt 
suggestion 


This was voted 





ROGER B. HULL 


Managing Director National 
Association 





By A. W. 


down, however, because of the general 
opinion that governing legislation should 
be avoided where possible. 

Opposition to savings bank life insur- 
ance was vigorously expressed although 
no definite action was taken in regard to 
a program of opposition other than the 
suggestion that the best method of com- 
batting this competition was public edu- 
cation. The date for Annual Message 
Week was set for October 23. 

Louisville Association Luncheon 

President Johnson, speaking at the 
luncheon of the annual sales congress 
of the Louisville Association of Life Un- 
derwriters on the subject “Security of 
the People, by the People, for the Peo- 
ple,” said the institution of life insur- 
ance is the world’s greatest democracy, 
and he stated to the more than 300 na- 


tional members and agents of local com- 
panies present, that the savings accumu- 
lated by policyholders equals the capital 
necessary to create jobs for 4,000,000 peo- 
ple, and the money paid living policy- 
holders last year would build half a 
dozen Panama Canals, several Golden 
Gate Bridges and a few Boulder Dams. 
Engelsman Heads Nominating 
mmittee 

A committee to nominate officers for 
election at the Fiftieth Anniversary Con- 
vention to be held in St. Louis, Septem- 
ber 25 to 29, inclusive, was elected and 
consists of Ralph G. Engelsman, New 
York, chairman; E. W. Baker, Louis- 
ville; Millard Orr, Philadelphia; Homer 
Rogers, Indianapolis, and Paul C, San- 
born, Boston. 

Grant Taggart, Cowley, Wyoming, who 


National Income Less But Public 
Buys More Insurance, Johnson Shows 


The American public today is invest- 
ing more dollars in life insurance than 
ever before in the history of the United 
States—or for that matter, in any coun- 
try, Holgar J. Johnson, president of the 
National Association of Life Underwrit- 
ers, told the National Council at its mid- 
year meeting at Louisville last Friday 
and Saturday. 

“T wonder if the 64,000.000 persons who 


own life insurance—and we who serve 
those policyowners—grasp the full sig- 
nificance of that statement?” Mr. 


Tohnson said. “In a time when the en- 
tire world is upset and so many of our 
institutions are being questioned, it is 
significant that the American public 
continues to turn confidently to life in- 
surance (and T have the record here for 
you to examine) as one of the surest 
means of providing for the future. 
“That statement may surprise you be- 
cause, of course. there have heen state- 
ments made recently which imply that 
less is beine spent for life insurance to- 
dav than formerly. 
Income Less, Purchases Greater 
“Here is the record for all legal re- 
serve life insurance companies in the 
United States. In 1929 policyvowners 
and purchasers of annuity contracts paid 


premiums of $3.350000.000 (h). In 1938 
they paid approximately $3.770,000,000 
(b) in such premiums. This increase, 


by the way. is much greater than ap- 
nears from the figures. National income 
today is less than it was in 1929. vet out 
of todav’s smaller rational income. more 
actual dollars are heinge invested in life 
insurance than in 19970 These premiums 
are for all life insurance and 
annuity premiums—Ordinary, Industrial, 
Gronp and annuities. 

“One of the most impressive facts in 
the record is that life and arnnity pre- 
miums on all new and outstanding Ordi- 
nary, Industrial and Group policies com- 
hined have increased over 19?0—excent 
for one vear—every vear all through the 
depression right up to the present. That 
one year was 1933, when there was a 
slight decrease from 1929. All previous 
records—with the exception of the one 
vear, 1933—have been broken every year, 
and continue to be so broken. 


tTarms at 





HOLGAR J, JOHNSON 
President National Association 


“It is quite true that the total pre- 
mium on new Ordinary insurance issued 
in 1938 is about 25% less than the total 
premium on new Ordinary issued in 1929 
—but that doesn’t mean that people are 
buying less life insurance; it means 


simply that people are buying more of 
other forms of protection. One of the 
great additions in this past ten years 
has been purchase of annuities. Pre- 
miums paid on annuities in 1929—old and 
new contracts—amounted to $99,000,000. 
Premiums paid on annuities in 1938 to- 
taled $415,000,.000—an increase of more 
than 400% in this department. I sup- 


we might say that in life insurance 
car field, people may be 
fewer four cylinder 
cars than formerly, but are purchasing 
more six and eight cylinder cars. The 
total premium on new Ordinary and life 
annuities combined was, aS a matter of 
fact, greater in 1938 than in 1929.” 


?P se 
as in the motor 
buying somewhat 


National Association Mid- Year Meeting 
Draws Record Crowd at Louisville 


Williams, Louiswille 


Detroit and Florida 
Bid for Next Meeting 


Two associations entered bids at 
Louisville for the 1940 mid-year meeting 
of the National Council, National Asso- 
ciation of Life Underwriters. Detroit 
wants the 1940 meeting in that city and 
the Hollywood Beach Hotel extended an 


invitation to the Council on behalf of 
the Florida State Association of Life 
Underwriters. Trustees will decide on 


the mid-year meeting place at the De- 
cember conference. The meeting at 
Louisville last week was held in conven- 
tion fashion with delegates grouped un- 
der state and city banners. 





is credited with selling $16,000,000 worth 
of insurance in twenty-five years, was 
the principal speaker at the sales con- 
gress. Inspiring talks were also made 
by Paul C. Sanborn, Harry T. Wright, 
Chicago; Stanley E. Martin, Columbus, 
Ohio, and Ralph G. Engelsman. 

The Louisville General Agents and 
Managers Association was the host at a 
breakfast for officers, trustees, past 
presidents and chairmen of standing 
committees of the national association. 
Foree Dennis, president of the local 
organization, presided. Paul F. Clark, 
[oaigen aged John Hancock Mutual 
Life, spoke “This Job of Selling.” 

An all-day ete wa of the trustees and 
a meeting of state presidents were 
held. Attendance at the Li uisville con- 
vention broke all records, it was reported 
by Roger B. Hull, managing director, 
who also announced that the National 
Association is now represented in every 
state in the Union, District of Columbia 
and Hawaii. 

Urge Public Relations Agency 

Expressing their belief and conviction 
that the industry could benefit immense- 
ly from a planned procedure f ir the 
improvement and promotion of good pub- 
lic relations, the board of trustees an- 
nounced that a resolution had been ex 
(Continued on Next Page) 


also 








RALPH G. ENGELSMAN 


Chairman Nominations Committee for 
St. Louis Convention 
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SEC Examiners 
Examiners of the SEC for the 
O’Mahoney Committee — National 
Temporary Economic Committee—are 
in the Association of Life Insurance 
Presidents and Aetna Life offices. 





Jones With Continental 
American for 25 Years 


DANIEL 


JONES 


Daniel E. Jones, vice-president a 
secretary Continental American Life, 
completed twenty- five years of continu- 
ous service with that company March 31. 
At an informal ceremony in the home 
office President A. A. Rydgren presented 
Mr. Jones with a wrist watch on behalf 
of the officers and home office staff, and 
lauded his breadth of experience and un- 
derstanding 

Mr. Jones joined Continental Ameri- 
can April 1, 1914, as a clerk and was 
elected secretary in 1917 and vice-presi- 
dent in 1934. In January of this year 
he was elected a director. For several 
years he was in charge of agency opera- 
tions and his secretarial duties have al- 
ways made him more or less a liaison of- 
ficer between the field and the depart- 
ments of the home office. Field men 
testify to the high regard in which he is 
held by Continental American men 
everywhere. 


Tribute to President Bixby 


As tribute to their recently elected 
president, W. E. Bixby, and an expres- 
sion of confidence in his leadership and 
loyalty to the administration, the gen- 
eral agents and managers of the Kansas 


City Life conducted a five weeks’ pro- 
duction campaign during which 867 
agents submitted 3,659 applications for 
a total volume of $7,286,491. 


Louisville Meeting 
(Continued from Page 3) 


pressed to the presidents of all legal re- 


serve life insurance companies in the 
United States, which resolution stated 
it to be “their considered belief that, 
in line with the obligation to’ policy- 
holders, there is a vital need for some 
public relations agency, operating 


throughout the year, made effective by 
the companies, for the purpose of bring- 
ing to the public generally a more com- 
plete understanding of the fundamental. 
social and economic human and moral 
services rendered by the institution of 
legal reserve life insurance and _ its 
agency forces, to the nation.” 

Good results are already being felt 
and this subject will be given more time 
and attention at the St. Louis meeting 
than any other one problem, it was an 
nounced, 








HEARD on the WAY 





Much is being printed about the sev- 
enty-fifth anniversary of the issuance of 
the first accident policy by the Travelers. 
When James G. Batterson, president of 
the Travelers, bought an accident insur- 
ance ticket in England and decided that 
the U. S. A. passengers should have this 
protection he started something big— 
something colossal. Even he, with 
vision, could not predict the great cover- 
age aftermath in the wake of his pioneer- 
ing and courage to put into action what 
struck him as mighty fine ideas. 

One of the officers of the Travelers 
showed me the other day the 
manuals for agents from 1864 to 1868. 
In the one dated December 15, 1864, I 
noted that the commission allowed to 
agents for writing accident 
was 10% of the gross amount’ of 
miums received. Also, in the same man- 
ual agents were asked to guard against 
over-insuring. This was illustrated as 
follows: “A laborer earning $6 per week 
ought not to be insured weekly compen- 
sation for a greater amount than thie 
value of his earnings.” 

Four classes were named in the man- 


his 


Travelers 


insurance 
pre- 


ual—Ordinary, Special, Hazardous and 
Extra-Hazardous. : 
Under the heading, “Stamps,” this ap- 


peared: 
“The General Accident Policy requires 
a 25-cent stamp for sums not exceeding 
$1,000; exceeding $1,000 and not exceed- 
ing 5, 50 cents; exceeding $5,000, $1. 
3y special act of Congress, the Trav- 
elers Risk Policy is exempt from stamp 
duty.” 
Under the heading, 
Agents to exercise 
in charging for policy, 
more than 50 cents. 
That is, the agent could remit the 
policy fee in toto if he thought it pru- 
dent. 
Under the heading, 


I find this: 


“Policy Fees” 
their discretion 
but in no case 


Risk,” 


“California 


“California Risks may be taken in 
sums from $1,000 to $5,000, for death 
only (until the company has an agent 


there) by paying in addition to the regu- 
lar premium $3 per thousand each way, 
by the Panama Route, and by paying 
$4 extra per thousand each way, if via 
Cape Horn, or the Overland Route. 

“The following is a proper Endorse- 
ment of Permission for California Travel, 
to be signed by the agent, granting a 
policy for $5,000. 


(“In consideration of the further sum 
of $30, received from the assured, by 
this policy, the Travelers Insurance Co. 


hereby consent that the assured may visit 
California and return by any regular 
steamer, or any first-class sailing vessel, 
provided for the transportation of pas- 
sengers on the Panama Route, with the 
privilege of traveling inland by any con- 
veyance he may elect. It being under- 
stood and agreed that this policy is 
limited to loss of life only, while the as- 
sured may be traveling as aforesaid.) 

“For passengers by Overland, or Cape 
Horn Route, the phraseology will be 
changed accordingly, and rates made to 
correspond with this letter of Instruc- 
tions.” 

U nder the heading, “Foreign Risks” 

“Foreign risks may be taken in sums 
from $1,000 to $5,000, by paying (in addi 
tion to the regular premium) $3 per 
thousand, for each passage across the 
ocean. No compensation paid while 
traveling to, or from, or remaining in, 
any foreign country (owing to the diffi 
culty of obtaining proof). 

“The following is a proper endorsement 
of Permission for Foreign Travel, to be 
signed by the agent, granting a Policy 
for $5,000. 

“In consideration of the further sum of 
$30 received from the assured, by this 


Travelers Insurance Co. here- 
by consent, that the assured may visit 
any foreign port, and return by any 
ocean steamer or first class sailing ves- 
sel, with the privilege of traveling in- 
land by any conveyance he may elect. 
It being understood and agreed that this 
policy is limited to loss of life only, 
while the assured may be traveling as 
aforesaid. +f 
Under the 
ances” (the 
erous): 
“By the 


policy, the 


“Public Convey- 
was getting gen- 


heading, 
Travelers 


term Public Conveyances, as 
used in the Travelers Risk Policy, it is 
designed to embrace rail cars (steam 
and horse) and steamboats employed for 
the transportation of passengers, stages, 
omnibuses, and all conveyances provided 
for the conveyance of travelers between 
stations and steamboat landings, used by 
the assured in the prosecution of his 
journey. 

“Private carriages, omnibuses. hacks, 
etc., used for pleasure driving, shopping, 
or other private purposes, are only cov- 
ered by the General Accident Policy— 
as such use would not be deemed ‘Trav- 
eling’ within the meaning of ‘Travelers 
Risk.’ 

“Note: In case the 
or is drafted into the 


assured volunteers, 
Army or Navy, he 


may have his policy cancelled, and re- 
ceive its value from the agent who 
countersigned his policy, or from the 
home office.” 


In this manual the rate for $1,000 prin- 
cipal sum and $5 weekly compensation 
was $5 to a risk rated ordinary and % 
to a risk rated special. 

In the manual dated 
1865, under the head of 
the following appears: 

“The company desires its agents to 
rely, in a great measure, upon the faith- 
ful and judicious use of its printed mat- 
ter. The cheap handbills, showing the 
advantages to be gained by the assured 
should be left in every workshop and 
place of public resort. The framed show 
cards should not be left with their faces 
turned to the wall, but should be judi- 
ciously hung, where they will secure the 
desired object. The prospectus and cir- 
culars of the company should be freely 
distributed. : 

“If the agent is allowed the privilege 
of advertising in the local journals. it 
should be made as effective as possible. 
To this end, he should have a personal 
interview with the editor of the journal 
in which he proposes to advertise, fully 


September 15. 
“Advertising” 


explaining the plan of insurance—its 
charitable and economic bearings—thor- 
oughly interest him in the enterprise, 
and if possible, insure him, thus com- 
passing a personal influence by a per- 
sonal interest. He should also secure a 
favorable notice of the company, editori- 
ally, on the appearance of the advertise- 


ment, and occasional editorial notices 
from time to time, subse ‘quently, as when 
accidents occur in the vicinity, calling 
the attention of people to the importance 
of insuring against them.” 

Policy fee regulation was this: 

“In no case will a policy fee of more 
than $1 be authorized, and agents will 
find it for their interest to charge but 
25 or 50 cents. Remit the fee alto- 
gether, rather than lose the insurance or 
offend the applicant.” 

Under the head of olicies vs. 
Tickets” this appeared in the manual: 


“p 


“While an insurance ticket only in- 
sures against injury resulting from ac- 
cident to the cars, steamboat, stage- 


coach, or other public conveyance, a gen- 
eral accident policy insures against all 
kinds of accidents, including the travel- 
ing risk. Our experience has shown us 
that out of over 300 compensation losses 
paid, four out of every five were oc- 
casioned by accidents not insured against 
by an insurance ticket. The disaster 
on Lake Huron plainly shows the su- 
periority of a general accident policy to 
a ticket. Though a ticket does insure 


against an accident of that kind, yet it 
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may go to the bottom in the pocket of 
the person insured, and thus all evi- 
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dence of insurance is lost; while ever 
policy is registered at the home office, A 
ticket is easily lost and then the in 
surance is lost; but the policy is tre- 


corded, and if that is lost the insurance 
holds good.” 
In the manual of February 1, 1%, 


the compensation to agents was increased 
to 15% and under the heading of “Policy 
Fee” this statement was made: 

“In no case will a policy fee of more 
than 50 cents be authorized, and agents 
will find it for their interest to charge 
but 25. Remit the fee altogether, rather 
than lose the insurance or offend the 
applicant.” 

In the manual of August, 1866, under 
the heading “Correspondence”: 

“We now have upward of 1,400 agents 
located in all principal cities and towns 


of every state in the Union, and the 
Canadas. To prevent confusion, there- 
fore, correspondents are requested, in | 


dating their letters, to give their full 
post office address—town, county and 
state. Always send letter of transmittal 


report, stating 
Names of per- 
should be plainly and 
to prevent errors.” 
All through these early manuals the 
fact is set forth that no risk is too 
hazardous to be insured at a rate. 
Such were the beginnings of accident 
insurance in North America. 


in same envelope with 
amount of remittance. 
sons and places 
legibly written, 


who was recently electe¢ 
president of the Kansas City Life, with 
which company he had been associated 
since 1923, was attending the University 
of Missouri when the World War broke 
out and he served in the United States 
Army as a first lieutenant. Before er 


W. E. Bixby, 


tering the University he had attended 
Culver Military Academy. For severa 
years after the war he had experienc 


in public utilities work, being first with 
the Federal Light & Traction Co. of New 
York and then with the Springfield Gas 
& Electric Co. of Springfield, Mo., which 
has turned out a number of notable citi 
zens, including several men who 
won top distinction in the newspapel | 
business. Among former Springfield men 
is W. W. Hawkins, now chairman of 
the Scripps-Howard newspapers An- 
other runs the leading English daily 
paper in Puerto Rico. A third 1s Lou's 
Brownlow, who, after running a syne 


cate newspaper column from W ashing: 


became one 0! 


Mmanace 


for a long period, 
America’s leading city 
present time Brownlow é 
the Public Administration Commission 0! 
Social Science Research Council. 

Mr. Bixby was made a member of 


ton 


board of directors of the Kansas Ct § 


Life in 1934, and executive vice-president 
in March, 1937. He is married and ha 
two sons: Jose . Reynolds, 12, and Wal- 
ter Edwin, Jr., 6 ; 
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U.S. Life Joins Two 
Of Its New York Units 


U. OFFICE AND DASCIT 





4 


lidation Follows Announcement of 
Conwichard Rhodebeck as Superin- 
tendent of Agencies 








f Following announcement that United 
states Life had appointed Richard 
Rhodebeck superintendent of agencies, 
the life insurance department of Ameri- 
‘an International Underwriters Corp., 
New York, of which he was manager, 
has been consolidated with Dascit Un- 
jerwriters, Inc., New York, which is 
so a general agent of the company. 

The former A. I. U. group, consisting 
of ten men, will continue in the enlarged 
Dascit office under direction of Edward 
K Simpson who, as supervisor in charge 
“ ’ ee sh <i 
fagents’ training, was Mr. Rhodebeck’s 
right-hand man in the A. I. U. general 
gency. His proven ability will have 
even wider scope in the enlarged or- 
anization. He will also devote much 
f his time to servicing the numerous 
brokerage contacts that were established 





lay 


varg Studi 


pocket of 





s all ey.) bv the former office and to the general 
hile every | evelopment of the consolidated agency. 
2 office, A } Both Wells Men 

1 the in- | 


cy is wl Mr. Simpson, like Mr. Rhodebeck, is 
ineurueee B hy way of being a_ protege of Graham 
'C. Wells, director of United States Life, 
1, 18%. | who was instrumental in starting him in 
increased | ife insurance in 1930. _For about eicht 
of “Policy § cats, Prior to his joining the A. I. VU. 
E ’ Forganization, Mr. Simpson was with Mr. 
Wells’ old agency of the Provident Mu- 
tual Life, where he was a supervisor in 
to charge pMrge of training new men, 
er, rather When this country entered the war 
Sead te Mr. Simpson ran away from prep school 
to join the Marines, reached France in 
66, under June, 1917, and worked up through the 
7 ranks of the 2nd Division, A.E.F. to 
sergeant in the 5th Regiment of Ma- 
tines. Serving with distinction, he was 
wounded at Belleau’ Woods, decorated 
by the French Government and received 
citations from our own. As a member 
of General Pershinge’s Guard of Honor 
he participated in the victory parades 
in Paris, London, New York and Wash- 


> of more 
nd agents 


00 agents, 
nd towns 
and_ the 
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‘ansmi : 

t, re — . ; 

S of per _ Dascit l nderwriters, Inc., has been 
siake wal the leading domestic general agency of 
a” United States Life since 1935. Prior to 


nate a that it was one of the leading agencies 
k ox pus fthe Brooklyn National Life which was 
merged that year with the older com- 


rate. tb : 

“accident pM": The president of the agency, 
Emanuel Dash, has been in life insur- 
ance sales work since 1920 when he 

- elected patted with the Harris agency of the 

ly electe Fant : : : 

fe. with quitable Society and was always on the 


tonor roll. He organized his own gen- 
tral agency for the Brooklyn National 
in 1930, 
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Henry A. Feustel has been appointed 
‘upervisor of Alexander F. Gillis agency 
"held Gas wi et omg Mutual in Newark, N. J.. 
0. whid Bees W. Henry Blohm transferred 

4. | similar capacity to the Shoemaker 
fable citi pacency in New York. 
vho weed Mr. Feustel started in the Newark 
ews paper automobile underwriting department of 
— od nited States Fidelity & Guaranty. 
wigs! After four years he joined Metropoli- 
a tail fan Casualty’s Newark office as special 
isi e's. @esent and three years later entered life 

1S < P"surance with the J. Elliott Hall agency 

i = Mor Penn Mutual in New York, but he 
Washing: worked in the New Jersey territory. 
coms mWhile with the Hall agency he was a 
TS. onsecutive weekly producer for six 
rman" ears and qualified for every company 
ission o! "onvention. ‘ z 





- of thes i 
cr ol) RETURNS TO VENEZUELA 
president ( R. Pocaterra has resigned as chief 
and has fe the Spanish department, Sun Life of 
and Wal anada, to return to Venezuela, his na- 
'vé country, where he has been elected 
| fee 









































“WE STAY TOGETHER” 


This young mother, suddenly 
widowed, will not be compelled to 
surrender her children or her 
home because of lack of money. 


“T don’t have to,” she announces 
proudly. “My husband’s life in- 
surance will not only keep us com- 
fortably but it also will pay for 
our home.” 


Your prospect could, and 
should, do as much for his family. 
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General Agency Changes 
Made By John Hancock 


MacWHINNEY TO HAVE NEWARK 





Howard H. Cammack to Be Charleston 
General Agent; Succeeded by Don- 
ald D. Kelly of Cleveland 





J. Harry Wood, manager of general 
agencies, John Hancock, has announced 
appointments of new general agents in 
three cities. They are J. Bruce Mac 
Whinney in Newark, succeeding Wil- 
liam A. White, retired; Howard H 
Cammack at Charleston, W. Va., suc 





J. BRUCE MacWHINNEY 


ceeding John E,. Crouse, retired, and 
Donald D. Kelly, St. Louis, where he 
will succeed Mr. Cammack. 

Mr. MacWhinney has been William 
A. White’s assistant since 1928. He be- 
gan his business career as division traf- 
fic accountant of the New York Tele- 
phone Co. and two years later enlisted 
in an ambulance company of 4th Division, 





HOWARD H. CAMMACK 


regular army. He saw two and a half 
years’ service, mostly in France, and 
was with the army of occupation in Ger- 
many after the Armistice. He is now 
president of Life Underwriters Associa- 
tion of Northern New Jersey, a commit 
teeman on National Association of Life 
Underwriters, and is a member of the 
Newark Board of Education 

Cammack Returns to West Virginia 

Mr. Cammack went with the John 
Hancock in the Boston general agency 
in 1921 and a year later went to Hunt- 
ington, W. Va. where his father, 
Charles W, Cammack, is general agent 
He became associate general agent in 
1928 with his father and in 1932 became 

(Continued on Page 8) 
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Plans For Journey To 
Commissioners’ Meeting 
ROUTE LAID TO SAN FRANCISCO 





From New York and Boston to Chicago 
With Scenic Trip Through Colo- 
rado Springs, Salt Lake 





A railroad itinerary for those plan- 
ning to attend the annual meeting of 
the National Association of Insurance 
Commissioners at San Francisco the 
week of June 18 has been announced by 


Edward McLoughlin, Deputy Superin- 
tendent of Insurance of New York. 


Headquarters for the convention will be 
the Fairmont Hotel and not the Mark 
Hopkins Hotel, as previously announced. 

Special cars will leave Grand Central 
Station, New York, at 3:20 p.m., Friday, 
June 16. A train to connect with the 
main party at Albany will leave Boston 
at 11:56 am., reaching Albany at 5:20 
p.m. The party is due to reach Chicago 
at 7:30 a.m., Saturday, June 17. Ar- 
rangements have been made for those 
going to Chicago independently to join 
the main party there at the Chicago & 
Northwestern Station at 11:00 a.m. 

At Colorado Springs 

Leaving Chicago at 11:30 am., June 
17, on the Chicago & Northwestern, the 
party going by way of Omaha and Den- 
ver will arrive in Colorado Springs at 
9:00 a.m., Sunday. A sightseeing tour is 
planned to occupy the time until 2:30 
p.m., when the party is due to leave Colo- 
rado Springs over the Denver & Rio 
Grande Western Railroad. The route 
provides daylight travel through the fa- 
mous Royal Gorge and the Grand Can- 
yon of the Arkansas River. A short stop 
is scheduled in the evening for a view 
of the Hanging Bridge over the Conti- 
nental divide at Tennessee Pass. 

Arriving at Salt Lake City at 10:45 
a.m., Monday, June 19, the party will 
spend several hours viewing the city. 
Arrangements will be made for attend- 
ance at the noon organ recital at the 
Mormon Tabernacle. Leaving Salt Lake 
City at 3:00 pm., Monday, over the 
Western Pacific Railroad, the party will 
travel through the Feather River Can- 
yon high up in the Sierras most of Tues- 
day, June 20, and is due to arrive at 
San Francisco at 4:00 p.m. 

Mr. McLoughlin said he already had 
received a number of reservations and 
that others desiring accommodations on 
the trip may communicate with him at 
the Insurance Department office at 80 
Centre Street, New York. 


L. K. Farrell to Be St. Louis 
Breakfast Speaker April 25 


Lawrence K. Farrell, assistant secre- 
tary of the accident and health division, 
Metropolitan Life, will be one of the 
principal speakers at the breakfast to be 
given by the Accident & Health Under- 
writers Association of St. Louis on Tues- 
day, April 25, in Hotel Chase. George 
L. Dyer, Jr., chairman for the affair, 
expects an attendance of about 500 local 
A. & H. men. The breakfast will be 
the chief feature of the St. Louis club’s 
observance of Accident & Health Insur- 
ance Week, April 24 to 29, 

In addition to Mr. Farrell the speak- 
ers will include a prominent local lay- 
man as yet unannounced. Chairman 
Dyer, who is connected with the Colum- 
bian National Life, has on his commit- 
tee George Means, Metropolitan Life; 
J. Russell Peacher, United States F. & 
G.; William Cole, General American 
Life; Leigh Turner, W. H. Markham 
& Co.; Raleigh Cornwell, Lawton-Byrne- 
Bruner Insurance Agency Co.; Frank G. 
Myers, Aetna Casualty & Surety; August 
Kern, Jr., Continental Casualty; Sidney 
Altman, Metropolitan Life, and F. W. 
Martin, National Life & Accident. 


TO ADDRESS CHICAGO CONGRESS 

Charles T. Davies, who owns $1,000,- 
000 of life insurance, and I, S. Kibrick, 
New York Life agent of Brockton, Mass., 
will be two of the speakers at the Chi- 
cago Sales Congress on April 27. 








Insurance Wedding in Englewood,N. J. 


An insurance wedding in Englewood, 
N. J., Saturday afternoon was the mar- 
riage of Donald William Baird and 
Betty Bonney Keffer. The bride is the 
daughter of Roscoe H. Keffer, general 
agent Aetna Life, 100 William Street, 
and Mrs. Keffer. The groom is asso- 
ciated with the Aetna Life at 100 Wil- 
liam Street. The wedding was in the 
First Presbyterian Church. The cere- 
mony was performed by Rev. Carl Hop- 
kins Elmore, assisted by Rev. D. Alex- 
ander Alison, Jr. 

Among the bridesmaids was Mrs. 
Frank Busch of Hartford, daughter of 
S. T. Whatley, vice-president Aetna Life, 
and Mrs. Whatley. Mr, Busch, who is 
an advertising man, was one of the 
ushers, as were E, A. Muller, associate 
general agent, Aetna Life, and O. A. 
Krebs, head of the Group department 
of the Aetna Life here. Following the 
wedding there was a reception at Mr. 
and Mrs. Keffer’s home. 

Attending the wedding were Vice- 
Presidents E. E. Cammack, William H. 
Dallas and J. E. Lewis of the Aetna 
Life. Among others from outside New 
York City were J. E. Griffith, secretary, 
and I. F. Cook, assistant secretary, 
Group division, and Ralph Keffer, actu- 
ary, Aetna Life; George R. Kendall, 
president Washington National Life; 
Aetna General Agents Dewey Mason, 
Syracuse; James P. Graham, Baltimore; 
Lawrence H. House, Utica; R. H. Miller 
and W. F. Wingett, Scranton, Pa. Miss 
Sadie Phillips, assistant general agent, 
Scranton, Pa., also was a wedding guest. 
Among New York general agents pres- 
ent were Sheppard Homans and W. J. 
Dunsmore, Equitable; Gerald A, Eu- 
bank, Prudential; Harry Gardiner, John 
Hancock, and Kendrick A. Luther, 
Aetna, Forty-second Street, New York. 

The bride was graduated from Miss 
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Dow’s School in Braircliff and Sarah 
Lawrence College. The groom was 
graduated from Hamilton College and a 
few months ago joined the Aetna Life 
here after being in the life insurance 
business in Springfield, Mass. The 
couple are honeymooning at Hot Springs, 
Va., and at Pinehurst, N. C. They will 
live in Brinckerhoff Manor, Englewood. 


ASK DETROIT CO. RECEIVER 

Application was filed in Federal Dis- 
trict Court of Detroit for a receiver for 
the American Life of Detroit, now in 
temporary receivership under orders of 
the Ingham County Circuit * Court at 
Lansing. The action was brought by 
Samuel Winkelman of Wausau, Wis., 
who represents himself in his petition as 
both a policyholder and a stockholder. 
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Grand Rapids Insurance Agent Born oy 
Date of Garfield’s Death and Named 
After Former President 
Colonel John G. Emery, whose ay 
. . . “4 . a 
pointment as Michigan Insurance Cop 
missioner was announced in The Easter 
Underwriter last week, entered upon }j 
new duties April 1. He is an insurane; 
agent in Grand Rapids. His Predecessor 
Charles E. Gauss, has gone to Mian 
with several Michigan agents to atten 
the National Association of Insurane 
re -? : es et) rq 
Agents’ mid-year meeting in Hollywood 
Fla. 
lhe new Commissioner, while connect 
ed with the insurance business almo: 
continuously since before the war. wo, 
his greatest renown as a soldier and 
a prominent figure in pOst-war veteran: 
organization affairs. He served as ny; 
tional commander of the American Le 
gion in 1921 after he had been elevate 
to that post from the position of vice 
commander by the accidental death , 
Fred Galbraith of Ohio. As Legi 
. . ~ ~S 
chieftain he headed a delegation , 
Legionnaires who visited Paris in 192 
to invite commanders of the Allie 
Armies to attend the Legion conventio: 
at Kansas City over which Colon 
Emery subsequently presided. 


Named After Garfield 


Born in Grand Rapids July 4, 1881, th 
new Department head acquired his mij 
dle name, Garfield, from the fact th: 
President Garfield was assassinated oy 
the day of his birth. He grew to man 
hood in Grand Rapids and had a we 
established general agency when the wz 
broke out. He entered the second of 
cers’ training camp at Fort Sherida: 
Ill, and was commissioned a captai 
November 27, 1917, sailing for Franc 
on Christmas Eve of that year. He wa 
assigned to the First Regular Army D 
vision and saw much action, bein 
wounded during the following Summe’ 
He was cited for bravery and won a( 
vancement to the rank of major, but hi 
wound was so serious that it necess 
tated his being invalided home. Back i 
Grand Rapids he was elected a city con 
missioner, an office he held for sever 
years. He continued active political 
and made an unsuccessful primary rat 
in 1924 for the Republican nominatic 
for United States Senator against th 
late Senator James Couzens of Detroii 


Supported Governor Fitzgerald 


In recent years Colonel Emery ha 
been active in the insurance and te 
estate field. He is now licensed 4s 4 
agent for the Glens Falls Fire and as' 
solicitor for the Jeffers-Hake agency. } 
took an active part in the Fall campai 
in behalf of the gubernatorial candida 
of the late Governor Frank D. Fit 
gerald and served as treasurer of th 
Kent County Republican Committee. 
was given solid backing for the comms 
sionership by Grand Rapids Republi 

The outgoing Commissioner, popu 
with most elements of insurance, and! 
office for slightly more than two term 
both under Democratic governors 4 
separated by the regime of John | 
Ketcham, will leave office with a W9 
circle of insurance friends although ') 
probably will sever all connections Wy 
the business, having had no insurat 
affiliations when he came to the Depay 
ment first in 1933. He is a wealthy 1) 
mer manufacturer of a popular cataly 
remedy and has many business conne 
tions in his home city of Marshall. 








SQUIRES VANCOUVER HEAD 
R. H. Squires, Vancouver managet 
Confederation Life, has been €let! 


president Life Insurance Managers Ba 


reau there. C. J. Keller, North i 
an 
secret 


can Life, is vice-president, 
Grozelle, 
treasurer. 


Canada Life, is 
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WHERE STRENGTH MEANS SAFETY 


More than 700,000 Americans have banded 
together in this Company for the financial 


security of themselves and their families. 


: - The 
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es utual ==————> ” 
LIFE INSURANCE COMPANY 


“OVER 200000 MEMBERS. 
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| IDEAS that CLICK | 











By Paul Troth 


No two agents sell insurance in exactly 
the same way, which also applies to the 
way they get prospects. What they sell 
and how they sell it is principally an idea. 
Some ideas which have proved successful, 
and which are now being employed, will 
be offered readers of The Eastern Under- 
writer in this column from time to time. 


No. 79 


Don’t tell your what to do 


about his problem, ask him what he is 


prospect 
going to do about it. That’s the advice 
from J. S. Braunig, general 
the Massachusetts 

packed that ad- 


that comes 
Joston for 


Mr 


agent in 


Mutual 


Braunig 





“Fas Taoth 

Look, Mommy, Daddy just dropped out of 
the picture! 

vice into a talk he made before the 

Springfield Association of Life Under- 

writers under the title: “Men don’t buy 

life insurance—they must be sold.” 


Here’s what he said in brief: 


“I want every one of you here to re- 


member this: Life insurance will be paid 


for whether your client pays for it o1 


not. It will be paid for in privation and 
suffering. It will be paid for by chil- 
dren being on the streets, by boys and 


girls in reform schools, by wives having 
to work and by old men on charity. You 
the the 


life insurance he 


are offering client 


for the 


easy way to 


pay must own. 

“Above all, do not let your client con- 
fuse the small worries with the real 
problem in hand. Certainly, ice boxes 
have to be paid for, new cars have to 
be bought and wives need fur coats, but 
this 1s avoiding the real problem. How 
will his family be able to live if they 
don’t have money? But, don’t tell him 

ask him! No one likes to be told his 
business. No one likes to be told what 
he must do for his own children and his 


wife. Ask him, and he will sell him- 
self!” 

Mr. Braunig’s idea was expressed in 
a little different way recently by an 
agent who said: “Mr. Prospect, you 


know right now how much it costs you 
each month to pay the expenses of your 
home and you know about what it will 
cost to continue to purchase those things 
that you want for your wife and young- 
ster, but how far into the future have 
you extended your ability to meet those 


fixed expenses in the event that you 
shouldn’t happen to be here some pay 
day?” According to Mr. Braunig the 


next move after the prospect is squarely 
faced with that problem is for the agent 
to ask: “Well, now that you see the 
problem, Mr. Prospect, what are you go- 
ing to do about it?” 


Europe’s Broad Health Coverage 
By Erich W. Adler 


Erich IW. Adler is a graduate of the 
University of Vienna with the degree of 
Doctor of Law. While in the university 
he did some work for the old Phenix Life 
of Vienna, which was Austria’s largest 
insurance company. He joined the com- 
pany full-time after leaving college and 
worked in a number of departments, in- 
cluding those of special contracts and real 
estate contracts. Following liquidation of 
the Phenix in 1937 he was engaged in 
commercial law work. He is now living in 
New York City. 

Success of Group Health and allied 
covers in this country might well lead 
American insurance executives into a 
more detailed study of European health 
insurance plans with the idea that they 
might find in the foreign experience op- 
portunities for further development of 
coverage here. 

There is undoubtedly a desire here 
of the public for a health and hospitali- 
zation plan which will provide full pro- 
tection at rates sufficiently low for the 
middle and low income groups. Up to 
now the expense of illness has been a 
concern to all but the wealthy. No 
American plan has been — sufficiently 
broad to provide for adequate low pre- 
miums with the exception of industrial 
groups which are eligible for Group 
Sickness and Accident, Hospitalization 
and Surgical Benefits as provided by the 
leading Group insurance companies. The 
health and accident plans are found too 
expensive to many in the lower and, 
sometimes, in middle income. brackets. 
Hospitalization plans do not include pri 
vate medical care. 

Author’s Idea of Coverage 

\ plan, in my opinion, should include 
hospitalization plus private or home 
medical and surgical care, together with 
all incidental expenses due to illness. 
Up to 70-80% of these expenses should 
be covered by insurance. The incidental 
care may be limited to $100 a_ year. 
Dental care and prevention or non- 
emergency remedial health measures 
should be covered after the policy has 
been in effect for a year. 

Cost of illness caused by the negli- 
gence or wrong-doing of another will 
only be covered if there is no possibility 
of procuring damages from the person 
responsible for the illness. 

This type of application should be ac- 
cepted only after a physical examination, 
the answering of a complete list of ques- 
tions and such other investigations as 
nay be required in each case. 

Rates 

Rates should not be higher than $25- 
$30 a year for the applicant, with an 
additional $15-$20 annually for the ap- 
plicant’s husband or wife, as the case 
may be, and $10-$12 a year for each 
child under 18. 

This type of insurance need not be 
issued merely as a special insurance pol- 
icy, but can be included in the Ordinary 
life policy, just as double indemnity is 
sometimes included, or added to indi- 
vidual sickness and accident policies. 

Reluctance of the American insurance 
companies in undertaking this new form 
of risks, growing out of the fact that 


they fear the applicant may be in poor 
physical condition, may be dispelled by 
use of strictest care and precaution in 
selection. Moreover, they can be guided 
by the experience of European com- 
panies which, despite the fact that Social 
Security there often includes health in- 
surance, most of the companies have 
made a considerable profit with these 
risks. 
European Companies 

Several companies with whose experi- 
ence American companies might get into 
contact are Leipziger Union Barmenia 
Mutual Sickness Assurance Co. for Em- 
ployes, Liberal Professions and Middle 
Classes of Leipzig; First General Health 
Insurance Co. of Vienna, and Insurance 
Office of the Vienna Municipality, 
Vienna. 

There should be a large field in Amer- 
ica for this particular type of insurance 


because of the increasing demand for 
health insurance. 
John Hancock 
(Continued from Page 5) 
general agent in St. Louis. He was 


twice president of the Huntington As- 
sociation of Life Underwriters; and also 
in 1931 he organized and _ financially 
guaranteed an eight weeks’ school in 
Huntington and Charleston, taught by 





DONALD D. KELLY 


life insurance faculty member of New 
York University. In St. Louis he was 
president of the local association of life 
underwriters during 1936-37; has twice 


THE HOME LIFE INSURANCE CO. of AMERICA 
PROTECTS THE ENTIRE FAMILY 
Home Life agents are equipped to serve every need for life 


insurance. 


Modern policies are issued, on both Industrial and 


Ordinary plans, from birth to 64 next birthday. 
A POLICY FOR EVERY PURSE AND PURPOSE 


Basil S. Walsh 
President 


INDEPENDENCE SQUARE 


Bernard L. Connor 
Secretary 


John J. Gallagher 


Treasurer 


PHILADELPHIA, PENNA. 














ANNUAL RENEWABLE 
TERM 


Experience has shown that 
the regular forms of life insur. 
ance are the most desirable 
for the average policyholder, 
However, there are some 
prospects who insist on buy. 
ing Annual Renewable Term 
Insurance. To serve them we 
have added the Annual Re. 
newable Term Policy to our 
sales kit. 


ee 
INSURANCE COMPANY 
Founded 1850 


120 West 57th Street 
New York, N. Y. 














served as secretary of the national chap- 
ter of CLU; also has been a vice-presi- 
dent of it. 

Donald D. Kelly began life insurance 
in 1933 with the John Hancock; later 
was located in Cleveland. He has twice 
been a member of the Million Dollar 
Round Table. His college is Oberlin and 
he served in the army during the World 
War, following which he entered the 
bond business in Ohio. He is a mem- 
ber of the Cleveland Life Underwriters 
Association and Life Underwriters Trust 
Co. of Cleveland. 

John E. Crouse first sold John Han- 
cock policies thirty-four years ago. Wil- 
liam A. White joined John Hancock 
thirty-six years ago, 


SCHWEMM ACENCY CAINS 

The Earl M. Schwemm agency of the 
Great-West Life at Chicago continues to 
maintain its company leadership. In the 
first three months of this year it placed 
87'44% more business than in the same 
quarter last year. Also, paid-for-busi- 
ness in these months was greater than 
for the entire year of 1936, which was 
the office’s first year. March was the 
seventeenth consecutive month in which 
the office has shown an increase. Mr. 
Schwemm reports that fourteen agents In 
the office have qualified for the com- 
pany’s convention to be held at Hot 
Springs, Ark., April 17-20. 





TO SPEAK AT DAVENPORT, IA. 
L. Mortimer Buckley, Ewing agency, 
Provident Mutual, Chicago, will be one 
of the speakers May 11 at the sales 
congress sponsored by the Davenport, 
Ia. Association of Life Underwriters. 
Mr. Buckley, who is serving as. — 
president of the Chicago Association 0 
Life Underwriters, was the leading agent 
in Chicago and third leading agent i 
the United States for his company last 
year. 
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A replica of this Statue, in heroic size, will be shown in the EQUITABLE GARDEN OF SECURITY at 
the New York World’s Fair. This most symbolic statue of PROTECTION was originally designed for the 
Equitable by the eminent American sculptor John Quincy Adams Ward. A model of it was placed above the main 
entrance to the first Equitable Building at 120 Broadway, New York. This same emblem has also been used in 
the Equitable’s policies for nearly 80 years. 


Views of the Statue in its setting in the Equitable Garden of Security will be published after the unveiling 


upon the opening of the Fair. 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE U. S. 


393 SEVENTH AVENUE, NEw YorK Tuomas I. PArRKINSON, President 











Philadelphia Ass’n 
To Stage Big Party 


AS 50TH ANNIVERSARY EVENT 








First of Affairs Preliminary to National 
Association Convention at St. 
Louis in September 
The National Association of Life Un- 
derwriters will have its fiftieth anniver- 
sary this year and one of the first events 
celebrating the anniversary preliminary 
to the annual convention at St. Louis in 
September will be a Golden Birthday 
party to be put on by the Philadelphia 
Association at the Bellevue-Stratford, 
April 28. Speaker on that occasion will 
be a man prominent in public life whose 
name is being withheld for the present. 


The Philadelphia association’s affair 
is in charge of a large, general commit- 
tee of which Henry H. McBratney, 
agency superintendent, Louis F. Paret 
agency, Provident Mutual, is chairman. 
Other committee heads include: Pub- 
licity, E. H. Preston, Jr., and Alice E. 


Roche; honorary guests, C. H. Orr; re- 
ception, J. H. Reese; luncheon, H. C. 
Cross; radio, A. B. Levy; fiduciary, T. R 
Powell; bar association, A. V. Tisdale; 
general agents and managers, M. R. Orr: 
supervisors, C, Bower; agents, F. J. 
Campbell, Jr. 

Philip F, Murray, agent Penn Mutual, 
and Philadelphia Association president. 
will preside at the meeting, and Holgar 
J. Johnson of Pittsburgh, national presi- 
dent, will introduce the guest speaker. A 
large number of distinguished guests wil! 
add further importance to an occasion 
which promises to be one of the greatest 
ever staged by a local body. 

The Philadelphia body is three years 
older than the National Association it- 
self. It was formed in 1887 by a group 
of general agents and officials of com- 
panies operating in Philadelphia, with 
William H. Lambert as president. 

Although June 18 is the official birth- 
day of the National Association, the 
plan of such a body was actually con- 
ceived on April 8, 1890, when representa 
tives of the Philadelphia, New York and 
Boston associations met to draw up pre- 
liminary plans for a national organiza- 
tion. Fourteen local “societies” sent rep- 
resentatives to the first convention; dele- 
gates were present from Baltimore, Bos- 


ton, Chicago, Cleveland, Maine, Michi- 
gan, Nebraska, New Hampshire, New 
York, Philadelphia, Pittsburgh, Provi 


dence, Vermont and western New York 
The oldest of these groups was Boston, 
organized in 1883. There had been a 
scattering of local bodies still earlier, 
but none had survived as late as 1880 


M. J. LAUER’S NEW OFFICES 


New quarters of the Matthew J 
Lauer agency, Continental American, 
now at 295 Madison Avenue, New York 
City, make attractive use of large glass 
panels between offices, giving added 
light. The agency is divided into a num- 


ber of small offices, each equipped for 
two or three agents and all opening on a 
main corridor in the agency. Color 
scheme throughout is a cool green and 
a mahogany red 


SHAY AGENCY VICTORIOUS 

Director of Agencies W. F. Winterble 
and Superintendent of Agencies M. E. 
Lewis helped members of Bankers Life 
of Iowa’s Minneapolis agency stage a 
“Grand Victory Celebration” March 25. 
The Robert E. Shay agency was victori 
ous in the company’s 1938 agency gains 
contest, in which it registered the high- 
est percentage of gain in life insurance 
in force of all fifty-six Bankers Life 
units 


WOFFORD AND HOLMES MEETING 

Last week on Wednesday the agents of 
the Harris L. Wofford agency, Pruden- 
tial, New York City, and those of the 
Philip B. Holmes agency, Connecticut 
General, New York, joined forces at the 
Holmes agency to hear Manuel Camps, 
Jr., general agent, John Hancock, this 
city, give his talk on prospecting. 
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To Run Philadelphia’s Golden Birthday Party 





Above are members of the general committee planning Philadelphia’s Golden 


Birthday Party for the National Association of Life Underwriters. 


Left to right, 


seated: Alec V. Tisdale, agent, Connecticut Mutual Life, bar association; Henry 
H. McBratney, agency superintendent, Louis F. Paret agency, Provident Mutual 
Life, general chairman; Alice E. Roche, sales promotion manager, Paret agency, 
Provident Mutual Life, publicity; Philip F. Murray, agent, Penn Mutual Life, 
Philadelphia Association president; Edward H. Preston, Jr., agent, National Life of 


Vermont, publicity. 


Standing, left to right: Joseph H. Reese, manager, Penn 


Mutual Life, reception; Homer C. Cross, manager Prudential, luncheon; Clifford 
H. Orr, manager National Life of Vermont, honorary guests; F. J. Campbell, Jr., 


agent, Prudential, agents; T. R. Powell, agent, Fidelity Mutual Life, fiduciary. 


COMBINING CHICAGO OFFICES 





Continental Assurance Uniting Services 
of Field Building and Insurance 
Exchange Branches 


Announcement is made by Continental 
its Field 
Exchange 


consolidation of 
Insurance 


Assurance of 
3uilding and 
branch offices at Chicago. The combined 
offices will be located in the 
Exchange Building, where the quarters 
are being enlarged to approximately two 
times the present space. 

W. E. White, vice-president and direc- 
tor of agencies, says the consolidation is 
in the interest of serving better the 
agents, brokers and policyholders. The 
additional space will enable the com- 
pany to increase its personnel, which 
will include five full-time supervisors. 

The combined office will be additional- 
ly desirable because it will give the old 
Field Building unit the benefit of a 
closer contact with Continental Casualty. 
With two offices so close together in the 
Loop district there has been some con- 
fusion, particularly among policyholders. 
The consolidation will give Continental 
Assurance one of the largest life offices 
in Chicago. 


Insurance 


CONFEDERATION PROMOTIONS 


Confederation Life has announced the 
following major promotions at head of- 
fice: B. T. Holmes, formerly associate 
actuary, to be actuary; S. E. Cork, for- 
merly manager of mortgage investments, 
to be manager of real estate; C. R. B. 
Lloyd, formerly assistant manager of 
mortgage investments, to be superin- 
tendent of same department with charge 
over mortgage investments and the real 
estate held for sale; J. D. Choppin, for- 
merly chief inspector, to be assistant 
secretary; G. A. Woollcombe, formerly 
internal auditor, to be chief inspector 
and internal auditor. Mr. Cork is eligi- 
ble to retire upon pension but has ac- 
ceded to the request that he remain in 
active service for two or three years. 


DUFFIELD SCHOLARSHIP FUND 

\ scholarship fund in memory of the 
late Edward D. Duffield, president of 
the Prudential, is being established by 
his friends, it was announced recently 


by Dr. Harold W. Dodds, president of 


Princeton University. 





LITTLE GEM CHART ISSUED 
National Underwriter Co. Announces 
1939 Edition of Standard Refer- 
ence Publication 
Just issued is the 1939 editiort of Little 
Gem Life Chart. Both the new and the 
old settlement option incomes are cov- 
ered in the chart’s special programming 
section because both are considered es- 

sential in selling. 

In addition to a broad exhibit of policy 
provisions, rates and values, including 
those at ages 55, 60 and 65, and divi- 
dend and cost data; the chart has spe- 
cial sections treating juvenile insurance, 
annuities, Industrial and infantile insur- 
ance, as well as financial and business 
reports on more than 200 companies. 
Considerable other miscellaneous data 
useful to every life insurance salesman 
is provided, including numerous suggest- 
ed sales-making uses, typical illustra- 
tive situations, problems and their solu- 
tion, 

Single copies of the chart sell for $2.50. 
Publishers are The National Underwriter 
Co., 420 East Fourth Street, Cincinnati. 





DEL MONTE MEETING IN MAY 
Mass. Mutual Plans First Pacific Coast 
Regional Conference; St-alen 
Program Chairman 

Massachusetts Mutual will hold its in- 
itial Pacific Coast regional conference at 


Del Monte May 24 and 25. General 
Agent John W. Yates, Los Angeles, 
made the announcement. Co-General 


Agent F. J. Stralen. San Francisco, will 
be program chairman. 

President Bertrand Perry, Vice-Presi- 
deni Chester O. Fischer, Assistant Aven- 
ey Director Arthur J. Lynn, Agency Sec 
retary Wrayburn M. Benton, Agency As- 
sistant James Denton and other home 
office officials will attend. 


EFFECT OF BUSINESS INSURANCE 

Los Angeles Chartered Life Under- 
writers had as their guest speaker March 
31 Arthur D. Johnson, manager Los An- 
geles Board of Trade, who spoke on ac- 
tivities of the board, having in mind the 
effect business insurance would have ex- 
ercised in cases where the board con 
served or liquidated business had such 
insurance been in force. 
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Agents Honor Brainard | — 
6 
And Whatley of Aetn - 

MUCH NEW BUSINESS PRODUCE) 
Campbell Office in Little Rock Hold; ONE 
Meeting and Dinner Awarding Prize, Less | 
Anniversary in June Th hers 
Morgan B. Brainard, president Aety 
Life, and S. T. Whatley, Vice-presiden Seve 
of that company, were honor guests af 
an agency meeting and informal dinne§ 
party given by Gordon H. Campbel hich 
general agent for Actna Life at Lif} tin 
Rock, March 28. + the 
The gathering marked the close of ; New | 
five weeks’ honor campaign conducted hy -¢ 
the Campbell agency in honor of }f; \ss0C 
Brainard, and it was announced 530 fife jen | 
and accident applications had been pro.ff sips 
duced. The winners of first, second anjff hers ¢ 
third place in the campaign were W J : 
Murphy, Batesville; L. J. Menton ani Erste 
J. L. Wallin, Little Rock. Partt cf An 
Remmel, Little Rock, was runner-up, ff have 
The campaign was divided into fiye§ Alber 
weekly periods and prizes were awar(-§ ‘Inst 
ed for the different weeks. Among the§ the F 
agents winning one or more weekly§ Unite 
prizes, in addition to the winners of the§ Septe 
three grand prizes, were Fred O, Eific § attic 
Sterling R. Cockrill and O. F. Reed. ‘Th 
Gordon H. Campbell presided at the polici 
dinner, which was attended by 155 Aetna inclu¢ 
people and at which Mr. Brainard anjf other 
Mr, Whatley spoke. nsur 
At Agency Meeting lik 
At the agency meeting held March vt 
28 and 29, the following Aetna agents a 
appeared: Sterling R. Cockrill, Litt ~¢F 
Rock; Stanley E. Smithson, Fort Smith; 7 
W. D. Murphy, Batesville; L. J. Men- i 
ton, Little Rock; Henry Kirsch, Shreve. sie 
port; Charles H. Wickard, Little Rock: vail 
L. H. Derby, Warren; Fred H. Shule,f 
Group representative from Little Rock; baldl 
Albert Rosenbaul, Little Rock; Fred 0 "Ep 
Ellis, Fort Smith; D. H. Powell, Shreve. = 
port; Fred Poe, Little Rock; M. BRO. 
Slade, Fayetteville, and Joe S. Mary- ttc 
man, Little Rock. as 
Louie E. Throgmorton, associate gen- we 
eral agent for Aetna at Shreveport pre- :* 
sided at a luncheon given in honor oj ‘tte 
Mr. Whatley Tuesday afternoon. Foster re 
A. Vineyard, associate general agent at on 
Little Rock, was in charge of the pro-f | 
gram for the agency meeting and pre- nit 
sided at the afternoon session. “ag 
Both Mr. Brainard and Mr. Whatley}. 
complimented the agency organization on =y 
the splendid results obtained in the cam... 
paign and paid tribute to the splendid oo 
record made by Gordon H. Campbell andy 
his associates during the thirty years in he 
which he has been with the company. me 
Celebration Coming ft 
The agency will celebrate its thirtieth § othe 
anniversary June 1. Mr. Campbell's first f 0-0 
contract with the Aetna having been § servi 
dated June 1, 1909. Announcement waif Sime 
made at the agency meeting that the of th 
agents of the organization have joined mem 
together to hold a campaign in honor off Eng 
Mr. Campbell at that time, to be fearfl. A 

tured by a dinner and meeting. Charles 
H. Wickard, agent at Little Rock, § , 
head of the agents’ organization spo Al 
soring this event. ane 
aren artic 
SLOGAN CONTEST PROGRESSING | ;"\\ 
John Newton Russell, chairman Ne f y 
tional Association of Life UnderwritetS) agai 
slogan and song contest committee, S45) mer; 
that the response to invitations to com obse 
pete are satisfactory and that a large in { 
number of slogans had been recetve(® writ 
Information is at hand that a number Ff elim 
song writers are at work on the contest} and 
The local associations are becoming af ind} 
tive in furthering the contest. latic 
CHANGES IN CASHIERS 
Helen Louise Harman has been 4? . 
pointed Topeka agency cashier for Banke? 
ers Life of Towa, succeeding Eldon B +e 
Vanlaningham, who becomes Kans se 
City agency cashier. H. FE. Hansen h is 
been transferred from the cashiers 0% ve: 
in Kansas City to the same post in Chi din 
cago, where he succeeds Lee Ericsen, ye 
signed, and 
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f re Relations of Lawyers, Nebraska Clamps Down JOHN R. HARDIN BEREAVED 
e hap Agents Improve Here On New Assessment Cos. President of Mutual Benefit Life Suf- 
= : ‘ : fers Loss of Wife Who Had Been 
PRODUCE) Ten bills were offered for introduction il But Short Time 


pNE RESULT OF AGREEMENT 





Rock Hola, £ Producers By M 
Ing Pri iticism © roducers By Mem- 
me Bis ln OF Bar: Epstein Article in U. S. 


Law Review Characteristic of Him 





sident Aetn; 
1C€-presidens 
OF Quests a 
rmal dinner 
1. Campbel! 
ife at Litth 


Several months have passed since the 


necessftl conclusion of negotiations 
hich were carried on over a long period 
; time between the special committee 
ithe Life Underwriters Association of 
~ 2 < 9 
\ew York “on co-operation with lawyers 
‘nd the New York County Lawyers 
\ssociation. Since that time there has 
jen a distinct improvement in relation- 


© close of 
onducted by 
nor of Mr 
Iced 530 life 


d been pry. hips between agents, brokers and mem- 
second aniff jers of the New York bar. 
ser . Epstein’s Article In U. S. Law Review 
Partt cf An example of how agents and brokers 
runner-up, piave been criticized is the article by 
d into fiye§ Albert Epstein of the New York bar on 
vere award.§ ‘Insurance Trusts, Insurance Agents and 
Among the the Practice of Law, published in the 
ore weekly} United States Law Review of last 
iners of theg September. A few extracts from that 
ed O. Ellis Particle follow: (ae: Pe 
*. Reed. ‘The agent’s advice is not limited to 


wlicies he is selling or has sold, but 
clude policies issued to the insured of 
ther companies. If it occurs to the 
nsured to seek other advice the agent 
s likely to discourage it. He wants no 
ntrusion, no criticism of the admirable 
yrogram’ he has worked out for the in- 
wrance that his ‘client’ already has and 
the additional policy which, it usually 
appears, is required to complete it. os 


ided at th 
y 155 Aetna 
rainard and 


£4 
1eld March 
etna agents 
krill, Little 
Fort Smith: 


- i “Counsel for the insurance companies 
etl Rock, may acknowledge that they are often 
"H. Shui 'E baffled, but, where they hesitate to tread, 
a. a insurance agents, with few exceptions, 
Atle Rock boldly step in. * * *” 
k; Fred 06 DY, 5°? 
ell. Shrev Epstein is one of the most prolific 
at MB writers in the country; appears in 
S M. ”F iumerous magazines; writes books. His 

- Mary't articles are frequently critical in content. 
selene He is executive secretary of the Ameri- 
ve ne! = can Association for Social Security. 

Port pref In the agreement between the com- 
1 honor of 


mittee of the life underwriters’ associa- 


on. Foster we 
ter tion and the members of the lawyers’ 


al agent at . . 
¥ committee the statement was made by 
f the pr-Fa aig Setee that | 
x and pre- the insurance men’s committee that in 
5 E providing for dependents in case of death 


rin making old age provisions the in- 
suring public often requires the assistance 
and services of representatives of various 


. 
r. Whatley 


nization on 


wd the soups—the lawyer, the accountant, the 
mpbell and rust company and the agent. The re- 
y years in port then said: “The best service for 
~ompany, the public can be obtained if each group 

; inderstands the scope of the functions 


f the others, values the service the 
thers may render, and stands ready to 
-operate with them in the common 
‘ervice to the public.” Leon Gilbert 
simon, Equitable Society, was chairman 
f the life underwriters’ committee, other 
members being Benjamin Alk, Ralph G. 
Engelsman, Charles Lamont Post, Samuel 
L. A, Zeigen, Leroy A. Bowers. 
Comment By Albert Hirst 
Albert Hirst was special counsel for the 
committee. In discussing the Epstein 
article in the United States Law Re- 
view Mr. Hirst said to The Eastern 
Underwriter that he felt that irrespective 
ot whether or not Epstein’s complaints 
against certain activities of agents had 
merit or not he believed that a strict 


ts thirtieth 
ybell’s first 
ving been 
ement was 
- that the 
ave joined 
1 honor of 
to be fea 
ge. Charles 

Rock, is 
tion spon 
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rman Ne 
derwriters 
ittee, says 





sto al observance of the principles laid down 
. s _e im the agreement between the under- 
recelvel'® writers’ committee and the lawyers would 
number . ciminate such complaints in the future 
oe Come and enable agents as a group and as 
oming a individuals to maintain more friendly re- 
. lations with members of the bar, 
=RS ea —— 
heen # TERM ISSUED, AGES 46 to 59 
for Bank Mutual Life of New York is now 
Eldon Bf Ptepared to issue term insurance at ages 
; Kansai to 59, inclusive, for the period of 
ansen hx§ Years necessary to give coverage to age 
rier’s pot ©. Premium ‘rates per $1,000 and first 
st in Chi Year cash dividends based on the 1939 


ricsen, tf “Vidend scale are furnished. Commis- 


sions will be the same as for 5, 10, 15 
year term policies. 


an 








to the Nebraska legislature by the insur- 
ance investigating committee early last 
week. When the insurance code was last 
revised twenty-six years ago assessment 
life companies were wiped off the list 
of authorized companies. One of the 
new bills will restrict future incorpora- 
tion of domestic assessment companies to 
fire business only. This will permit the 
larger number of farm mutuals to be 
added to in the future, but the bars will 
be up against further formation of health, 
accident and fidelity writing assessment 
companies. It is with these classes that 
the Nebraska Department has had the 
trouble, although a number of them are 
prosperous and well managed. Their 
continuation in business will not be ef- 
fected. 

A companion bill will give the Depart- 
ment additional power over existing as- 
sessment associations by bringing them 
within the impairment statutes relating 
to mutual companies. 

_ A third bill deals with the merchandis- 
ing or sale of so as to stop the practice 
indulged in by some in the past of form- 
ing companies with the sole idea of sell- 
ing them later at a profit to stockholders 
without regard to the effect on policy- 


Mrs. Jennie Josephine Hardin, wife of 
John R. Hardin, president Mutual Ben- 
efit, died March 30 at her home in New- 
ark after a short illness. She was born 
in Branchville, daughter of the late 
Charles Roe and Elizabeth Coult. Her 
father was at one time surrogate of 
Sussex County and her brother, the late 
Charles J. Roe, was an attorney in Jer- 
sey City. She attended the Newton 
schools, Newton Collegiate Institute and 
Packers Institute, Brooklyn. She and 
Mr. Hardin were married in 1894. 


DUNKLEY SASKATOON MANAGER 

Canada Life announces appointment of 
W. G. E. Dunkley as district manager at 
Saskatoon, where he has been branch 
secretary since 1924. 








holders. It is proposed that no stock 
may be sold for less than par nor more 
than 125% of par. When sales are con- 
templated companies must give plenty 
of notice and policyholders will have 
sixty days in which to appeal. 


_ The committee expects to have its 
final report to the legislature ready 
within the next ten days. 


Musicians Named to Judge 
Song Contest of N. A. L. U. 


Three noted figures in American music 
have been named as members of the 
board of judges in the golden anniver- 
sary song contest being sponsored-by the 
National Association of Life Underwrit- 
ers. They are Dean John Gilchrist El- 
liott, Conservatory of Music, College of 
the Pacific; Professor Harold Gleason, 
Eastman School of Music, Rochester, 
N. Y., and Dr. Francis W. Snow, organ 
ist and choirmaster of Trinity Church, 
Boston. 

They will judge the words and music 
of the songs entered before the close 
of the contest June 30. The winning 
song will have its premiere performance 
at the golden anniversary convention in 
St. Louis in September. Songs entered 
must “typify the aims and ideals of life 
insurance, of the agent and of the Na- 
tional Association during its fifty years’ 
service.” 

CONFERRED IN SEATTLE 

Western Washington agencies of Sun 
Life of Canada held a conference re 
cently in the company’s new branch of- 
fice in Seattle. Guy J. Gay is branch 
manager. Ray Finger, western United 
States superintendent of agencies, was 
princ’pal speaker. 
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MEASURING ROD 


Size and age are not necessarily a final criteria by 
which a company should be judged. An organization may 
have lost the common touch without being large. 
may have gained little from passing years without being 
young. 


But the company which has a reputation for friendliness 
alike to policyholders and agents and which throughout its 
operations evidences seasoned judgment in all its relations, 
is a company to which men can tie with confidence regard- 
less of its size and of its age. Fidelity is such a company. 


It takes pride in being known as a friendly company— 
a reputation it has built for sixty years and in thirty-seven 
states. It is, therefore, not a young company. With over 
363 millions of insurance in force and assets of more than 
123 million, it ranks high in the list of American companies. 
It is, therefore, not a small company. Its purpose to remain 
a friendly company has been steadfastly upheld as it has 
aged in years and grown in size. It is one fundamental of 
its operation that goes on unchanged. 


Fidelity originated the “Income for Life” plan and for 
twenty-two years has operated a singularly successful lead 
service based on its unusual appeal. : 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 


And it 
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Annual Conference Of 
Prudential April 17-19 


MORE THAN 500 TO ATTEND 


President Franklin D’Olier to Preside at 
General Meet and at Banquet in 
Hotel Commodore, N. Y. 

The annual business conference of the 
Prudential, three days of meetings, will 
be held at the home offices, Newark, 
beginning April 17. More than 500 
field representatives, comprising super- 
visory forces of both Ordinary and In- 
dustrial branches, will attend for dis- 
cussions in which executives and home 
office department heads also will par- 
ticipate. 

The field representatives will be wel- 
comed by President Franklin D’Olier at 
a general meeting in the Gibraltar Build- 
ing gymnasium. There will also be ad- 
dresses by other executive officers. Fol- 
lowing luncheon the afternoon will be 
devoted to a reception during which the 
officers will greet the visitors. 

The Industrial superintendents will at- 
tend a closed session at the home office 
on Tuesday morning and in the after- 
noon of that day they will hold group 
meetings at the Hotel Commodore, New 
York. Ordinary managers will convene 
in Newark during both the morning and 
afternoon. 

Divisional meetings for the Industrial 
représentatives will be called for Wed- 
nesday morning at the Commodore, 
while the Ordinary agents again gather 
at the home office. The conference 
closes Wednesday night with the annual 
dinner in the Commodore grand _ball- 
room. President D’Olier will officiate as 
toastmaster. 


PARKINSON’S CONDITION GOOD 
Thomas I. Parkinson, president of the 
Equitable Society, was operated on for 
appendicitis at St. Luke’s Hospital, New 
York, last Monday. His condition to- 
day is reported as satisfactory. 











NEW FIDELITY MUTUAL OFFICES 

The Fidelity Mutual Life agency for- 
merly in charge of Louis A. Cerf, Jr., 
is now located in attractive new offices 


on the eleventh floor at 55 Liberty 
Street, corner of Nassau Street, New 
York City. J. N. May, Jr., who for the 


past seven years has been agency cashier, 
is in charge of the offices pending the 
appointment of a new manager by the 
Fidelity Mutual. 


AWAY ON SIX MONTHS’ LEAVE 

Raymond N. Haines, manager of the 
Travelers branch office, 55 John Street, 
New York City, is on a six months’ 
leave of absence. While he is away the 
agency will be temporarily under the 
supervision of Ralph L. Smith, assistant 
superintendent of agencies. 


Timothy W. Foley With 
State Mutual 18 Years 


Timothy W. Foley, who started with 
the State Mutual Life as a clerk when 
he was only 17, is this month celebrat- 
ing his eighteenth anniversary with the 
company. Mr. Foley is general agent 
for the company at 110 East Forty-sec- 
ond Street, New York City, having been 
appointed to that position on January 2, 
1938. Coming up through the insurance 
business he has been clerk, cashier, su- 
pervisor, assistant manager and now gen- 
eral agent. He received his early train- 
ing as a personal producer under Frank 
W. Pennell, selling his first policy when 
he was 19. In 1931 Mr. Foley was ap- 
pointed manager of the uptown branch 
of the Pennell agency and continued 
there as general agent following retire- 
ment of Mr. Pennell. He has spoken 
often at his company conventions and 
served last year as secretary-treasurer 
of the New York Midtown Managers 
Association. 


ROYER’S BUSINESS LARGER 
James M. Royer agency for Penn 
Mutual in Chicago shows a 30% in- 


crease in paid volume this year. 











Holmes Meade Acting 
Head National Reserve 


TRAINED AS INVESTMENT MAN 





Recognized as Able Insurance Executive, 
Is Also Highly Regarded by All 
Elements in Topeka 





Holmes Meade, Topeka, has _ been 
elected acting president by National Re- 
serve Life succeeding the late George 
Godfrey Moore, founder of the com- 











HOLMES MEADE 


pany. Mr. Meade was also elected a 
director. 

Robert Stone, Topeka attorney, will 
continue as vice-president and general 
counsel of the company. Miss I. G. 
Hayter, secretary-treasurer and actuary, 
continues in those positions, and Dr. 
H. B. Talbot as medical director. Ira 
W. Baker remains as loan department 
manager. The company has declared a 
dividend of 6% on the capital stock. 

Mr. Meade has become known exten- 
sively among life insurance men through- 
out the United States. He is president 
of the Meade Investment Co. in which 
he is associated with his brother, Lakin. 
Mr. Holmes Meade is a lifelong leader 
in financial and civic circles in Topeka. 
He has been in the insurance and in- 
vestment fields for twenty years. His 
principal duties with National Reserve 
will include supervision of its invest- 
ment program. Mr. Moore’s established 
policy of economy in management will 
be continued. 





KNIGHT AGENCY WRITINGS 


Charles B. Knight Agency, Inc., gen- 
eral agent for Union Central at 225 
Broadway, New York, had paid business 
in March of $1,670,840 compared with 
$1,377,072 in March, 1938. Total for three 
months was $6,833,505 compared with 
$3,873,661. 





LINCOLN NATIONAL MEETING 

General agents of the Lincoln Na- 
tional Life Insurance Co. will convene 
April 17-18 at the Edgewater Beach 
Hotel in Chicago for a two-day discus- 
sion and round table seminar on gen- 
eral agency operations, A. L. Dern, vice- 
president and director of agencies, has 
announced. General agents from the 
company’s entire territory will be pres- 
ent as well as a group of officials from 
the home office in Fort Wayne. More 
than 100 will attend the meeting, it was 
announced, 


Harry H. Kay 40 Years 
With Metropolitan Life 


GUEST OF HONOR AT DINNER 





Prominent in Boston Area; Two Broth- 
ers Had Long Service With Com- 
pany; His Career 





In the presence of Chairman Frederick 
H. Ecker, Vice-President E. H. Wilkes, 
Second Vice-President C. G. Taylor, Jr., 
and Superintendent of Agencies Almy, 
President Leroy A. Lincoln of the Met- 
ropolitan Life presented to Manager 
Harry H. Kay of the Newton, Mass., 
district a forty years’ service medal. Re- 
cently, a group of 120 associated with 
the Metropolitan Life in the Newton 
district gave Mr. Kay a testimonial din- 
ner at the Charles River Country Club. 
He was also guest of honor at a dinner 
in the Algonquin Club, Boston, given by 
Metropolitan Life managers located in 
Greater Boston. A bound volume of let- 
ters was presented’ from _ friends 
throughout the country, 

he Kay family has been prominent 
in the Metropolitan. Mr. Kay’s father 
was among the group of men that were 
brought to this country by the Metro- 
politan in 1881. His brother, Arthur, 
had fifty years of service with the com- 
pany when he retired as manager in 
1938. Another brother was manager of 
a Detroit district of the Metropolitan at 
the time of his death in 1937. The three 
Kay brothers had a total of nearly 130 
years of active service with the Metro- 
politan. 

Mr. Kay is a past president of the 
Montreal and of the Boston Associations 
of Life Underwriters and a member of 
the General Agents and Managers As- 
sociation of Boston. He began with the 
Metropolitan as an office boy in 1899. 
He became chief clerk at the*German- 
town, Philadelphia, office from 1901 to 
1904. Then he was made an assistant 
superintendent in Glens Falls, N. Y. 
When 22 he took charge of the Calais, 
Maine, District. Next he went to Pough- 
keepsie, N. Y., followed by Montreal, 
having charge of district offices in both 
cities. On January 20, 1917, he was made 
superintendent of agencies in charge of 
Canada. Because of ill health he re- 
signed that post on January 1, 1922, and 
took charge of the Boston District of- 
fice. He belongs to Boston City Club, 
Hatherly Country Club, Charles River 
Country Club, Montreal Athletic Asso- 
ciation of which he is a life member. 


TYER SAWYER TO MIAMI 


Tyer Sawyer, with the Frank Hughes 
general agency in Milwaukee for Mutual 
Benefit, will become production mana- 
ger of the Charles Sykes general agency 
for the same company at Miami, Fila. 
Mr. Sawyer is a native of South Carolina, 
going to Milwaukee shortly after gradu- 
ation from the State University there. 
He has been a successful personal pro- 
ducer and during the last year has spoken 
on “My System of Prospecting, Presen- 
tation and Close” before numerous life 
underwriter groups. He has a record of 
an application a week since starting and 
has paid for more than $1,300,000 of 
business. 








TYPHOID NOT ACCIDENTAL 


The Missouri Supreme Court has re- 
versed a Kansas City Court of Appeals 
decision that death from typhoid fever 
was accidental within the meaning of 
the double indemnity clause in a life 
policy. 





KIEFFER AGENCY SUPERVISOR 
William T. Kieffer has been chosen 
agency supervisor, St. Louis general 
agency, Northwestern Mutual. 





to organize company in Baltimore. 


Confidential. 





INDUSTRIAL EXECUTIVE WANTED 


Opportunity to participate in capital 
investment, cash not required. Write fully qualifications to Box 1349. 


The Eastern Underwriter, 94 Fulton St., New York 




















Add to its convenience of lo- 
cation and transit facilities 
exceptional service, all-round 
light, a great modern building 
with every convenience and 
an impressive address and 
you have the reasons why 
leading insurance firms have 
selected this building. Units 
to fit your needs. Check with 
our agent on the premises. 


ADAMS 


REAL ESTATE 











225 W. 34th St. N.Y. LA5-5900 


Johnson Heads Guardian’s 


New Springfield Agency 


Opening of a new agency in Spring- 
field, Mo., and the appointment of Hiram 
C. Johnson as manager is announced by 
Guardian Life. Headquarters are in the 
Landers Building. 

Mr. Johnson has been with the St. Louis 
agency of the company for several years, 
serving as district manager at Cape Girar- 
deau, A native Missourian, Manager 
Johnson entered life insurance _ there 
twenty years ago and has been engaged 
successfully in personal production and 
managerial work in that territory evel 
since. 





VERDICT FOR PACIFIC MUTUAL 


Judge Gunnar Nordoy, in Federal coutt 
at Minneapolis, this week ordered a di- 
rected verdict for the Pacific Mutu 
Life (old company) in the $100,000 sut 
brought against it by Leslie Williams 
and R. D. Dillon, former general agents 
in Minneapolis and St. Paul, respectively 
The plaintiffs alleged breach of contract, 
each demanding in excess of $50, 
damages. The present Pacific Mutu 





is not licensed in Minnesota and mait-) 
tains no offices there. 





' 


AGENTS’ UNION SUSPENDED 16 | 


Daily newspapers contained a story 0 
disagreement in United Office and Pro 
fessional Workers of America, an afi 
iate of the Congress of Industrial Or 
ganization. There has been an intern 
battle in Local 30, Industrial Insurance 
Agents’ Union, an affiliate, based on the 
suspension of four officers of the loc 
and thirteen other members of its exec 
utive board on March 30. 





MARRIED FIFTY YEARS 
Frederick Swift of East Orange, N. }: 
who has represented the Northweste™ 
Mutual Life for forty-three years, 2 
Mrs. Swift will celebrate their goldet 
wedding anniversary on May 10. 
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Florence E. Shaal’s 
Memory to Be Honored 


gpOSTON WOMEN PARTICIPATING 





ounding of Department. by Her Forty 
—— Ago Observed by Former 
Equitable Society Associates 





Founding of the pioneer women’s de- 
partment of a life insurance company 
forty years ago by the late Mrs. Flor- 
ence E. Shaal will be commemorated in 
Boston April 10. Forty former women 
associates of Mrs. Shaal, connected with 
the Fitzhugh Traylor agency of the 
Equitable Society, will gather to pay trib- 
ute to her memory. In fact this tribute 
will be extended during the entire month 
of April by the women’s department of 
that agency. ‘ 

The women, headed by Unit Manager 
Eleanor J. Felton, an associate of the 
croup for twenty-three years, and suc- 
cessor as unit leader after Mrs. Shaal’s 
death in 1934, are pledged to a large 
personal production this month to honor 
this pioneer of life insurance women 
who was appointed a general agent 
by the Equitable Society in 1899. 


National Association Officer 


A woman early to see opportunities in 
the life insurance field for women, Mrs. 
Shaal invaded Boston’s financial pre- 
cincts as a general agent when such ac- 
tivities were matters of almost historic 
moment. With her gift of leadership, 
enthusiasm, unquestioned ability and a 
dynamic personality, Mrs. Shaal soon had 
won recognition, not only in her own 
company, but throughout the country. 
She was the only woman to be honored 
by election as an officer of the National 
Association of Life Underwriters. 


Inspiration to Women 


Her name, which came to mean much 
to women seeking a definite retirement 
time as well as definite income; or to 
men seeking large insurance contracts 
protecting business interests, continues 


to inspire women now in the Boston 
department which she started. Under 
the able and inspiring leadership of 


Manager Felton this group of forty wom- 
en continue their conscientious endeav- 
ors insurance-wise with much success and 
are a valuable part of the Traylor agen- 
cy. Mrs. Felton’s unit was addressed in 
a pre-Shaal drive talk April 3 by J. D. 
E. Jones, general agent Equitable So- 
ciety at Providence and a former Shaal 
associate at Boston. 





GUESTS AT C. L. U. MEETING 
New York Chapter Host to President of 
Midtown Managers Association; 
Announce Part V Review 
James Elton Bragg, president, New 
York Chapter Chartered Life Under- 
writers, introduced as guest of honor at 
the chapter meeting last week Julius 
Eisendrath, president of the New York 
Midtown Managers Association. Two 
new members in the New York City 
chapter are Alfred J. Johannsen, general 
agent, Northwestern Mutual, Brooklyn, 
who is a past president of the National 
Chapter of C. L. U., and Harold Reming- 
ton, recently appointed agency organizer 
in the Harold Taylor agency, Mutual 
Life of New York. Also present at the 
luncheon was Verne Stewart of Los An- 
geles. Guest speaker was Orville F. 
Grahame, assistant secretary, Guardian 
Life, who commented interestingly on 
the monopoly investigation and whose 
views on savings bank life insurance 
were reported in last week’s The East- 

ern Underwriter. 

Mr. Bragg announced that Part V of 
the C. L. U. review course started Fri- 
day, March 31, at New York University. 





MORE STRONG MEN NEEDED 

F. Hobart Haviland, vice-president 
Connecticut General, said in an address 
in St. Louis that general agents and 
Managers waste too much time on in- 
ferior material instead of concentrating 
on a few really strong men. 


For N. A. L. U. President 





CHARLES J. ZIMMERMAN 


Charles J. Zimmerman, gencral agent 
at Chicago for the Connecticut Mutual 
Life and one of the most popular and 
widely known life insurance men in the 
country, has been unanimously endorsed 
by the board of directors of the Chicago 
Association of Life Underwriters for the 
presidency of the National Association 
of Life Underwriters. A new president 


for the National Association will be 
elected at the St. Louis convention in 
September. 


Mr. Zimmerman has had a remarkable 
life insurance career since his gradua- 
tion from Dartmouth and the Tuck 
School of Business Administration. He 
entered life insurance as executive sec- 
retary of the Life Underwriters Asso- 
ciation of New York City, but his un- 
usual talent for developing men was soon 
recognized and he joined a life insur- 
ance agency in New York City in pro- 
duction, brokerage and recruiting activi- 
ties. His first appointment to head a 
general agency was at Newark for the 
Connecticut Mutual where he made an 
outstanding success. He _ served the 
Newark Association as president before 
being selected by his company to head 
the important Chicago agency, one of 
the oldest in the city, where he has 
duplicated his former successes and con- 
tinued his activity in life underwriters 
association affairs. 

Mr. Zimmerman during the past year 
has been vice-president of the National 
Association, previously having been sec- 
retary, and has served the organization 
in a number of capacities including that 
of member of the board of trustees, 
chairman of the membership committee 
in 1937, and head of the program com- 
mittee for the Houston convention. Mr. 
Zimmerman has the CLU designation. 





HONOR GERALD DOHERTY 


Vice-President William Rothaermel 
and Agency Superintendent Ralph Hal- 
stead of the Continental American of 
Wilmington attended a luncheon in Bos- 
ton Tuesday in honor of General Agent 
Gerald M. Doherty who during the past 
year has built an agency from scratch to 
fifteen full time men with more than a 
million production. 


TO HONOR WALTER G. KELLEY 


A celebration is being planned by the 
Metropolitan agency staff in Kalamazoo, 
Mich., to observe the thirtieth anniver- 
sary with the company of local Manager 
Walter.G. Kelley. The date is April 
14. Everett Smith, Metropolitan’s New 
York City agency supervisor, will attend 
the affair and present Mr. Kelley with 
a service medal. 


JAMES C. BROWN DEAD 
James C. Brown, an assistant actuary 
for Metropolitan Life, who retired eivht 
years ago, died suddenly of heart dis- 
ease at his home in Bloomfield, N. J., 
April 4, age 78. 








Agencies Consolidated 
By Equitable Society 

N. Y. CITY CHANGES APRIL 1 

Devitt and Fern Agencies Merged; 


Bleetstein and Wartel Agencies 
Also Combined 








Two groups of agencies in the New 
York metropolitan district were consol- 
idated by the Equitable Society, effective 
April 1. The agency of Fred S. Fern 
has been merged with the agency of 
Franklin H. Devitt at 60 East Forty- 
second Street. The Samuel Wartel agen- 
cy has been merged with the Abraham 
Bleetstein agency, the Bleetstein agency 
taking enlarged quarters on the fourth 
floor of the home office building, 393 
Seventh Avenue. The company reports 
that the consolidations are designed to 
effect economy in operation and it is 


believed will result in increased effi- 
ciency. 
In the Devitt agency Mr. Fern con- 


tinues with the title of assistant man- 
ager. Miss Beatrice Jones continues as 
manager of the women’s department of 
the combined agency. Also on the staff 
is Stuart MacCallum as unit manager. 
The combined force now totals seventy- 
eight agents. 

Abraham Bleetstein will have an or- 
ganization of 115 representatives. Sam- 
uel Wartel will be assistant manager. 
M. W. Bleetstein, brother of the man- 
ager, will continue as assistant manager. 
Other unit managers will be A. Weiner, 
O. W. Kleppe, S. Merkin and H. Mason. 

N. A. Harris General Agent 

Another change in New York City 
just announced by the Equitable Society 
is the appointment of N. A. Harris as 
general agent to head the agency of 
which his brother, former Agency Man- 
ager A. A. Harris, has asked to be re- 
lieved. Mr. A. A. Harris is being placed 
on the reserve force of the Society. The 
new general agent has been with the 
Equitable since 1916 and as associate 
agency manager of the Harris agency 
since January, 1930. 





Sam P. Davis Agency Does 
$1,502,413 in One Week 


In the last week in March twenty-six 
men in the Sam P, Davis agency, Phoe- 
nix Mutual, New York City, wrote $1,- 
502,413 of new business to turn in the 
largest volume for one week in _ the 
history of the Davis agency. The busi- 
ness was done in the face of generally 
depressed business conditions in New 
York City. The total does not include 
any single premium business. 

Five men in the agency wrote more 
than $100,000 new business during the 
week and eleven men were over the 
$50,000 total in the week. The week’s 
business closed a contest for the month 
of March organized by the agents. 

Leading producers for the week were 
Rube Johnson, Al Frankel, Roy Nelson, 
Harry Conlon and Warren O'Grady. 


OPPOSE CONN. SAVINGS BILL 

Hearing on the bill to permit Savings 
Bank Life Insurance in Connecticut 
brought out strong opposition from the 
Mutual Savings Bank Association of 
Connecticut, Commissioner of Banks 
Perry and the Connecticut Life Under- 
writers Association. Insurance Commis- 
sioner Blackall said there would be a 
cost burden the state would have to 
bear. Commissioner Perry told the as- 
sembly banking committee the savings 
banks had problems enough without go- 
ing into new fields in which they had 
no experience and for which there was 
doubtful need. 


AGAINST CALIFORNIA BILL 

The Life Managers Association of Los 
Angeles has gone on record against 
Assembly Bill 2389 which would elimi- 
nate the $50,000 exemption of life in- 
surance, where named beneficiaries are 
concerned, and make every policy liable 
to be included in an estate for inheri- 
tance tax purposes. 








35th Anniversary For 
G. C. & G. Agency Here 


WITH CONNECTICUT GENERAL 


P. Walter Cook and Walter T. Gudeon, 

Present General Agents, Have Long 

en in Partnership 

The Goulden, Cook and Gudeon 
Agency, 80 John Street, New York City, 
general agents for the Connecticut Gen- 
eral Life, is celebrating its thirty-fifth 
anniversary this month. The present 
general agents are P. Walter Cook and 
Walter T. Gudeon. 

In the belief that the broker could be 
an important factor in the sale of life 
insurance, the original partners laid 
plans to establish a brokers’ agency in 
the very beginning. This plan of de- 
velopment has been consistently followed 
since the establishment of the agency 
and its success is borne out by the fact 
that it has more than $100,000,000 of life 
insurance in force. 

Since the company started to issue ac- 
cident and health insurance in 1912 the 
agency has built up a substantial pre- 
mium account. During 1938 the agency 
distributed to brokers accident commis- 
sions amounting to $107,000. In 1918 a 
Group department was added, the agency 
now handling all forms of Group cover- 
age. 

About the General Agents 

Walter T. Gudeon started with the 
agency in 1909 when he was 19. After 
acquiring experience in the various de- 
partments of the agency, he rapidly 
gained the reputation of being one of 
the best posted men in life insurance in 
this territory and in 1915 he was ad- 
mitted to the partnership. Practically 
the entire development of the agency 
has taken place during the years of his 
service. 

P. Walter Cook joined the agency in 
1912 when the company opened its acci- 
dent department, coming from the vice- 
presidency of the Empire State Surety 
Co. Mr. Cook had also had experience 
with two insurance publications and pos- 
sessed sufficient background in advertis- 
ing and publicity to create valuable sales 
ideas for the sale of accident insurance. 

Also on the agency staff are Earle Y. 
Duncanson, agency manager, associated 
with the agency since 1926; Thomas E. 
McGrath, handling New York City claims 


since 1926; Kenneth F. Keck and Miss 
Jean Shulman, agency assistants; Ed- 
ward H. Melvin, who heads the estate 


planning bureau; Ralph H. Morrow, in 
charge of Group department. Miss 
Shulman has been with the agency twen 
ty years. 


WARD JOINS CASSIDY 

Pacific Mutual’s San Francisco gen- 
eral agent, H. Kenneth Cassidy, an- 
nounces appointment of William E. Ward 
as his associate. Mr. Ward went to San 
Francisco in 1927 from Canada where he 
was in life insurance, Recently he has 
been successful in developing brokerage 
accounts and he will devote part of his 
time to furthering a brokerage depart 
ment in the Cassidy agency. 


ROBERT L. FREEMAN RESIGNS 


Robert L. Freeman has resigned as 


assistant manager, home office general 
agency Occidental. effective April and 
has not announced his plans. He will 


be succeeded by John W. Davis of the 
home office agency force. R. B. Ogden, 
Jr., has been appointed field supervisor 
with headquarters at Pomona, Cal 


BLEETSTEIN AGENCY AHEAD 

The Abraham Bleetstein agency, Equi 
table Society, New York City, in the 
first three months of 1939 showed an in 
crease of $335,000 or 21% in volume and 
an increase of 3%% in paid premiums 
over the first quarter of 1938 


H. C. E. JOHNSON TO MARRY 


H. Clay Evans Johnson, vice-president 
Interstate Life & Accident, and Miss 
Bettv Mead Smartt will be married 


April 15. 
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4 Mutual Company, Founded 


on April 12, 1845. 





Board of 


The present Board of Directors of the New York Life 


Insurance Company combines the experience and 


activity: Bankers, educators, manufacturers of textiles, 


iron and steel, and grain products; leading executives 





in railroads, real estate, communications, shipping and 
THOMAS A. BUCKNER 


Chairman of the Board 





ARTHUR A. BALLANTINE 
Lawyer, Root, Clark, 
Buckner & Ballantine 


JAMES ROWLAND ANGELL 
Educational Counsellor of 
National Broadcasting Co.; For- 
mer President, Yale University 


NATHANIEL F. AYER 
Treasurer, Cabot Manufacturing 
Company (Textiles) 





NICHOLAS M. BUTLER 


President, Columbia University 


CHARLES A, CANNON 


President, Cannon Mills Co, 


GEORGE B. CORTELYOU 


Former Secretary of the Treasury 
of the United States 





CHARLES D. HILLES 
Resident Manager for 
New York State, Employers’ 
Liability Assurance Corp. 


HERBERT HOOVER 


Former President of the 
United States 


HALE HOLDEN 


Chairman, 
Southern Pacific Company 





EDWARD L. RYERSON, JR, 
Vice-Chairman, Inland Steel Co.; 
shairman, 

Joseph T. Ryerson & Son, Inc. 


HARPER SIBLEY 
Banking and Agriculture 


NEW YORK LIFE 


judgment of leaders in widely diversified fields of 


ALFRED E. SMITH 
President, Empire State, Inc.; 
‘ormer Governor 
of New York State 


Incorporated under the Laws of 


the State of New York, 








Directors 


insurance; a lawyer, an agriculturist, a commission 
merchant and a retail merchant, and three who were 
formerly Governor of New York State, Secretary of 
the Treasury and President of the United States. 


The various sections of the United States are repre- 





sented: The East, South, Middle West and Far West. 


ALFRED L. AIKEN 


President 





MORTIMER N. BUCKNER 
Chairman of the Board, 
The New York Trust Co. 


" HENRY BRUERE 
President, Bowery Savings Bank 


CORNELIUS N. BLISS 
Retired Merchant 





JAMES G. HARBORD 


Chairman of Board, | 
Radio Corporation of America 
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GERRISH H. MILLIKEN 
President, 


Deering, Milliken & Co. 
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A BRIEF DIGEST OF THE 


94% Annual Statement 


DECEMBER 31, 1938 











AYMENTS to policyholders and their bene- 
ea during the year 1938 amounted to 
$201,494,937- Of this total, $131,804,103 was paid 
to living policyholders and $69,690,834 to bene- 
ficiaries. 

Total payments to policyholders and bene- 
ficiaries during the past ten years exceeded 


$2,147,000,000. 


The Company’s new insurance during the year amounted 


to $422,817,500. Total insurance in force at the close of 1938 








was $6,793,826,309 under 2,828,765 policies. bas 

The Assets on December 31, 1938 amounted to 
$2,647,454,712. The principal item of the Liabili- 
ties was the Insurance and Annuity Reserve 
required by law, amounting to $2,159,527,400. 
Also included in the Liabilities are a reserve of 
$41,569,539 for dividends to policyholders in 1939 


and a Special Investment Reserve of $45,000,000. 


Surplus funds reserved for general contingencies amounted to 


¢ ~-—-- 
$124,555,2! im 














ASSETS 


Cash on Hand, or in Bank. ...........206- 


United States Government, direct, or fully 
i Ph. v6 cek ketene ces eoeee 


State, County and Municipal Bonds......... 
Se PS cheneedeanienpesenenaewen 


Railroad, Public Utility, Industrial and other 
ete a area eh eat ae 


Preferred and Guaranteed Stocks...... see. 
Real Estate Owned (including Home Office) +++. seeee 
First Mortgage Loans on Real Estate 


(Including $698, 364.35 foreclosed liens subject to redemption) . . » « 
TS ee eRe Ee es 
Interest and Rents due and accrued......... 


Net Amount of Uncollected and Deferred 
NN 8 i ae a a ee Ree 


ee ee ee eT 


TOTAL. ...cccccccccees 


$50,466,059. 12 


626,759,519.45 
252,459,640.75 
64,567,067.95 


583,416,306.92 
87,745,048.00 
135,450,673.37 


436,091,057.66 
349, 262,979.85 
29,880,864.05 


31,335,538.18 
19,956.31 





$2,647,454,711.61 


LIABILITIES 


Insurance and Annuity Reserve........ mene 


Present Value cf Amounts not yet due on 


$2,159,527,400.00 





Supplementary Contracts.....+++e++eeee. 127,972,335.45 

Dividends Left with the Company at In- 
terest. .ccccces wewen TTT TTe TT tt 113,087,924.11 
Other Policy Liabilities......... errr rT TTT 15,761,712.71 
Premiums, Interest and Rents Prepaid.....+. 11,529, 650.32 
Miscellaneous Liabilities.......+eeeeecccce 3,572,265.52 
Special Investment Reserve.....eeeeceeceee 45,000,000.00 
Reserve for Taxes........- Sak w ww eeewee 4,878,673.66 

Reserve for Dividends payable to Policy- 
holders in 1939..... Te er es =e 41,569,539.00 

Surplus funds reserved for general contin- 
POTN on 6 heb ce cesses eresesceceneese 124,555,210.84 
TOTAL... viscssess S260, 447044 


Securities valued at $38,738,698.21 in the above statement are deposited as required by law 


A more complete report listing the securities owned by the Company will gladly be sent upon request. 
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W. B. Parsons 40 Years 
With Equitable Society 

HONORED AT LUNCHEON HERE 

Is Vice-President in Charge of Home 


Office Department Handling All 
Policy Claims 





William B. Parsons, vice-president 
Equitable Life Assurance Society, in 
charge of the policy claims department, 
completed forty years with the society on 
April 1. Fifteen members of the execu- 





WILLIAM B. PARSONS 


tive staff gave him a luncheon at the 
Hotel Pennsylvania on Monday to cele- 
brate the anniversary. Many others of 
his associates called at his office to ex- 
tend their best wishes. 

Coming with the Equitable on April 


1, 1899, as an assistant to the then 
mortuary registrar, Mr. Parsons has 
been continuously identified with the 


claims department. He is a native of the 
State of New York and was graduated 
from Princeton University and_ the 
Columbia University School of Law. In 
February, 1912, he was appointed as- 
sistant superintendent of the bureau of 
insurance and became its superintendent 
in 1918. In 1929, he was made a second 
vice-president and appointed a_ vice- 
president in 1936. 

Under his charge in the department of 
policy claims is transacted the vast work 
of paying death, disability and accident 
and health claims, payment of incomes 
and annuities, policy loans and surren- 
der values. 

Attending the luncheon were Vice- 
Presidents Frank A. Shailer, Andrew E. 
Tuck, Mervyn Davis, W. G. Schelker; 
Second Vice-Presidents Glenn McHugh, 
Nils A. Olsen, Albert G. Borden, Mere- 
dith C. Laffey, C. J. Martin and Alvin 
B. Dalager; Secretary A. McNeill, 
Medical Director R. M. Daley, Auditor 
O. H. Chedister, Manager Real Eestate 
Harley Lackey, and Superintendent of 
Group Insurance J. R. Boldt. 


RENTING ON BIG MET. PROJECT 


The Metropolitan Life has opened a 
temporary rental and management office 
on the site of its huge modern housing 
project in the Bronx, ground for which 
was recently broken. 


KOENIGSBERG IN ADVERTISING 

Max Koenigsberg, St. Louis, who has 
been a special representative of New 
York Life, has announced formation of 
an advertising agency to be known as 
Koenigsberg, Edlin & O’Hare, with of- 
fices in the Telephone Building, St. 
Louis, and the Wrigley Building, Chicago. 


GRANT HILL TO SPEAK 
Grant Hill, superintendent of agencies 
Northwestern Mutual, will address the 
April 20 luncheon meeting of the Bos- 

ton Life Underwriters Association. 








AGENCIES WIN RECOGNITION 





Certificates Awarded by Connecticut 
General to Leaders During Past Year; 
Luncheon Meetings Held 


As announced in The Eastern Under- 
writer last week, agencies of Connecti- 
cut General selected as 
leaders in agency progress during the 
past year are receiving certificates in 
recognition of their achievement from 
Vice-President F. H. Haviland. One 
certificate was presented to the Frank 
Williams agency, Hartford, at a luncheon 
meeting there April 3. Stuart Smith 
agency, Philadelphia, received its certifi- 
cate at a luncheon meeting April 1; 
Philip Holmes agency, New York, at a 
similar meeting March 24, and the Ray- 
mond Briggs agency, Montpelier, Vt., will 
receive its certificate later this month. 


which were 


Harry T. Wright Boomed 
For National Ass’n V.-P. 


Chicago Association of Life Under- 
writers’ board of directors has endorsed 
Harry T. Wright unanimously for vice- 
president of the National Association, 
which he is now serving as_ national 
secretary. He is one of the most wide- 
ly known of personal producers who for 
fifteen years has never failed to pro- 
duce at least $1,000,000 of life insurance. 

Mr. Wright has served the Chicago 
association as secretary and treasurer 
and as president in 1930. He has been 
a member of the National Association 
since 1910. He was elected trustee in 
1936 and last year was elected secretary. 
During the fiscal year 1937-1938 he served 
as national membership chairman, when 
membership reached an all-time h‘gh. 
He is serving the National Association 
this year as chairman of its special com- 


. mittee on life insurance information. 





confidence of the 





To 
Goulden, Cook & Gudeon 


on the 35th Anniversary 
of their appointment as 


General Agents 


May you continue to command the 


earned by your intelligent, painstaking 
and straight-forward service to them. 


May you retain the liberal support that 
has made you one of the outstanding 
brokers’ agencies in New York City. 


Be assured of our constant efforts to co- 
operate with you in advancing the 
interests of your valued clientele. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


New York brokers, 





Paul Retires From 
John Hancock Force 


FORTY-EIGHT YEARS IN BOSTON 





Was Supervisor of Cashier's Depart. 
ment of Two Agencies; Given Lunch. 
eon by Associates 


George M. Paul has retired after forty. 
eight years with Boston Industrial 
agencies of John Hancock Mutual. 4 
luncheon was given for him March » 
by associates in Boston No. 1 agency 

Mr. Paul, retired as supervisor of the 
cashier’s department of the two Boston 
agencies, was responsible for the a. 
counting system of the old Boston djs. 
trict of his company, which at one time 
included all of the City of Boston, north 
to Cape Ann and southeast to Brock. 
ton. When this territory was divided 
into two districts, Mr. Paul was made 
supervisor of the cashier’s department 
and clerical staffs of both districts, the 
only man ever to hold such a position 
in the history of John Hancock, 

Remembered by Co-Workers 

A well liked and admired associate, Mr 
Paul was presented by the field organi. 
zation with an easy chair and by the 
office staff with a study lamp. Miss Lil. 
lian R. Guinan, for a number of years 
Mr. Paul’s assistant, was an honor guest 
at the luncheon. Peter Giannotti, presi- 
dent, Boston District 1 Club, had the 
luncheon session in charge with Manager 
George Spillane as toastmaster. The 
speakers included: 


Stephen J. Fitzpatrick, district claim inspector: 
Amos F. Scribner, assistant manager-at-large; 
John L. Wood, cashier, Boston 1; Aubrey 6. 
Perry, assistant manager-at-large, Boston 1: 
Alfred Koffman, field assistant manager, Dor. 
chester territory; Frank McGovern, vice-presi- 
dent, Boston 1 Club; Fred Morse, district agent, 
South Boston territory; Thomas Penta, district 
agent, North End; Harry Weiss, district agent, 
City Point, and in charge of luncheon arrange. 
ments. 





IRETON MADE MANAGER 
W. M. Treton has been appointed 
manager of the Timmins, Ontario di- 
vision, Confederation Life, succeeding 
R. C. Mortson. 





TO MEET AT SEA ISLAND 
_ Interstate Life & Accident will hold 
its twenty-ninth annual convention Sep- 
tember 8 and 9 at Sea Island, Ga. 


PURMONT COS. INCOME 


C. M. Purmont, president of the Pur- 
mont Companies of Van Wert, O., says 
that assets of the group gained $719- 
428 in 1938 and income increased $123- 
857. Income of the companies was $- 
462,709. Companies in the group are 
Central Manufacturers Mutual, General 
Mutual Life, and Ohio Underwriters 
Mutual. 








LOS ANGELES PLAN UNDER WAY 


Chairman Roy Ray Roberts of the 
Los Angeles Chamber of Commerce life 
insurance committee, announces that the 
funds to start the consumer educational 
program on life insurance in California 
institutions of learning is in hand, 
that under Mr. Reynolds and Dr. Mann 
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the plan is going forward rapidly. 





BANQUET IN OLEAN, N.Y. 
The annual banquet of the Olean | 
agency of the Provident Mutual Life was 
held at the Olean House. Clifford E 
Carpenter, general agent of the Olean’ 
agency, presided and Ernest A. Farring- 
ton, agency assistant of the home office, 
attended. 





Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
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Rowley & Talbot New 
Agency at Newark, N. J. 


0. L. GOODING G RETIRING SOON 





Both Members of Partnership to Be- 
e Effective June 30 Long With 
“Northwestern Mutual Life 


0. L. Gooding, of the Gooding & Row- 
ley general agency at Newark for 
Northwestern Mutual, has announced his 
stirement, June 30, after nearly a half- 
century in life insurance. He will de- 
vote his time to personal interests and 
enjoy well earned leisure. Mr. Gooding 
with Northwestern Mutual 





started in 





O. L. GOODING 

1801 at Minneapolis. April 1, 1902, he 
became general agent at Newark and in 
1929 formed a partnership general agency 
with W. Everett Rowley. 

The Newark office will be taken over 
as of July 1 by a new partnership, Row- 
ley & Talbot, formed by Mr. Rowley 
and J. Vincent Talbot who has been as- 
sociated with the present agency. 

Rowley-Talbot Careers 


_ Mr, Rowley has been in life insurance 
for approximately twenty-eight years. 
He started under his present partner, 





- Mann 








W. EVERETT ROWLEY 
Mr. Gooding, maintaining headquarters 
at Jersey City. For many years his 


Production as a special agent ranged be- 
tween $750,000 and $1,000,000 written on 
tighty or more lives annually, 

Also starting his life insurance carcer 
_ the Gooding agency, Mr. Talbot has 
ag one of Northwestern Mutual’s lead- 

& producers. He is a native of Eliza- 
beth N. J., and attended Benedict's prep 


Status of Goodcell An 
Issue in California 


GOVERNOR OLSON’S DILEMMA 





Advisors Reported Urging Legality of 
Insurance Commissioner's Tenure 


Be Tested in Court 





Newspapers on the Pacific Coast are 
carrying stories to the effect that the 
status of Rex B. Goodcell as California 
Insurance Commissioner has become an 
important issue at Sacramento which may 
reach the courts. Advisors of Governor 
Culbert L. Olson are reported as urging 
him to send to the Senate another nomi- 
nee for the insurance commissionership 
on the theory that this would strengthen 
the governor’s position should the mat- 
ter get to the courts. 

Commissioner Goodcell was appointed 
last Summer by Governor Merriam 
when Samuel L. Carpenter, Jr., resigned. 
The appointment was confirmed by the 
Senate in January over the opposition of 
the administration. 

he present administration contends 
that Goodcell is not legally commissioner 
hence the idea of testing the matter in 
court through a third party. Should it 
be found that Goodcell was not legally 
installed in the commissionership, it is 
pointed out, there could be complications 
as to the legality of all his acts while in 


office. 





JOINS VOLUNTEER STATE 

Thomas M. Divine, 37, for the last 
fourteen years with the Tennessee Elec- 
tric Power Co., which recently sold out 
to TVA for more than $78.000 000, vas 
appointed supervisor of the Chattanooe: 
hranch office for Volunteer State Life. 
Mr. Divine is a graduate of Universitv 
of Tenessee. He is a Phi Kappa Phi 
man, and member of Tau Beta Pi, hon- 
orary engineering fraternity. At the 
power company he was manager of the 
merchandise sales, adjustment and serv- 
ice department. 


CROW SUCCEEDS PILCHER 

Edmund Burwell Crow, Richmond, Va., 
has been elected president, North Amer- 
ica Assurance Society, which special- 
izes in hospitalization insurance. He suc- 
ceeds Frederick Pilcher of Petersburg 
who becomes chairman of the board, The 
society is planning to extend its activi- 
ties to other states. 





school and New York University. He 
became a special agent in 1925 and last 
vear ranged fifth among all agents of 
the company in volume of new business 
produced. Specializing in joint work, 
the cases on which he had collaborated 
with other agents actually amount to 
double his own production figures. 

Mr. Gooding will continue to maintain 
an office with the new firm and will sus- 
tain his service to friends and clients. 








J. VINCENT TALBOT 








The 


Alfred G. Correll Agency 


New England Mutual Life 
Insurance Company 


16 Court St. TRiangle 5-9651 
Ideas which bring results. 
Friendly and Intelligent 
Counsel. Cooperation and 

Assistance 


“SERVICE WHICH SERVES” 
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@ The Equitable Life of 


lowa issues both partici- 





pating and non-partici- 
pating life policies; 
annuity contracts; and 
“man-sized" life policies 
for juveniles from date 


of birth to age 10. 
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TheWALRUS 





Gilbert & Sullivan . . . McIntyre @ 
Heath . . . Olson & Johnson .. . all 
famed couplets of the theatrical world, 
might welcome to their ranks the team 
of Buck & Travis, strictly amateurs, 
whose clever skit at recent Bankerslife 
Regionnace Schools in Columbus, Ohio, 
and Denver, Colorado, “wowed” audi- 
ences made up of fellow salesmen .. . 
“Joe” Buck and “Chuck” Travis, both 
of Bankerslife’s Pittsburgh Agency, 
were the “actors” and their side-split- 
ting skit entitled “How to Build Sales 
Resistance” saw “Salesman” Buck com- 
pletely successful in doing and saying 
the wrong thing every time, to the 
consternation and confusion of ‘Pros- 
pect” Travis, and to the keen enjoy- 
ment of the audience. 





BLCc—— 


Advertising-wise are Bankerslife- 
men, many of whom use local 
newspaper advertisements to keep 
the home folks reminded that they 
represent the company with the 
nationally advertised Double Duty 
Dollar Plan . . . Currently, many 
a Bankerslifeman is publishing a 
Home Office-created ad based on 
the company’s 59th Annual Re- 
port. ... 





——BLC. 


Sculpture in large panels of glass, 
brand new modern art form, will pro- 
vide the principal: plastic design on the 
exterior of the new Bankerslife Home 
Office Building in Des Moines. Panels, 
at entrance to the building, will sym- 
bolize the four elements—air, water, 
fire and earth while a fifth, depicting 
a family group, will be symbolic of 
life insurance in its role of family pro- 
tector. Original sculpture is in clay 
from which plaster casts will be made 
and sent to a glass factory where iron 
casts will be molded. From the latter, 
heavy translucent glass panels will be 
cast in sections four feet square. 


po 


Two newsworthy Bankerslife an- 
niversaries came in February when 
J. D. (Jack) Walsh, Sioux City 
Agency, observed his twenty-third 
year as a Bankerslifeman, a period 
marked by his consistently high 
production annually, his proud 
record of nine years of member- 
ship in the company’s top-notch 








WOODWARD and FONDILLER, Inc. 


¢ Consulting Actuaries * 
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HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha Kansas City 














group, the President’s Premier 
Club .. . Same month saw W. H. 
(Woody) Wood, Omaha Agency, 
completing his second decade as 
Bankerslifeman in Southwestern 
SORES 5 
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WORLD'S FAIR COOPERATION 
One of the bright spots in the msur 
ance business is the splendid exhibition 
of cooperation which companies are dis 
playing relative to the New York World's 
This has again been dem 
Fine Arts 
protect 


Fair coverage. 
onstrated in the writing of a 
of $30,000,000 which 


paintings from some of the world’s great 


policy will 
museums from time of departure en route 
to New York the 
until return. In consequence, 
will be able to witness some of the finest 
that not 


from home gallery 


millions 
works of art otherwise could 
be seen. 

“The 


out- 


Every indication is that the fair 
World of 


standing success in the history of world’s 


Tomorrow’’—will be an 


fairs, It is psychologically set to be a 


success because leaders of the city have 


determined that it will be. Every daily 
newspaper, every trade association, every 
influential group in Greater New York 
is lending its oar. The insurance end 
of the fair has been particularly well 
handled, and the role of Insurance Di- 
rector Harold Hyer, the liaison man 
between insurance companies and fair 
authorities, has been particularly well 
played. He not only is an insurance 


expert, but has real diplomatic talents. 

It is a long step from the first world’s 
fair to the the 
Klushing part of Greater New York on 
Sunday, April 30. 
the Crystal Palace in London under the 
sponsorship of Queen Victoria’s Prince 
Albert. 
one roof. with another 
Crystal affair New York 
had the third, a Crystal Palace in Forty- 
second Street on the site of the present 
New York Public Library and Bryant 
Park. Paris followed with other expo- 
sitions, one of which drew 


one which opens in 


First exposition was 


That exposition was all under 
Paris followed 


Palace and 


tremendous 


crowds because there passengers could 
make balloons. Greatest of 
the early American expositions was the 
Centennial in Philadelphia where the 
Morse telegraph was a Many 


of the American expositions were based 


ascents in 


feature 


on historical events; some featured the 
One signalized the 
opening of the Panama Canal; another 
the voyage of Christopher Columbus to 
America. 


age of invention. 


\ FORTIETH ANNIVERSARY 
On April 10 the woman’s department 
of the Equitable Society at 100 Milk 
Street, Boston, will celebrate its fortieth 


birthday. This department was estab 


at the 


post office of New York City under the act 


lished by the pioneer insurance woman, 
the Mrs. Shaal, who 
was appointed a agent of the 
society in 1899 and was the only woman 


late Florence E. 


gencral 


who has been made an officer of the 
National Association of Life Under- 
writers. Her gift for leadership, en- 


thusiasm, ability to write insurance on 
both men and women in one of Amer- 
ica’s most conservative sections and at 
a time when women figured little in the 
financial world, inspired other women to 
follow in her footsteps. 

Mrs. Shaal died in 1934. Since then 
Equitable’s Boston women’s department 
under 
Felton, who was asso- 


has continued 
Mrs. Eleanor J. 
ciated with Mrs. Shaal for many years. 


Thousands of women at work have been 


management of 


able to retire with economic independ- 
ence as a result of the splendid work 
done by earnest, reliable and intelligent 
insurance women. All of them owe a 
debt of gratitude to Florence E. Shaal. 





James F. Shanahan, who won an in 
ternational reputation as a shot putter 
and who as an insurance agent has been 
a large producer, is now with the Re- 
liance Life. He is a giant of a man 
physically and his insurance experience 
has covered a quarter of a century. He 
has averaged more than $500,000 a year 
for some time. He lives in Aurora, III, 
and is now among the half-dozen leaders 
of the Reliance Life. 

* * * 


Frank B. Cooke has retired as head 
office manager of the London & Scot 
tish, and is succeeded by S. G. Joyce 


and R. F. James as joint managers, ad- 
vices from London say. Mr. Joyce has 
been with the company thirty years; 


Mr. James twenty-seven years, 
* x 
Mr. and Mrs. Marcus Bacharach of 
Atlantic City celebrated their twenty- 
fifth wedding anniversary on March 28 


at the Cosmopolitan Club in Atlantic 
City. Mr. Bacharach is a well known 
insurance agent. 

* + * 


Archie L. Blickenstaff, in charge of 
production for the Wadd E. Patton agen 
cy, Hutchinson, Kan., spent seven years 
as instructor in commercial business in 
Kansas schools. 

* * * 

Cecil Lindley of the John Hancock’s 
publicity division and Mrs. Lindley are 
parents of Julia Spring Lindley, born 
March 22. Mr. Lindley was formerly on 
the staff of The Eastern Underwriter. 

* * * 


Vice-President Catlin, Secretary Knapp 
and Field Supervisors Bryan and Potter 
of the Aetna Casualty, & Surety were 
the home office speakers at a two-day 
sales meeting in Los Angeles last week. 








T. ALFRED FLEMING 


T. Alfred Fleming, head of the con- 
servation department of the National 
Board of Fire Underwriters and one 
of the country’s greatest authorities on 
fire prevention, lectures annually before 
about seventy universities on control of 
fire hazards with particular reference to 
preventing spread of fires. These uni- 
versities and colleges are located in vari 
ous states from the Atlantic seaboard to 
as far West as Nebraska. He*speaks 
before joint meetings of staff members 
and students in the schools of engineer 
ing and architecture. In connection with 
his attendance last week of the National 
Fire Waste Council in Washington Mr. 
Fleming made talks at three colleges in 
that area. 

* * * 


Theodore W. Bailey, who is associated 
with the New York brokerage firm of 
Marsh & McLennan, has been appointed 
a member of the Cedar Grove, 

Board of Education, He is chairman of 
the Board of Adjustment and was on 
the township’s original zoning commis- 
sion, 

* * * 


President L. M. Giannini, of the Occi 
dental Life of California, was admitted 
to practice law before the Supreme 
Court of the United States at Washing- 
ton, D. C., March 28. Mr. Giannini is 
a graduate of the Hastings College of 
Law, University of California, a member 
of the California State Bar, and has 
been admitted to practice law before the 
Supreme Court of California and the 
Federal District and Circuit courts. In 
addition to being president of the Occi- 
dental Life, he is president of the Bank 
of America, N.T.S.A. 

* * * 


g Frederick Ackermann, well known gen- 
eral agent in New Jersey of the National 
Union Fire of Pittsburgh, sailed yester- 
day afternoon on the Orizaba of the 
New York & Cuba Mail Line for Mex- 
ico. He is accompanied by Mrs. Acker- 
mann. They will be away about three 
weeks and will spend several days in 
Mexico City. 

cs & « 
The Earl of Lauderdale has been made 

a director of the Eagle Star Insurance 
Co. and has also been appointed chair- 
man of its Edinburgh board. 

* *« * 


James B. Roark, well known general 
agent of San Antonio, Tex., was a vis- 
itor to New York last week. 

* * * 


J. O. Gallow, agency secretary Im- 
perial Life, Toronto, has been elected 
secretary, Canadian Progress Club. 





T. E. Braniff, president of Braniff Aj. 
ways of Oklahoma and who is a wide, 
known insurance agent, was in Nex, 
York City last week attending th 
aeronautical luncheon at which Branig 
Airways was one of six lines to receive 
a certificate of special commendatiy 
from the National Safety Council i; 
recognition. of its record of safety . 
transportation of passengers. Through 
the years 1932-38 the Braniff Airways 
never lost a passenger. Its record js 
47,957,588 passenger miles without , 
fatality. Thus it was the irony of fate 
that shortly after Mr. Braniff’s depar. 
ture for New York that one of his 
planes crashed in Oklahoma and fe. 
sulted in the deaths of seven passengers 
and the hostess. Mr. Braniff also at. 
tended the testimonial dinner last Wed. 
nesday in honor of A. Duncan Reif 
Globe’s retired president. 

* * &* 


R. J. Maclellan, president of the Proyi- 
dent Life and Accident of Chattanooga 
and Mrs. Maclellan, returned this week 
from a tour around South America. On 
his first appearance at the home office 
he was greeted with a surprise reception 
and the results of a special production 
campaign by the four departments of the 
company. These results were given pic. 
torial representation on a giant banner 
design in the president’s office. 

* + © 

Paul L, Guibord, Boston, is a_pros- 
pective benedict. Miss Dorothy Clough 
of Marblehead is the fiancee, whose en- 
gagement was announced at a Tedesec 
Club tea April 2. Mr. Guibord is in 
charge of brokerage at the Wallace N 
Watson agency in Boston for Connecti- 
cut Mutual. He is a graduate of Dart- 
mouth ’36 and is a college and state 
tennis champion. 

* * * 


William J. Chisholm, secretary of the 
Boston Insurance Co., has started ona 
trip to Japan. He will sail on May/7 
from San Francisco for Hawaii and Yo- 
kohama. In Japan he will be met by 
his daughter, wife of Lieutenant E. H. S. 
Svennson, Jr., military attache at the 
United States embassy at Tokio. Mr 
Chisholm plans also to visit China. 

* * * 

Leroy A. Lincoln, president Metropol- 
itan Life, and Hartwell Cabell, promi- 
nent insurance lawyer, head of the firm 
of Cabell & Cabell, New York City, are 
on the life insurance committee of the 
New York State Bar Association. 

* * * 


Stephen Ireland, Ross B. Gordon arti 
James H, Eteson, home office executives 
of State Mutual. are on the Pacific 
Coast. They will attend the regional 
conference of the company’s West Coast 
agencies today and tomorrow. 

> * * 

John R. Franke, prominent local agent 
of Irvington, J., who resigned im 
January as president to become chairman 
of the board of the Irvington Trust Co. 
is again president of that institution 4 
the new president has been forced to 
resign because of ill health. 

* * * 

Miss Lisbeth Schafer, Newton, Mass. 
daughter of Mr. and Mrs. Henry ©. 
Schafer, has become engaged to Harty 
Diman, Jr. Miss Schafer’s father, for 
merly associated with the agency de- 
partment of John Hancock in Boston, 's 
now manager of its Somerville district 
office. 

* * * 

Ray F. Sheehan, recently promoted t 
the post of resident vice-president 0 
the United Benefit Life in Newark, N.]. 
has been with that company since 19% 
He did field work in Montana, then 


served as assistant agency manager # 
Omaha, manager for Rhode Island and 
at Newark. He studied law at Creighton 
University, Omaha. 
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Aetna Life New Building Site Recalls 
Memories of Early Fulton Street 


\ flood of reminiscences of early days 
in New York met the announcement by 
the Aetna Life Affiliated Companies that 
their New York branch office will erect 
: seven-story building to house the com- 
panies in the location covering sites in 
ulton Street, William Street and Ann 
Street. 

Fulten Street for years was the busiest 
treet in lower Manhattan. In Ann Street, 
two blocks from the property purchased 
by the Aetna Companies was the home 
frst of Barnum’s Museum and later of 
the New York Herald when its founder, 
lanes Gordon Bennett, did most of the 
work of getting out this paper by him- 
lf, doing nearly everything but setting 
the type. For years all visitors to New 
York made it a point to visit Barnum’s 
Museum (Ann Street and Park Row) 
just as now no visit is complete without 
seeing Rockefeller Center. In 1868 when 
the Museum burned for the third time 
Barnum said: “Three times and out.” He 
lid not rebuild. William Street 
mee center of the drug trade of New 
York. 


was 


Up to sixty years ago there was stand- 
ng on the Fulton Street side of the 
\etna’s new building site a church built 
n 1769. That was the Ministers Elders 
and Deacons of the Reformed Protestant 
utch Church of the City of New York 
oficial title). When the church was 
orn down and a mercantile building 
erected there was a prayer meeting 
‘tarted on the second floor, and it is 
till being attended every noon. Pres- 
eit pastor is Rev. George H. Dowkontt. 
Secretary of the church corporation is 
H. P. Miller. 

Among old-timers in the neighborhood 
| know none better posted to discuss old 
Fulton Street than “Bob” Sherwood, the 
book seller at 20 Beekman Street. He 
8 the only surviving member of the 
‘roup of famous clowns of the P. T. 
Barnum Circus. Seeing him busy in his 
bookshop it is difficult to visualize him 
a “champion acrobatic clown of the 
World in a double somersault over two 
‘lephants and six horses,” as he was ad- 
vertised in the Barnum show bills. 
Sherwood told me Fulton Street was 
nginally called Fair Street and is the 


| st street above the Battery which runs 


‘om tiver to river. When the ferry 
‘om Fulton Street, Brooklyn, to Fulton 
‘treet, New York, was running before 
the days of the Brooklyn Bridge it 
Was the most congested street down- 
— and was the first to have a fixed 
trafic post. The Fifth Avenue buses 
‘an through Fulton Street to the East 
er ferry. He can personally remem- 
tt when drivers and conductors of 
on cars on the street. blocked by 
‘ather and coal wagons, would pull the 
rn off the track, run them outside of 
€ rails and around the obstruction on 
It was at the foot 


'o the track again. 


River 
initial 


the North 
started the 


Street on 
| Fulton 
trip of the Claremont, first boat to be 


of Fulton 
that Robert 


operated by steam. At the other foot 
(East River) were and still are the fa- 
mous Fulton Street fish markets. 

In 1882, said Mr. Sherwood, before the 
Brooklyn Bridge was finished, leaseholds 
on Fulton Street were in such demand 
that it was necessary to apply five years 
in advance in order to get one. 


The property which the Aetna Cos. 
are going to build on was originally 
granted to the John Street Methodist 


Church by the British Crown. The John 
Street Methodist Church is the oldest 
one in the city. At the time the John 
Street Methodist Church got the deed 
a similar one was granted to Trinity 
Church, which property ran all the way 
up to Christopher Street, most of it be- 
ing used as a cow pasture. 

“Uncle Bob” Sherwood has been in 
the book business in New York thirty- 
nine years, always in the lower New 
York section. While maintaining book 
stores he tried to run department stores 
as a separate enterprise and lost two 
fortunes in those ventures. 

x * * 


Lord Cornwallis Visited Yorktown 
Battlefield on Recent Visit to U. S. 
Arthur E. Pattinson, chairman Royal- 

Liverpool Groups; Rt. Hon. Lord Corn- 

wallis, General Manager J. Dyer Simp- 

son and Captain P. M. Spence, four of 
the insurance men from Great Britain 
who came here to attend the A. Duncan 

Reid dinner upon the occasion of his 

retirement from the Globe Indemnity. 

have returned to England. They sailed 
on the Aquitania, which left last Sat- 
urday. 

While in the United States Lord Corn- 
wallis visited Yorktown battlefield where 


his ancestor, Lord Cornwallis, surren- 
dered to George Washington. Lord 
Cornwallis, accompanied by J. A. Fal- 
coner, Captain Spence and Kenneth 


Spencer, president Globe Indemnity, left 
New York one night arriving in Rich- 
mond the next morning. There they 
were met by Ralph Howe of the Daven- 
port Insurancy Agency, which has rep- 
resented the Liverpool & London & 
Globe since before the Civil War, and 
also represents the Globe Indemnity. He 
remained with the party during their 
stay in Virginia. 

The first call made was at the Gov- 
ernor’s mansion in Richmond. Lord 
Cornwallis and his party then went to 
Williamsburg, where they met Dr. E. G. 
Swem, librarian of the College of Wil- 
liam and Mary, who escorted them to 
Jamestown. At Jamestown Lord Corn- 
wallis was especially interested in a mil- 
itary map which told the story of the 
battle of Yorktown, and Dr. Swem ar- 
ranged to have a photostat of the map 


of that 1781 campaign sent to Lord 
Cornwallis in England. : 
Also at Yorktown the party visited 


York House, where there is a bar re- 
lief bust of the first Lord Cornwallis 
on a bronze plaque. It was this bust 
that the present Lord Cornwallis’ father 
unveiled on a visit there in 1931. The 
bust and plaque are dedicated to “the 
affection of Virginia for the mother 
country.” Returning to Williamsburg 
the party visited the Governor’s palace, 
Raleigh Tavern and the House of 
Burgesses. The party then went to Wash- 
ington, where they saw the Lincoln Me- 
morial, Washington Monument and other 


sights. They caught a late train to New 
York. It had been a busy day in Vir 
ginia. 


This was the present Lord Cornwallis’ 
first visit to U. S. A. Three of his fore- 
bears signed the original grant to the 
Virginia Plantations Co. 

* * * 


The Alfred Methuen Failure 


Alfred Methuen, the former Lloyd’s 
underwriter who failed last November 
with liabilities of more than $500,000, 
stopped being an underwriting member 
of Lloyd’s in 1922, and a London cable 
says he had no underwriting liabilities 
at Lloyd’s. His failure did not arise 
from operations at Lloyd’s and the cable 
says no holders of Lloyd’s policies are 
in any way affected by his bankruptcy. 

x * * 


Another Story of C. E. Heath 


One of the best stories told of the late 
C. E. Heath, probably the greatest o 
all underwriters, concerns the formation 
of the Excess Insurance Co., of London, 
which he founded to carry the excess of 
the larger risks which he wrote at 
Lloyd’s. In its early days he wrote a 
line for the company in his “box” in 
The Room. This was not strictly ac- 
cording to regulations and Mr. Heath 
heard that certain members intended to 
protest against the practice. He imme- 
diately bought out the proprietor of an 
umbrella shop located at Lloyd’s en- 
trance and within twenty-four hours had 
converted the premises into the under- 
writing room of the new company. For 
some weeks he sat in the underwriting 
chair himself, thus convincing the mar- 
ket that it was a serious undertaking. 

* * * 
Famous Playwright Addresses 
London Insurance Institute 

R. C. Sherriff, the former London in- 

surance clerk who became a famous play- 


‘wright, addressed the London Institute 
last month on “Problems Surrounding 
the Making of Screen Plays.” The 


president of the Institute, Arthur S 
Rogers, general manager of the London 
& Lancashire, was in the chair. When 
he finished A. Macdonald, deputy presi- 
dent of the Institute and general mana- 
ger of the Royal Exchange, offered a 
vote of thanks for the address. 
* * * 

A Great City Planner 

Jesse Clyde Nichols, Kansas City’s 
leading real estate man and creator of 
its famous country club district, received 
an unusual honor when the entire issue 
of National Real Estate Journal was 
devoted to his activities. The issue is 
sixty-eight pages. The country club dis- 
trict which the J. C. Nichols Companies 
developed consists of 4,000 acres in Kan- 
sas City and in an adjoining area across 
the Kansas state line. There are now 
6,000 homes in the district and 160 
apartment houses, the population of resi- 
dents of the district being 35,000. The 
J. C. Nichols Companies have also de- 
veloped a number of shopping districts 
in St. Louis. There are four golf clubs. 
eleven churches and fifteen schools in 
the area and eighteen home ownership 
associations. 

Mr. Nichols was educated at Univer- 
sity of Kansas and Harvard. He en- 
tered real estate and thirty years ago 
became interested in city planning. He 
became chairman of the City Planning 
committee of the National Association of 
Real Estate Boards. In 1926 he was 
made a member of the National Capital 
Park and Planning Commission by Presi- 
dent Coolidge. He is a member of Sec- 
retary Hopkins’ Business Advisory Coun- 


cil and is chairman of the board of trus- 
tees of the William Rockhill Nelson 
Trust for the collecting and exhibition 
of art now housed in the William Rock- 
hill Nelson Gallery of Fine Arts in 
Kansas City. He was president of the 
Kansas City Art Institute. 

The insurance end of the Nichols or- 
ganization is handled by Helen Harvey, 
who has been with it for fifteen years. 
Much of this insurance is written 
through the Kansas City Fire & Marine 
of which Mr. Nichols is a director. 

* * * 


Neat Use of World’s Fair Stamp 


One of the neatest publicity stunts in 
connection with the New York World’s 
Fair was the perfect tieup of the Aetna 
Casualty & Surety in sending out on 
April 1 a letter of invitation to its own 
exhibit at the fair, the envelope of which 
carried as “first day cover” the World’s 
Fair special stamp. After telling about 
the emphasis which the Aetna in its 
“Laboratory for Living” display will 
place on various phases of conservation 
in which companies in the group are en- 
gaged, Vice-President J. E. Lewis men- 
tioned in a PS. to his letter: “If you 
are not a stamp collector yourself, some 
philatelic friend would doubtless be glad 
to receive intact the envelope in which 
this invitation is mailed.” 

* * OF 
Sage Giddings’ Philosophy 

I think Major Howard A. Giddings, 
casualty preduction chief of the Trav- 
elers and one of the greatest talent 
scouts that the business has seen, hit 
the nail squarely on the head when he 
wrote recently to a young man who was 
self-conscious about his own taciturnity, 
believing that it was a handicap which 
he should overcome and thinking also 
that gift of gab was a priceless asset: 

“Sometimes I think that the impor 
tance of speech has been overemphasized, 
and many persons would get along some 
what better if they modified their con 
versation, thought more of what they 
really should say, and did not mistake a 
Niagara outpouring of words for bril 
liance or profundity. 

“It is easy to see why certain ex 
plorers in the Dark Continent got along 
so well with sign language when no na 
tive interpreter was around. Nearly 
every human emotion is registered on a 
person’s face. You can tell whether he 
is glad to see you, whether he is bored, 
whether he wants you to continue your 
visit longer, whether he wishes you would 
get the hades out of here, whether he 
wants you to meet his friends, whether 
he regards your acquaintance as an as 
set or a liability. The mere mention of 
some person’s name is enough to put 
everyone around a dinner table in good 
humor, or, in converse, bring frowns to 
the foreheads of the entire group.” 

x * * 


Three Nights a Week at Radio 
Broadcasts 
Miss Walmar Gray, Maplewood, N. J., 
a secretary in employ of the American 
Reinsurance Co., holds the distinction of 


having attended 681 radio broadcasts. 
She says the real thrill in a broadcast 
is in being where it is started on its 


journey through the air. Miss Gray aver- 
ages three nights a week at broadcasts 
Her favorite program is Cavalcade of 
America. She hasn’t missed that pro- 
eram in three years. Sometimes she at 


tends more than one broadcast in one 
evening. Her record is six between 7:30 
and 11:30 p. m, She gets as many as 


six tickets a week but never wastes any. 
Dramatic programs are her favorites but 


she has attended eighty-five different 
broadcasts. 
Miss Gray prefers programs where 


there is only a small audience and where 
the performers do not dress specially 
for the occasion. She says that’s more 
like radio. Although radio broadcasting 
is her hobby she has never tried to get 
on a program. She says she would like 
to get a position involving administrative 
work in connection with radio, but she 
has not applied for one yet. She intends 
to keep on going just as long as the 
tickets are sent to her. 
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National Ass’n. Postpones Action 
On Amendments to the Constitution 


Mid-Year Meeting Decides to Take Up Proposals at Boston 
Annual Convention; U. S. Government Help 
for Cooperatives Condemned 


By Alfonso Johnson 


Hollywood Beach, Fla., April 6—The 
mid-year meeting of the National Asso- 
ciation of Insurance Agents at the Hol- 
lywood Beach Hotel here yesterday voted 
unanimously, upon recommendation of 
the executive committee, to postpone 
until the annual convention at Boston 
in October action upon the proposed con- 
stitutional amendments. Several of the 
proposed revisions have aroused oppo- 
sition, particularly the suggestion to put 
the National Association definitely upon 
record as an organization supporting cap- 
ital stock insurance only. 

The convention yesterday also voted 
solidly to urge the entire membership 
to write to President Roosevelt protest- 
ing the support the Federal government 
is giving to consumer cooperatives and 
likewise discussed at length the matter 
of a proper fee for countersigning poli- 
cies on risks handled by out-of-state 
agents or brokers. The question whether 
such fee should be set by legislation was 
warmly debated on the floor of the con- 
vention but it was evident the majority 
felt that the amount of the fee is a mat- 
ter of private contract and the majority 
also felt that agency licensing laws and 
countersignature problems should be kept 
separate and distinct. 

Bennett on Licensing Law 


In discussing the work being done to- 
ward developing a uniform agency li- 
censing law, General Counsel Walter H. 
Bennett said the National Association 
wanted a law adequately protective but 
not unduly restrictive and that one prin- 
ciple had been agreed upon by the ex- 
ecutive committee and that it is that no 
insurance policy should be countersigned 
by salaried employes of insurance com- 
panies as that function belongs exclu- 
sively to licensed resident local agents. 
Mr. Bennett said he was still waiting 
for a promise from the Association of 
Casualty & Surety Executives to with- 
draw authority for salaried employes to 
countersign policies. 

A dramatized analysis of the new 
gross earnings business interruption form 
for mercantile risks, with Herman J. 
Haas, local agent of Atlanta, and Arnold 
Hepp, representative of the Home, as 
principal actors, featured the afternoon 
program. 

Follett L. Greeno, Rochester, N. Y., on 
Tuesday warned the state association 
officers of the danger of mixed agencies 
to the existence of the American Agency 
System. He suggested that state and 
local associations purge their member- 
ships so that capital stock fire and cas- 
ualty producers might have a solid front 
in combatting consumers’ cooperatives 
and other non-profit schemes. Mr. 
Greeno also called production branch 
offices inimical to the welfare of all in- 
dependent resident agents. 

Nearly 800 at Convention 

At the opening of the first general 
business session Wednesday President 
William H. Menn announced that the 
Hollywood meeting is the largest mid- 
year gathering the National Association 
has ever held. Seven hundred and eighty- 
nine men and women attended the get- 
together dinner Tuesday evening, 


President Harvey Preston of the 


Massachusetts Association invited all 
members of the national body to the 
annual convention to be held in Boston 
this October. 

Past-President W. Owen ‘Wilson, 
Richmond, Va., urged local agents to es- 
tablish insurance clinics, handling one 
subject at a time, to inform credit men 
of inter-relationship of credit and in- 
surance. B. P. Carter, also of Rich- 
mond, speaking on the profit motive, 
said capitalistic system includes every- 
one who is in business for profit and 
warned that private enterprise is being 
attacked by consumer cooperatives which 
seek to eliminate profit. He deplored 
the use of tax money gathered from tax- 
payers in profit seeking business to es- 
tablish cooperatives. 


Education and Public Relations 


State association officers and national 
councillors at their Tuesday meeting 


(Continued on Page 28) 





Payne Assistant Secretary 


Home’s Eastern Department 


Home of New York has appointed 
Herbert A. Payne assistant secretary 
of its Eastern department. In 1921 he 
was employed by the Home as an ad- 
juster in New York City and in 1923 
became adjuster and special agent in 
Indianapolis. In 1934 he was recalled 
to the home office and made assistant 
general adjuster. He became supervisor 
oa Eastern department in January, 

Mr. Payne was born in Baltimore and 
after leaving college entered the army. 
After eighteen months of active service 
in France he was discharged in 1919 
with the rank of captain, 


Roome C. & R. State Agent 


A. B. Roome, former vice-president in 
the East for the Republic of Texas and 
well known in the New York fire insur- 
ance executive circles, has been appoint- 
ed state agent of the Corroon & Reyn- 
olds Group for Virginia, with headquar- 
ters in Richmond. He served early in 
his career with the Sanborn Map Co., 
Continental and Westchester, leaving the 
last named in 1924, 
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Spring Convention in New York; Life, 

Fire and Casualty Group Sessions 

to Be Featured 

The Insurance Advertising Conference 
will hold its Spring meeting in New 
York May 16, David C. Gibson, vice- 
president Maryland Casualty, is program 
committee chairman. Group sessions of 
the life, fire and casualty members will 
be given more prominence this year in 
response to a general expression of pref- 
erence for that type of program. Arthur 
A. Fisk, advertising manager Prudential, 
will be chairman of the life group ses- 
sion. The other group session chairmen 
have not been announced yet. A speaker 
of note will be obtained for the general 
luncheon meeting. 

Working with Chairman Gibson on 
this year’s program are the following 
members of the program committee: 
Sidney C. Doolittle, Fidelity & Deposit; 
Clark W. Smitheman, Camden Fire; 
Frank J. Price, Jr., Prudential; Douglas 
J. Murphey, Metropolitan Life; William 
5. Traynor, North British & Mercantile. 

This year’s annual meeting will be 
held in Boston October 1-3, immediately 
preceding the National Association of 
Insurance Agents’ annual convention. 
Since the mid-Winter meeting of the 
conference additional members have been 
obtained so that the total number of 
member companies is now 157. 


The Tokio Marine & Fire 


Insurance Company, Ltd. 


United States Fire Branch: 80 John Street, New York 
Georce Z. Day, Ass't. General Agent 


U. S. Statement June 30, 1938 


PREMIUM RESERVE 

OTHER LIABILITIES . ; 
SURPLUS TO POLICYHOLDERS . 
TOTAL ASSETS 


Bonds & Stocks valued on New York Insurance Department Basis. 
$608,121.20 in the above are dep 


$ 2,124,574.79 
639,291.00 
9,047,186.12 
11,811,051.91 


Securities carried at 


| 





in ious States as required by law. 








Evans Succeeds Heath 

Montague Evans, one of the most 
prominent of Lloyd’s underwriters, 
has been elected chairman of C, E 
Heath & Co. Cuthbert E. Heath, 
founder of the firm, died a couple of 
weeks ago. Mr. Evans was a protege 
of Mr. Heath and their association 
first began forty years ago, 

At the present time Montague 
Evans heads a large number of syn- 
dicates, estimated at twenty. He isa 
man of unusually large means. His 
recreation is yachting. 


Grant Bulkley Going To 
Home Office of Springfield 


The Springfield Fire & Marine Group 
announces that Departmental Vice-Presi- 
dent Grant Bulkley will have his head- 
quarters on and after May 1 at the head 
office in Springfield, Mass., having beet 
transferred from the Western depatt- 
ment office in Chicago. Mr. Bulkley’ 
duties in the Western department wil 
be assumed by Secretary Magnus E 
Peterson. 

Vice-President Bulkley’s duties, how 
ever, will bring him in personal contact 
with the companies’ departmental offices 
located in Chicago, San Francisco at 
Montreal at frequent intervals. With his 
wide underwriting experience covering 
practically the entire country, Mr. Bulk- 
ley is highly qualified to assume his new 
responsibility of assisting in coordinat- 
ing and harmonizing the activities of the 
Springfield Group’s country-wide orgam!- 
zation, 











Marine Underwriters Ass’n 
Re-elects Reed as President 


The Association of Marine Underwrtt: 
ers of the United States re-elected 1 
officers at the twenty-first annual meet 
ing held this week in New York. The 
officers are as follows: 

President, Henry H. Reed, Insurance 
Co. of North America; vice-president. 
John T. Byrne, Talbot, Bird & Co.; 
treasurer-secretary, Frederick B. Mc 
Bride, Fireman’s Fund; executive sect 
tary, Ernest G. Driver, Following the 
election President Reed appointed vat 
ous standing committees to serve durin 
the coming year. 
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Julian L 


ucass 50th Insurance Year 


All Spent in Lower Manhattan; President of Davis, Dorland & Co. 
Prominent in Brokerage Association for a Long Time; Led 


This is the fiftieth year that Julian 
Lucas, president of Davis, Dorland & 
(o, New York insurance brokers, has 
been in the insurance business, Anni- 
yersary date will be in November. Dur- 
ing all that time he has worked in down- 
town section of Manhattan Island. After 
leaving school he went with a brokerage 
frm on Manhattan Island. He remained 
there a decade after which he and three 
of his associates in the office then went 
into business for themselves and they 
established the brokerage organization of 
which for many years he has been the 
head; so it will not be long now before 
Davis, Dorland & Co., Inc., has its forti- 
eth anniversary. 

For a long time Mr. Lucas has been 
me of the principal figures in local 
brokerage associations; also, has been 
prominent in the Insurance Federation. 
Known by insurance producers through- 
ut the nation, he became one of the 
frst presidents of the National Associa- 
tion of Insurance Brokers, current presi- 
dent being H. W. Schaefer of New York. 
He has been on so many brokerage 
committees of one kind or another that 
he can remember only a fraction of them. 
Clients of his own organization include 
many important outfits in Greater New 
York. One of them is the New York 
Sun, 

Attended Brooklyn Schools 

Mr. Lucas has lived all his life in 
Brooklyn. His father, of British descent 
and who died in Brooklyn at the age 
of 91 after living there for many years, 
was born in the Balearic Islands. He 
was a friend of Captain Forrest of the 
American Navy. When Julian Lucas, 
Sr, was 14 years old Captain Forrest 
agreed to educate him and took him to 
the United States on an American man 
of war. At the time the Mexican War 
broke out Julian Lucas, Sr., enlisted in 
the United States Navy and went to 
war as a cabin boy. After that conflict 
he settled in Brooklyn and never went 
back to the Balearic Islands. He entered 
the wood-working business and retired 
at the age of 60. Mrs. Julian Lucas, Sr., 
was Miss Helen Louise Langdon, of an 
old Long Island family. 

The president of Davis, Dorland & 
Co. went to public schools and the 
Adelphi Academy in Brooklyn, In 1889 
he got a job with an insurance broker- 
age firm, now known as Benedict & 
Benedict, his first work being soliciting 
ire. insurance lines. When Mr. Lucas 
obtained the position the firm was known 
&% Beecher & Benedict. In the early 
(ays it had been in part built up by 
lol. Beecher, son of Henry Ward 
Beecher, distinguished Brooklyn clergy- 
man. Many of the oldest merchants in 
downtown Manhattan were his clients, 
‘specially in the dry goods district. He 
was a colorful personality. 

at is the only job working for any 
one but a client that Julian Lucas ever 
had because in January, 1900, he and 
three other men left the brokerage of- 
ice which employed them and _ estab- 
lished Davis, Dorland & Co. These four 
men were O. Dorland, J. L. Davis, 
lulius Jacoby and Mr. Lucas. Davis and 
Jacoby died and Dorland retired. In 

Davis, Dorland & Co. was incor- 
porated and moved to 135 William Street. 


Campaign for Revised Standard Fire Policy 


By Clarence Axman 


Some years ago an entire floor in the 
large building at 150 Nassau Street was 
taken. Then Davis, Dorland & Co. moved 
to a building at Chambers and Broad- 
way which is now its quarters. This is 
the building housing the New York Sun 
and at one time was the home of the 
principal dry goods store of New York, 
A. T. Stewart & Co., which became John 
Wanamaker. 

Officers of Davis, Dorland & Co. are 
Mr. Lucas, president; Raymond P. Dor- 
land, treasurer; Clifton P. White, Clar- 
ence A. Van Doren, Sidley L. Asche, 
Ralph L. Lucas, Ralph W. Morrell, vice- 
presidents; Ralph Stuart, secretary. Dan- 
iel Rosenfeld is office manager. 

R. P. Dorland is a former president 
of the Insurance Brokers Association ot 
New York. Vice-Presidents White, Van 
Doren and Asche are engaged in produc- 
tion. Ralph W. Morrell is in charge of 
losses and supervision of production. He 
has lectured frequently on the standard 
fire policy before the Insurance Society 
of New York, Columbia University and 
various trade organizations. Mr. Stuart 
is in charge of the corporation’s finances. 


Not a Lawyer 


Many persons in the insurance busi- 
ness believe that Julian Lucas is a law- 
yer because he has discussed the law on 
numerous instances and once wrote a 
pamphlet on the standard fire insurance 
policy which has had an unusually large 
circulation. About 200,000 copies in all 
were printed and it is to be found in 
business schools and colleges as a text 


book. This pamphlet was written in 
1922; is still called for. : 
Mr. Lucas is not a member of the 


bar, but way back in his Benedict & 
Benedict days he began keeping track 
of insurance decisions until finally this 
became more or less automatic. He has 
a considerable insurance library including 
numerous law books. In his career he 
has delivered a number of lectures on 
technical subjects, the first on February 
7, 1912, when he gave a talk on insurance 
from the broker’s standpoint. 

Mr. Lucas took the fire insurance de- 
cisions of the courts in his stride and 
got so before long that he could catch 
the purport of a decision or ruling at 
little more than a glance, but when the 
workmen’s compensation law of New 
York State became effective he put con- 
siderable concentration on that subject. 
He was asked to deliver an address on 
compensation before the manufacturers’ 
association in Brooklyn in June, 1914. 
He accepted the invitation to speak two 
days before the meeting and he locked 
himself up in his office until he finished 
the job. 

Destruction of Building Controversy 

An article he wrote which attracted 
wide attention was in 1922. It had to 
do with the question of whether a build- 
ing dynamited for the purpose of staying 
a conflagration was within the coverage 
of the fire policy. He thought it was. 
One of New York’s leading brokers at 
the time, I. Tanenbaum, questioned this 
That resulted in a controversy which was 
followed by many people. Mr. Lucas 
found that the majority opinion of the 
country held that he was right. At the 
present time the exclusion order of civil 





JULIAN LUCAS 


authority is eliminated from all con- 
tracts; therefore, destruction of buildings 
to stay a conflagration is within cover- 
age of a policy. 

Another interesting incident in which 
Mr. Lucas figured was after the col- 
lapse of the sprinkler tank on a building. 
This involved losses in excess of $100,- 
000. There were eight manufacturers in 
the building. Four or five months elapsed 
with the loss being unsettled, at which 
time a prominent New York City broker 
who was interested in one of the lines 
asked him if he would not attend a meet- 
ing of the manufacturers. Mr. Lucas ad- 
dressed the manufacturers; took the po- 
sition that there was a moral as we!l as 
legal liability under the policies. The 
losses were eventually paid. The manu- 
facturers wanted to pay him a fee which 
he would not accept. He finally agreed 
to accept from them a humidor loaded 
with cigars. 


Revision of Standard Fire Policy 

For some time one of the principal 
interests of Mr. Lucas has been the 
revision of the New York standard fire 
insurance policy. He explains his inter- 
est in the policy and in legal matters 
by the fact that he has an inquisitive 
turn of mind. Anyway, in his Benedict 
& Benedict days he went to the late 
Seelye Benedict and asked him the best 
way to get posted about the fire policy 
and insurance law. Mr. Benedict ad- 
vised him to see the late George Rich- 
ards of Richards & Heald if he had any 
particular problem he wanted looked into. 
Mr. Richards had written a text book, 
“Richards on Insurance,” which is. still 
one of the principal insurance law books. 

Mr. Lucas said: “When I went into 
business for myself I established a law 
library. For some years I read the 
official decisions of various courts ap- 
plicable to insurance contracts; and those 
relating to negligence. I indexed and 
cross-indexed all decisions which had 
connection with the insurance contract, 


law of 
cases.” 

Mr. Lucas’ appearances before the in- 
surance commissioners’ convention com- 
mittees in relation to revised standard 
policy came as a result of standard policy 
recommendations submitted to the execu- 
tive committee of the Insurance Brok- 
ers Association proposing those changes 
and made at the request of Superintend- 
ent Pink who is chairman of the fire 
policy committee of the National Asso- 
ciation of Insurance Commissioners. Mr. 
Lucas has attended several of these con- 
ventions. 


negligence and compensation 


Gets Gold Medal 


One of the outstanding honors Mr. 
Lucas has had in the insurance business 
was in October last year when he was 
presented with a gold medal by the 
General Brokers Association of the Met- 
ropolitan District, Inc., for “the most 
meritorious insurance service of the 
year.” This medal was presented to him 
as an active participant in the brokers’ 
association, a leader in the business, al- 
ways ready to serve the industry or the 
Department. The medal was presented 
at the annual dinner of the association 
and was attended by a thousand brok- 
ers, agents and company men. Supreme 
Court Justice Albert Conway was toast- 
master and talks were made by him, 
Superintendent Pink, George S. Sullivan, 
president of the association, and Samuel 
P. Gilman, general counsel Board of 
Trade, special counsel, New York Fire 
Insurance Exchange. The principal ac- 
tivity of Mr. Lucas which the associa- 
tion wanted to recognize was his work 
in connection with the standard fire in- 
surance policy. In his dinner talk Super- 
intendent Pink praised the policy revi- 
sion activities of Mr. Lucas not only on 
behalf of the New York Department but 
for the commissioners’ committee, too. 


Association Activities 


Mr. Lucas has been a member of the 
Brooklyn Insurance Brokers Association 
for more than a quarter of a century 
and of the Insurance Brokers Associa- 
tion of New York since 1910. He was 
elected president of the National Brok- 
ers Association in 1935 and served for 
two years, 

The Insurance Society of New York 
has long held his interest, his member- 
ship dating from 1901. It was his idea 
that the Society have life memberships 
and in 1924 that idea was adopted. At 
the present time the Insurance Society 
has fifty life memberships. He was also 
one of the committee which originally 
launched the brokers’ qualification course 
of the Insurance Society. Last year he 
was chairman of the Society’s nominat- 
ing committee. 

Mr. Lucas is married; has two chil- 
dren. They are Ralph Langdon Lucas, 
head of the life division of Davis, Dor- 
land & Co. and more recently active 
in all of the branches of the business; 
and Mrs. Marion L. Mahnken, wife of 
Dr. H. C. Mahnken of Brooklyn. His 
clubs are the Montauk of Brooklyn, 
Lotus and Drug & Chemical of New 
York. He is a member of the insurance 
advisory council of the New York 
World’s Fair. 
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National 


Association Mid-Year Convention 





ens Calls for Loyal Support of 
Principle of National Solidarity 


Discarding the custom of years’ 
that the 


Insurance 


many 
head of the National 
Agents deliver 


standing 
Association of 
a review of events of the last six months 
addressing a national convention, 
President William H. Menn devoted 
himself entirely to describing the ac- 
came jishments and aims of the national 
wreanization when speaking Wednesday 


when 


be fore the mid-year meeting at Holly- 
wood, Fla. His address was an answer 
to critics of the association and without 
mentioning by name the Ohio Associa- 
tion, which withdrew from the national 
body a few weeks ago with the state- 


ment that it could better protect the in- 
terests of local agents as an independent 
association than as a unit of the na- 
tional association, Mr. Menn sought to 
show clearly that local agent has today 
many rights and privileges he probably 
would not have gained had not agents 
believed in national solidarity. 

Pointing to the National Association 
of Manufacturers, the Chamber of Com- 
merce of the United States, the National 
Retail Furniture Association and other 
similar bodies as joint undertakings to 
oppose adverse influences and to further 
the legitimate interests of American 
business, Mr. Menn declared that the 
National Association has long been the 
protector of the middle man in_ insur- 
ance, 

Asks Agents to Picture Business 

Without Association 


With the 


today as the big 


Federal Government acting 
brother to farm fire 
mutuals and with “supervising officials 
raising the question whether or not the 
independent insurance agent should su~ 

vive, particularly in the large centers,’ 

Mr. Menn called on the members of the 


National Association to “discover for 
; 

yourselves whether or not your loya'ty 

to this organization has been strength- 


ened by the dangers it has passed, 
“We ask you to search your 
and decide dispassionately and _intelli- 
gently whether or not your own busi- 
ness could long survive on any satisfac- 
tory basis if this organization should be 


minds 


no more. We ask you to search your 
souls and ask yourselves if the rewards 
of such an organization as this, con- 
ceived in idealism, born of right prac- 


tices and dedicated to sound principles, 
compensates for the time and effort you 
give to the general cause. 

“If your answer is in the affirmative, 
and we believe that it is, we may face 
whatever the future has in store for us 
confident in our strength to resist the 
forces that would destroy our organiza- 


tion, and ultimately our business lives 
There will be times when we seem to 
move slowly, but we shall move forward 


And we shall move unitedly, under a new 
era of national solidarity, secure in the 
faith that right makes might, and that 
this, our national organization, is moti- 
vated by those principles which the ma- 
jority of us believe to be right. 
“Our National Association has 
tioned through the years on the 
principle that the middle man in insur- 
ance is essential to the proper and 
orderly development of the business,” 
said Mr. Menn. “Not that alone, but if 
this intermediary should ever be elimi- 
nated, it is our sincere conviction that 
the public would not only be measurably 
harmed, but the insurance companies 
themselves would cease to exist as the 
great institutions they are today. 
“Because there is no other possible 
medium through which we can operate 
to turn the tide, and restore our business 
to the truly American system of retail- 
ing, we think the time is opportune for 
us to turn the light of introspection on 
this organization—the National Associa- 
tion of Insurance Agents. Where are 


func- 
vital 
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we? Whither are we tending? What 
shall we do and how shall we do it? 
The answer to these questions is based 
fundamentally on what we are, and how 
well we serve. 


What Ass’n Gives Every Agent 


“Let us consider first, what this asso- 
ciation gives every agent, member and 
non-member alike. It gives every agent 
what it established years ago, the owner- 


ship of his own business as an asset to 
be handed down to his successors; the 
monetary value of his agency business, 
established through court decisions and 
company compliance with the principle 
of agency ownership of expirations. It 
gives him the value of. his agency fran- 
chise in his own territory. It gives him 
the conference agreement, through which 
the fire insurance companies are pledged 
to refrain from establishing further 
financial institution agencies. It gives 
him the decision of the Supreme Court 
of the United States, upholding the con- 
stitutionality of the resident agency laws. 

“It gives the arent the finding of the 
National Association of Insurance Com- 
missioners that ‘the defense and justifi- 
cation for the commissions paid them 
(the agents) was well made.” It gives 
him the commission on millions of dol- 
lars of insurance on governmental proj- 
ects (the HOLC and like developments) 
secured for him by the National Associa- 


tion, and continuously safeguarded for 
him. It gives him the benefit of every 
single enterprise in which the organiza- 


tion has been enesged for the past forty 


years, on behalf of all agents. 
What the Non-Member Loses 
“What does he lose if he fails to 
maintain his place with his fellow 
agents ? 


“Ile loses his friend at court. He 
loses the services of the only recognized 
national intermediary to intercede for 
him if any of the principles the National 
\ssociation has established throughout 
the years is threatened or violated. If 
his expirations are raided, the resident 
agency law of his state ignored, the bank 
vency section of the conference agree- 
ment evaded, the justice of his commis- 
sions put to the crucial test, governmen- 
tal contracts awarded through political 
preferment, he must defend himself on 
an individual basis. 


“He deprives himself of his contact 
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is the title of Alliance national advertising for April. 


simulates an 
newspaper item which reads:— 
bed . a hl . . al . 
LOST —in luesday’s sudden windstorm—Everything we own! 
Jim Smith & Family, 53 W. 
portion of the advertising text points out, that by 
supplementing Fire Insurance now with the dependable added 


safeguard of Alliance Extended Coverage Endorsement you will 
never have to share in windstorm’s losses. 


It is suggested that for details of protection available in the 


“ASK THE ALLIANCE AGENT.” 





THE ALLIANCE INSURANCE COMPANY 
OF PHILADELPHIA 

Arch St., 

99 John Street, 

209 W. Jackson Boulevard 


Francisco Office: 


imaginary “Lost and Found” 


Walnut St. 


Philadelphia 
x. ¥. 


222 Sansome Street 











AGENTS APPROVE 


Agents approve our folders. And there’s a 
reason. We are exponents of the new and 
convincing way in direct-by-mail adver. 
tising. We work in the knowledge that 
dullness in advertising is disaster. That 
people will read a folder if it is more inter. 
esting than anything else in the mail. Our 
folders are not guaranteed to make Sales 
— but to give our agents every chance, 
Write for a sample set of these folders, 
Compare them with those you are now 
using. See for yourself whether you would 
rather have them work for or against you, 


BOSTON INSURANCE COMPANY 
OLD COLONY INSURANCE COMPANY 


87 Kilby Street, Boston, Massachusetts 


with the national 
keeps watch care over the interests of 
the agency system. He renounces the 
right to use the emblem of the National 
Association, which down through the 
years has come to be accepted as ‘the 
sign of good insurance, on anything, any- 
where.’ He forfeits the prestige of mem- 
bership in his national trade organiza- 
tion. He abandons his right to the sery- 
ices of the Washington office on indi- 
vidual problems connected with govern- 
mental affairs. 








organization which 


Resurgence of Loyalty 


“We are not speaking for this par- 
ticular administration, but for the past 
and future ones, when we ask you to 
remember that these problems which the 
organization faces must be met on a 
national _ basis. Adni‘nistrations are 
transitory; the association itself is time- 
less. It is a democratic form of gov- 
ernment. The minority has a right to be 
heard, and the majority will prevails. We 
know that if it is to continue onward 
and upward, there must be a resurgence 
of loyalty to this association on_ the 
part of all of us. We must rededicate 
ourselves to devotion to its principles 
and allegiance to its tenets. 

“The National Association has_ just 
published a new leaflet, ‘Who Weull” 
It asks the questions: ‘Who would, 
the National Association did not: 

“Function instantly and ageress‘vel 
as the first line of defense on all na 
tional matters directly affecting, the we'- 
fare of local insurance agents? : 

“Represent truly the agency force o! 
this country around the conference table 
with insurance companies or their or 
ganizations ? 

“*Provide a definite and ozderly pro 
cedure for handling legitims ite complaints 
against any practice inimical to the 
agency system ?” 

“The record proves that the Nationa! 
Association needs no defense, but recent 
events emphasize the increasing need for 
national solidarity in our own ran 
would go further. Our loyal companies 
recognize the usefulness of this organiza- 
tion, and we have concrete evidence 0 
recent cases where such comps anies have 
adopted courses of action in keeping with 
its principles. Such companies recognize 
the necessity for solidarity in the agency 
ranks, attainable only through this m* 
tional organization, and they are sus- 
taining it by precept and example.” 





PACIFIC NATIONAL OFFICES 
The Pacific National Fire plans © 


move early next week into its new heat 
office building at 460 Montgomery Strett, 
San Francisco. The company has invite’ 
its agents, brokers and friends to atten 
the opening ceremonies. 
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Memphis Again Winner 
In Fire Waste Contest 


ABOUT 300 CITIES COMPETED 





Other Winners Detroit, Hartford, Lake- 
wood, Ohio, Parkersburg, W. Va., Fre- 
mont, Mich., Valley City, N. D. 





The City of Memphis, Tenn., again has 
won the grand award in the National 
Inter-Chamber Fire Waste contest. The 
winners were announced last Friday in 
Washington. Competing with approxi- 
mately 300 cities with a population of 
more than 30,000,000, Memphis had the 
best record among all in fire prevention 
accomplishments. 

The contest, sponsored by the National 
Fire Waste Council in cooperation with 
the Chamber of Commerce of the United 
States, is an annual competition in which 
awards are given to cities in seven popu- 
lation classes for the best work done in 
fire prevention and protection fields, The 
winners will receive bronze engraved 
plaques at the annual meeting of the 
National Chamber, to be held in Wash- 
ington the first week in May. The win- 
ners are as follows: 

Winners in Six Classes 

Class 1—Cities of more than 500,000 
population—Detroit. 

Class II—Cities of 250,000 to 500,000 
population—Memphis. X 

Class I1I—Cities from 100,000 to 250,- 
000 population—Hartford, Conn. 

Class IV—Cities from 50,000 to 
000 population—Lakewood, Ohio. 

Class V—Cities from 20,000 to 50,000 
population—Parkersburg, W. Va. 

Class VI—Cities under 20,000 popula- 
tion—(tie) Fremont, Mich., and Valley 
City, N 

The cities reporting in the contest had 
a per capita fire loss of $1.31 for the 
year 1938 as against an average per 
capita fire loss of $1.40 for the same 
cities for the years 1933-1937, inclusive, 
which represents a decrease of 6.9%. 
The total fire loss of the cities report- 
ing such data in the contest in 1938 was 
$33,000,000. There was a reduction of 
approximately $2,000,000 in property loss 
in the participating communities, com- 
pared with their average annual fire 
waste for the preceding five years. 

The judges in the contest have also 
announced, in addition to the winners, a 
list of cities that deserve honorable men- 
tion for their meritorious accomplish- 
ments in fire prevention work. The list 
of honor cities follows: 


List of Honor Cities 

Class I—Milwaukee, Pittsburgh, St. 
Louis, Philadelphia, Boston. 

Class Il—Atlanta, Cincinnati, San An- 
tonio, Providence, Indianapolis, Roches- 
ter, Louisville, New Orleans, Kansas 
City, Minneapolis. 

Class I1I—Spokane, Wash.; El Paso, 
Texas; Wichita, Kan.; New Haven, 
Conn.; Long Beach, Calif.; Chattanooga, 
Tenn.; Utica, N. Y.; Oklahoma City, 
Okla.; Grand Rapids, Mich.; Elizabeth, 
N 


100,- 


Class IV—New Rochelle, N. Y.; Ashe- 
ville, N. C.; Evanston, Ill; Fresno, 
Calif.; Portland, Maine; Racine, Wis.; 
Pasadena, Calif.; Durham, N. = 
Roanoke, Va.; Lansing,, Mich. 

Class V—Pittsfield, Mass.; Richmond, 
Calif.; Norristown, Pa.; Pomona, Calif.; 
Newburgh, N. Y.; Elyria, Ohio; Belling- 
ham, Wash.; Watertown, N. Y.; Alta- 
dena, Calif.; Burlington, Iowa. 

Class VI—LaPorte, Ind.; Charlottes- 
ville, Va.; Albany, Calif.; Coatesville, 
Pa.; Laramie, Wyo.; Corning, N. Y.; 
Salisbury, N. C.; Port Angeles, Wash.; 
Geneva, N, Y.; Moultrie, Ga. 





ON BAR ASS’N COMMITTEE 
Wendell P. Barker of New York, well 


known attorney, and R. Foster Piper of 
Buffalo, assemblyman in the New York 
legislature and chairman of the joint 
committee on revision of the insurance 
law, are among the members of the 
sub-committee on fire insurance of the 
insurance committee of the New York 
State Bar Association. 











REPRODUCTION OF ORIGINAL TELEGRAM SENT TO L. M. CUTTING & COMPANY, STOCKTON, CALIF. THIS 
AGENCY, ESTABLISHED 18660, HAS REPRESENTED ‘‘NORTH BRITISH"’ FOR 65 YEARS 


This month marks the 33rd anniversary of the San Francisco 
fire. When news of the disaster broke and the New York home- 
office of the “North British” was unable to communicate with 
its San Francisco office, E. G. Richards, then U. S. Manager, 
remembered that while on a visit to the Pacific Coast he had 
met L. M. Cutting and his son Francis, of the L. M. Cutting 
& Company agency at Stockton, California. Mr. Richards 
thereupon telegraphed the Cuttings, relaying to them the above 
instructions he had received by cable from the London head- 
office. 


Immediately upon receipt of the wire Francis Cutting left 
Stockton for San Francisco to deliver “the Message to Garcia,” 
finally locating the “North British” officials after a search in 
Oakland where they had established emergency headquarters in 
a local agency. 


The claims against the “North British” in this three-day 
conflagration amounted to $4,000,000 and were so promptly 
settled that the Company was included in what the local press 
called the “Roll of Honor,” a list of companies which had met 
their obligations at once, honorably and without vexatious 
delay. The “North British” also subscribed liberally toward 
the relief of sufferers. 


So that the funds held by the United States Branch of the 
‘North British” for the protection of other policyholders should 
not be impaired the head-office of the company in London 
promptly remitted about $4,000,000 to New York. The entire 
organization thus confirmed its standing in the minds of the 
American public. 

















NORTH BRITISH & MERCANTILE 
INSURANCE COMPANY, Ltd. 


1809 - 130 Years of Stability and Enterprise - 1939 
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New Methods Creating 
Many Serious Hazards 


PROTECTION ENGINEERS ALERT 





Winthrop M. Jones Describes Condition; 
Now and Thirty Years Ago; Effect 
Of Innovations 


Fire and explosion hazards in industry 
as they existed years ago and as they 
are found now, were described by Win. 
throp M. Jones, chief engineer Factory 
Insurance Association, in an address ‘. 


livered before the National Fire Waste 
Council in Washington March 31. Form. 
erly both men and machines worked of 
were operated at lower speeds; coal was 
used almost exclusively for heat-treating 
and other furnace work; in the wood- 
working industry, for example, extensive 
and complicated sawdust collecting and 
refuse disposal systems did not exist 
There was no mechanical boosting of the 
gas supply for furnace fueling; there was 
no pulverized coal, compressed gas, liquid 
gas, pyroxyl, carbon-bisulphide, amy] 
acetate. Boiler pressures were 150 pounds 
instead of 750 pounds. Manufacturing 
has been one continuous panamora of 
changes in almost all its branches, 


Many New Methods 


Mr. Jones considers that from a fire 
protection standpoint one of the most 
important changes is use of flammable 
liquids and high pressure gas. In the 
surface finishing and impregnating of 
fabrics inflammable liquids are being 
used in large quantities. Another im- 
portant change is introduction of many 
plastic materials involving the dust ex- 
plosion hazard. All about is the gas 
explosion hazard, the dust explosion haz- 
ard, both attended by the fire hazard. 

On the other side of the picture is 
realization that the modern fire protection 
engineer is now equipped to cope with 
these hazards. Mr. Jones made this 
closing observation: 

“If we had not had all these new 
hazards develop within the last few years, 
fire insurance underwriters would be able 
the boast of creating a tremendous per 
capita loss reduction in industrial risks 
owing to continued education, better con- 
struction of buildings, better fire pro- 
tection equipment and more efficient 
machinery; but this record has_ been 
modified and perhaps offset altogether by 
the new hazards described, so that we 
are now in just about the same position 


that we were thirty years ago. All of 
which proves that time and_ progress 
change everything. Let us, therefore, 


continue to carry on.” 





Home of N. Y. Increasing 


Its Investment in Bonds 


Chairman Wilfred Kurth of the Home 
of New York stated at the annual meet- 
ing of stockholders on Monday that 
losses during the first three months of 
this year were down from a year ago 
and premium income showed _ little 
change. The company suffered a loss 
of $750,000 through the New England 
hurricane last September, he said. | 

With regard to the investment policy 
of the Home, Mr. Kurth told stock- 
holders that the company is selling stocks 
in which it has a profit and investing 
the proceeds in United States Govern- 
ment bonds. Om March 1 company bon 
holdings amount to nearly 27% of total 
investments. Of the total 15.7% repre- 
sents government and municipal bonds. 
Common and preferred stock holdings 
on March 1, accounted for 73.1% of total 
investments. 





MANAGERS FOR STUYVESANT 

E. S. Warfield & Co. of Philadelphia 
have been appointed division managers 
for the Stuyvesant in Philadelphia and 
adjacent territory. Heads of the agency 
are E. S. Warfield and Frank P. Wal- 
The office represents also the 
Mercer Casualty and the Celina Mutual 
Casualty. 











whor 
fiftee 
expe’ 
kera; 
posit 
eral 
cont 
sona 
throt 
duce 
M1 





Teer 
Dur 
ty-t 
Nav 
ron 

his 

acco 
ish 

tran 
dep: 
Teco 
tion 
he y 





7, 1939 
=—_—= 
ing 
Zards 
ALERT 


Onditions 


Effects 


industry 
as they 
by Win- 
Factory 
lress de. 
e Waste 

Form. 
orked or 
Coal was 
-treating 
€ wood- 
xtensive 
‘ing and 
ot exist. 
ig Of the 
1eTe was 
is, liquid 
>, amyl 
) pounds 
acturing 
nora of 
eS, 


n a fire 
1€ most 
immable 
In the 
ting of 
> being 
her im- 
»f many 
lust ex- 
the gas 
ion haz- 
azard, 

cture is 
otection 
pe with 
de this 


se new 
w years, 
be able 
ous per 
al risks 
ter con- 
re pro- 
efficient 
s been 
ther by 
hat we 
position 
All of 
rogress 
erefore, 


1g 
sonds 


» Home 
| meet- 
y that 
iths of 
ar ago 

little 
a_ loss 
‘ngland 


policy 
stock- 
, stocks 
vesting 
rovern- 
y bond 
f total 
repre- 
bonds 
oldings 
»f total 


ANT 
delphia 
inagers 
jia and 
agency 
_ Wal- 
so. the 
Mutual 

















ner MRR hes 22 


“THE EASTERN 
UNDERWRITER 





Page 25 











H.B. Standen Advanced 
By North British Group 

HEADS BROKERAGE DEPARTMENT 

Succeeds Late Charles Weller; John G. 


Diekmann Becomes General Agent 
in Same Department 





Effective April 1, the North British & 
Mercantile Group has announced the 
appointment of Harry B. Standen as 
secretary in charge of its country-wide 
brokerage and service department at the 
New York home office. Mr. Standen 
succeeds the late Charles Weller, with 





Blank & Stoller. 
H, B. STANDEN 


whom he was associated for the past 
fifteen years. In addition to his broad 
experience with respect to general bro- 
kerage business he brings to his new 
position a specialized knowledge of gen- 
eral cover, reporting forms and I. U. B. 
contracts. His qualifications and per- 
sonality have won for him many friends 
throughout the country among  pro- 
ducers and company men. 

Mr. Standen began his insurance ca- 


Blackstone Studios, Inc. 
JOHN G. DIEKMANN 


reer with the British & Foreign in 1916. 

uring the World War he served twen- 
ty-two months with the United States 
Navy, attached to the mine laying squad- 
fon operating in the North Sea. Upon 
his return in June, 1920, he joined the 
accounts department of the North Brit- 
ih Group. In 1924 Mr. Standen was 
transferred to the brokerage and service 
department where his ability was soon 
recognized and he advanced to the posi- 
tion of assistant general agent, to which 
€ was appointed in January, 1930. 





Missouri Investigation in Fire 
Rate Case Drawing to a Close 


The Federal Grand Jury investigation 
into the Missouri fire insurance rate 
case compromise of May, 1935, and the 
late Charles R. Street’s handling of the 
mystery funds totaling $448,235 to cover 
“expenses” in connection therewith is 





Also effective April 1 John G. Diek- 
mann became associated with Mr. Stan- 
den as general agent of the brokerage 
and service department, being advanced 
from assistant general agent, which posi- 
tion he has held since 1930. ; 

Career of John G. Diekmann 

Mr, Diekmann originally entered the 
service of the North British Group in 
July, 1911, in the reinsurance department, 
being later transferred to the middle de- 
partment. During the World War he 
saw service with the United States Navy 
beginning December, 1917. After his re- 
turn in 1920 he joined the brokerage and 
service department of the North British. 
During the next ten years he progressed 
through the ranks and was appointed 
assistant general agent, which position 


he has held for the past nine years. 


drawing to a close at Kansas City. There 
are surface indications that United States 
District Attorney Maurice M. Milligan 
and the members of the jury already 
know to whom the $448,235 was paid. 

Two significant developments in con- 
nection with the Grand Jury investiga- 
tion took place during the past week. 
First at Washington, D. C., on March 
30 United States Attorney General Frank 
Murphy revealed, at his conference with 
the press, that the powerful Democratic 
organization of Kansas City endeavored 
to bring political pressure to bear to 
block the Grand Jury investigation within 
the past two weeks. 

The Attorney General said: “Privilege 
and influence aren’t going to dominate 
the department’s interest in the public 
welfare. The provincial powers who want 
the department to subordinate the public 
interest to their own interests are wrong. 
Their interest must be subordinated to 
the public welfare.” 

Two recent Kansas City visitors to the 
Department of Justice in Washington 
were James Pendergast, nephew of Boss 


Tom and his principal political lieuten 
ant, and Otto P. Higgins, director of the 
Kansas City police. 

The second significant development in 
the Grand Jury investigation was the 
appearance before the jurors of Rudolph 
H. Hartman, an investigator for the in- 
come tax division of the United States 
Treasury Department. He brought with 
him a considerable mass of records the 
department began to accumulate back in 
1936. 

Other witnesses before the Grand Jury 
the past week included: Attorney Gen- 
eral Roy McKittrick of Missouri, former 
Governor Guy B. Park, who was the 
state’s chief executive at the time State 
Superintendent of Insurance R. Emmet 
O'Malley perfected the compromise with 
the representatives of the fire insurance 
companies; Glenn Weatherby, former 
Associate Attorney General, who was 
one of the special attorneys for the 
insurance department in the rate liti- 
gation; Homer Berger and John F. 
Rhodes, local attorneys. Berger was the 
chief counsel in Missouri for the com- 
panies, while Rhodes was one of the 
department’s attorneys, and also former 
Attorney General John T. Barker, who 
signed the compromise agreement as at- 
torney for O’Malley. He represented the 
department in the rate cases. 
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Cleveland, O. 
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A solidly-established reputation for strength, safety and service has 
placed The Pearl on an enviably high plane in the minds of insurers... 
public acceptance which Pearl agents find to their constant advantage. 
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Name Emergency Truck in Honor of 
Jay W. Stevens of National Board 


Fire Prevention Expert Is Also Fire Marshal of California; 


Donor of Service Unit Pays Tribute to His “Unselfish 


Service to Humanity” 


In recognition of the outstanding work 
in the cause of fire prevention performed 
for years by Jay W. Stevens, head of fire 
prevention activities on the Pacific Coast 
the National Fire Under- 
writers and also fire marshal of Califor- 
M. Frank, Portland, Ore., 
merchant, has donated to the Portland 
the Jay W. Stevens 
Disaster Service Unit. Mr. Stevens for- 
The 


automobile 


for Joard of 


nia, Aaron 


Fire Department 
merly was fire marshal at Portland. 
service unit consists of an 
equipped to cope with almost any kind oj 
a disaster. 

said: 
of 
W. Stevens, whose unselfish service 


His 


britiant record of accomplishment in his 


Mr. 


named in 


Frank 


honor 


the 
been 


In naming car 


“The 


Jay 


car has 


to humanity is an inspiration to all. 


chosen field is a tribute to his unique 


qualities of mind and heart. I am glad 
this 


Jay W. Stevens at the pinnacle of his 


to have opportunity of honoring 


career in the service of humanity.” 
Description of Service Unit 


Unit—the 


consists of 


Disaster Service 


kind 


Portland’s 


first of its ever built 


this streamline car twenty-nine feet six- 


inches in length, nine feet six inches in 


height and ninety-five inches in width, 
fully equipped with every type of tool, 
device and machine that experience has 
taught might be of service in 


use or 


meeting disasters or emergencies of 


whatever nature or magnitude. 
The car or unit was designed and built 


their various lines under 


Mr. 


by experts in 


the supervision of Frank and was 


donated by him to the Portland 
on 
trained 


ot Fire 
specially 


March 


15. 


firemen on 


sureau 
\ squad of six 
each 


shift 


ment. It has a speed of sixty miles per 
hour; portable power plants capable of 
flood lighting a village or restoring light- 
ing in a building after regular service 
has failed; has complete long range pub- 
lic address system capable of broadcast- 
ing speech from microphone, rad‘o or 
telephone, enabling officers t» direct res- 
cue or other emergency work from with- 
in a burning building or from points far 
distant; has receiving and sending radio 
sets installed in gas and smoke helmets 
to enable radio broadcasting through the 
public address system from within areas 
choked with smoke, gas or fire; consti- 
tutes a complete emergency hospital and 





Jay W. Stevens, fifth from right, with group of fire department heads of Pacific 
Coast cities, in front of new emergency truck of Portland, Ore., fire department. 


This unit is said to be the best equipped of its kind in the country. 


Second from 


right is Aaron M, Frank,who donated the truck, naming it for Mr. Stevens, fire 
marshal of California, and connected with the National Board of Fire Under- 


operates the 


station. 


unit 


write 


from a cel 


rs’ 


itral 


fire 


The car is all its name implies—a dis- 
aster unit complete in itself. 


Its 


out- 


standing features. are its portable power 
plants 


and its 


communication 


s equip- 


Pacific Coast branch. 


first aid station and ambulance with 
room to transport seven injured persons 
at one time. It also is equipped to serve 
as a field kitchen. 

Purposes for which the car is designed 
and equipped include not only fire, but 
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all such disasters as train wrecks plan 
crashes, collapse of buildings, bridges : 
elevators ; shipwrecks, highway disasters 
snow slides, earth slides, floods jail 
breaks, riots, epidemics, explosions,’ min 
or tunnel disasters, storms, and in fact 
every type of emergency with which 
modern life-saving workers may have 
to deal. i 

While actual construction required 
about one year, the car is the Product 
of many years of study, research and 
investigation. Experience gleaned from 
disasters of the past has been used jn 
building into this one car all of the 
hundreds of types of tools. devices and 
equipment that are not ordinarily ayajl. 
able at scenes of disaster and when made 
readily available may not only facilitate 
the work of emergency crews but may 
be the direct means of saving life and 
curtailing property loss. 


Career of J. W. Stevens 


Starting his career as a truckman in 
the Portland Fire Department in 194 
Mr. Stevens, through sheer force of per- 
sonal effort and devotion to duty, worked 
his way up to lieutenant in 1905, captain 
in 1907, battalion chief in 1908 and assist- 
ant chief and fire marshal in 1913, As 
fire marshal his work attracted nation- 
wide attention and resulted in reduced 
fire losses in Portland of more than $1- 
000,000 per year, This record resulted 
in his being called into wider fields of 
service. 

In 1917 he became chief of the Fire 
Prevention Bureau of the Pacific and 
after three years he became chief of the 
Bureau of Fire Prevention of the Na- 
tional Board of Underwriters. Also since 
1922 he has been secretary of the Pacific 
Coast Association of Fire Chiefs and 
since 1926 executive secretary of the 
International Association of Fire Chiefs. 

As a lieutenant in the Portland Fire 
Department in 1906 he was the hero of 
a daring life-saving feat in connection 
with the Chamber of Commerce Building 
fire. 

Equipment of Car 

Planned and constructed to be a life- 
saving and emergency vehicle lacking 
nothing in completeness, the Portland 
unit carries approximately 1,000 pieces 
of equipment weighing about three tons, 
each piece engineered for a specific pur- 
pose and related to the others in a care- 
fully coordinated whole. All are carried 
in compact compartments within the car 
and are secured against rattle. 

Following is a summary of some of the 
more important items: 

One Kohler 1500-watt AC stationary 
and three Homelite portable generating 
and power plants supplying 5000 watts. 
Eight powerful non-glare Crouse-Hinds 
flood lights with Shelby tube safety lock- 
ing tripods for portable use. Service 
outlets for lights are provided on top 
and sides of car. A total of 1250 feet 
of Tyrex lighting cable in various lengths 
with dual connections of twist lock type 
and rubber covered. 

One Homelite three-inch portable pump 
with capacity to draft water twenty- 
eight feet and pump 15,000 gallons per 
hour. 

Complete oxygen breathing apparatus 
and gas masks of latest type. 

Complete first aid kit especially de- 
signed for this unit and equipped as rec- 
ommended by American Red Cross. 

One E and J resuscitator, inhalator and 
aspirator. 

Complete kit of surgical instruments 
and operating equipment ample for emer- 
gency field work. This kit fitted as rec- 
ommended by staff of surgeons. 

Four heavy duty projector lights for 
surgical work, 

Complete acetylene cutting torch, port- 
able, with all accessories and tools. 

One Johnson twin deluxe five-horse- 
power outboard motor. a 

One pair Bausch & Lomb clear vision 
binoculars. 

One Long & Bell movie camera (16- 
mm.) and film. 

Toboggans, skis, ski shoes and poles, 
snowshoes, ice crampons, woolen socks, 
stockings, mittens, blankets; folding 
stretchers, Stokes navy stretcher, folding 

(Continued on Page 30) 
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THE ROOF THAT WENT A.W.0.L. 


When Mrs. Bradley saw water dripping 
from the ceiling, she first thought an 
attic window had been left open. 

She hurried to investigate, but it was 
not an open window that met her gaze— 
but an expanse of open sky. So terrific 
had been the force of the wind that it 
had ripped off dozens of shingles, leav- 
ing gaping holes through which the 


rain was pouring. 


Is such damage covered 
by the usual dwelling 
house fire insurance ? 


It depends on how the policies are 
written. Fortunately for the Bradleys, 
they had purchased their insurance from 
a local agent of capitalized (stock) fire 
insurance companies—a man who was 
an expert on local conditions as well as 
insurance—who had the foresight to ex- 
tend their dwelling house fire insurance 
to cover windstorm and other damage. 


Four out of five people agree with the 
Bradleys that it pays to buy insurance 
from local agents or brokers of capital- 
ized (stock) companies. They are in a 
position to study your individual needs. 
They can make changes in your policies 
on a moment's notice. They can tell you 
exactly what to do in the event of loss. 


There are two other important advan- 
tages in having your insurance with cap- 
italized (stock) companies. Your policy 
is backed by a paid-in capital and sur- 
plus. You can never become liable for 
assessment. 

. e e 
This advertisement is one of a series by the 
Aetna Fire Group to acquaint the public 
with the advantages of purchasing insurance 
through local agents and brokers of capital- 
ized (stock) insurance companies. 


The ZZ TNA FIRE GROUP 


NEW YORK 


CHICAGO 


HARTFORD, CONNECTICUT 


TORONTO, CAN 
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Louis N. Clarke President 
Suffolk County, N. Y., Agts. 


Louis N. Clarke of Port Jefferson was 
elected president of the Suffolk County 
Association of Local Agents at a re- 
cent meeting held in Sayville, L. I. He 
succeeds Robert E. O’Donohue of Cen- 
tral Islip. Other officers elected were 
as follows: vice-president, G. Frederick 
Klaffky of Smithtown Branch;  secre- 
tary, George C, Barth of Amityville; 
treasurer, Alfred C. Edwards of Sayville. 

The following directors were elected: 
Sidney Siegel of Babylon; Milton L. 
Burns of Riverhead; Joseph A. Moore 
of Islip; Cornelius L. Murphy of Hunt- 


ington: Nelson C. Osborne of East 
Hampton; Josiah C. Raynor of East 
Moriches; LeRoy Reeve of Mattituck; 


Robinson of Patchogue; 
Rogers of West Hempstead, 
Terry of South Hunting- 


R. LeRoy 
Edward H. 
and J. Foster 
ton. 

Those nominated to represent the 
Suffolk Association at the Suburban N. 
Y. Association of Local Agents’ elec- 
tion to be held April 27 were Louis 
N. Clarke, George C. Barth, Robert E. 
O’Donohue, Alfred C. Edwards, John J. 
Roe, Jr., and Cornelius L. Murphy. 
W. E. Wilson, Ass’t Treas. 

Of National Ass’n, Dies 

William E. Wilson, assistant treasurer 
of the National Association of Insur- 
ance Agents since the retirement of 
Henry T. Davidson in December, 1937, 
died at the East Orange General Hos- 
pital, East Orange, N. J., April 3, of 
pneumonia which set in after an opera- 
tion for stomach ulcers. 

Mr. Wilson was for twelve years in 
charge of the Federal Government’s in- 
come tax department at Newark, leaving 
that service to go in business for himself 
as a tax expert and accountant for sev- 
eral years before he accepted his posi- 
tion with the National Association. He 
was a member of the East Orange City 
Council for four years, 1918-1921. 

NEW RICHMOND, VA. AGENCY 

Rueger, Woodley and Chesterman is 
the style of a new local agency in Rich- 
mond, Va. The firm which has been 
granted a charter of incorporation is 
headed by William Rueger, Jr., formerly 


with the Richmond office of the Aetna 
Casualty & Surety. Other officers are 
E. R. Chesterman, Jr., and James K. 


Woodley, who have been engaged in the 
business for some time of placing loans 
for life insurance companies. The agency 
will represent the Scottish Union & Na- 
tional and the Aetna Casualty & Surety 
Mr. Rueger is a brother of Louis Rue- 
ger, Jr. Virginia state agent for the 
London & ‘pion hire. 


IN NEW. BOSTON QUARTERS 


Rice & Whitney, New England mana- 
gers for the Niagara Fire, and John E. 
Eddy Co., associated with the Rice & 
Whitney office for many years, have 


moved into new quarters on the ground 
floor of the new Public Service Building 
Franklin and Battervmarch Street, Bos 
ton. 


DETROIT NAMES E. V. TREACY 

The Detroit Fire & Marine, member of 
the Great American Group, has appoint 
ed Edgar V. Treacy, 102 Maiden Lane, 
as agent for fire, inland marine and 
sprinkler leakage lines. 





L. F. Lighton, Jr., President 
Of Syracuse, N. Y., Exchange 


Lighton, Jr., 


Lewis F. was elected pres- 
ident of the Syracuse Underwriters Ex- 
change at the annual meeting last week. 
Stuart F. Raleigh was elected vice-presi- 
dent and William H. Graham secretary- 
treasurer, 

The board of directors includes Collin 


apy Harold L. Moreland, D. M. 
Henward, Jr.. Warren E. Day, Irving L. 
Shimberg, Eugene A. Beach, Carl A. 
Young, Leonard F. Kotzbauer and AI- 
bert C. Deisseroth. 





Florida Agents Hit Control 
Of Risks by Special Cos. 


Members of the Florida Insurance 
Agents Association held their thirty- 
fifth annual meeting Tuesday at Holly- 
wood, Fla., in conjunction with the mid- 
year meeting of the National Association. 
They elected the following officers: pres- 
ident, D, Mitchell Stallings, Tampa; vice- 
presidents, Hunter Brown, Pensacola, 
and Herman J. Arrant, Miami; secre- 
tary, A. C. Ejifler, Tampa, and national 
councillor, L. P. McCord, Jacksonville. 
Directors elected were Vincent Arm- 
strong, Jacksonville; J. Howard Gould, 
St. Petersburg; Frank D. Moor, Talla- 


hassee; James T. Hall, Orlando; B. D. 
Cole, Jr.. West Palm Beach; Norton 
P. Davis, Ocala, and Maurice C. N. 
Prew, Sarasota, 


The Florida agents passed a resolution 
disapproving the control of insurance by 
automobile finance companies which they 
stated is not only contrary to the ethics 
of the business but to the established 
policies of insurance commissioners and 
the Federal government. Another reso- 
lution considers the action of capital 
stock insurance companies who furnish 
reinsurance to any company organized 
or to be organized for the purpose of 
controlling and writing financed insur- 
ance or insurance on mortgaged property 
as incompatible with the best interests 
of insurance agents and companies alike. 





NAME HIGHWAY AFTER AGENT 


Route 100, proposed “ or eight lane 
highway in New Jersey, has been named 
the Thomas M. Muir highway in honor 
of the blind Union County assemblyman 
and local agent at Plainfield. He has 
served seventeen terms in the House 
and has been in insurance since 1922. 





AMERICAN EQUITABLE DIVIDEND 
American Equitable has declared a 
quarterly dividend of 30 cents a share. 


Florida Convention 
(Continued from Page 20) 


were told by representatives from New 
Jersey, California, Florida and North 
Carolina that the local insurance agent 
representing capital stock fire and casu- 
alty insurance companies must justify 
his position in the American business 
picture through services rendered his 
community and his assured and that he 
can render this service only if he is 
properly qualified. 

These spokesmen said that educational 
programs have been set up in their re- 
spective states to qualify the local agents 
and that in addition to teaching technical 
insurance subjects their educational 
courses included economic, finance, in- 
surance law and public speaking. In 
several states insurance schools have 
been sponsored by the state association 
but held at the state university or col- 
lege and correspondence courses are also 
offered. 

Wade Fetzer, Jr., Chicago, appeared 
before the executive committee and urged 
the National Association to develop a 
public relations course that would help 
the local agent assume his proper posi- 
tion in public affairs and to also organ- 
ize for fire and casualty insurance agents 
a course similar to the certified life un- 
derwriters program all for today. 


Eastern Agents on Brokerage Rules 
and Extended Coverage Endorse- 
ment 


Brokerage rules, abrogation of exist- 
ing brokerage rule by the Eastern Un- 
derwriters Association and failure of the 
extended coverage endorsement—former- 
ly the supplemental coverage—to take 
care of all damage done by the New 
England hurricane, were considered by 
local agents of the Eastern territory, un- 
der the direction of Edwin J. Cole, Fall 
River, Mass., past president of the Na- 
tional Association, at the Tuesday morn- 
ing conference of councillors. 

A letter from H. Belden Sly of the 
E. U. A. advised Chairman Cole that 
the president and vice-presidents of his 
association would be glad to confer with 
Mr. Cole and any other two agents he 
might name on all matters of common 
interest and unanimous pleasure was ex- 
pressed in acknowledging this offer. 

Such wide difference of opinion exists 
between agents of various states as to 
what constitutes a reasonable fee for 
countersigning policies under different 
conditions that the matter was referred 
back to each individual state association 
for study and action. But it was agreed 
that the E. U. A. should be asked not to 
make changes in brokerage rules without 
first conferring with state officers and it 
was unanimously agreed that every 
policy should be written in the office of 
a local agent. 

The matter of changes in the broker 
of record rule was also referred back to 
the state organizations as the problems 
involved seemed somewhat localized and 
did not apply to the entire Eastern terri- 
tory. 

After considerable discussion of the 
failure of the extended coverage en- 
dorsement to cover rising water and 
other indirect damage Chairman Cole 
was asked to appoint a committee of 
five to make a study of the rules and 
forms and to so advise the E. U. A. 

(Continued on Page 32) 
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Engaged To Be Married 
To Harold W. Wittich 





DOROTHY L. 


HAAS 


Miss Dorothy L. Haas, secretary to 
New Jersey General Agent Frederick 
Ackermann of the National Union Fire, 
and Harold W. Wittich, special agent 
in northern New Jersey for the Provi- 


dence Washington, are engaged to be 
married, No date for the wedding has 
been fixed. Both are well known and 
popular in the New Jersey insurance 
field. 

Daughter of Mr. and Mrs. Ernest A. 


Haas of Rahway, N. J., Miss Haas was 
graduated from the Rahway High School 
and for about ten years has served with 
the National Union, being associated in 
the Newark office with Mr. Ackermann 
and Special Agent Joseph Kasas. Her 
gracious and cordial personality has won 
many friends both for herself and the 
company. She is active in the Insurance 
Women of New Jersey and in addition 
has attended conventions of the New 
Jersey Association of Underwriters, 

Mr. Wittich is the son of Mrs. Frieda 
Wittich of Maplewood, N, J., and the 
late Mr. Wittich. Born in Newark, he 
attended public schools in Newark and 
Irvington. He entered insurance with 
the Royal-Liverpool Groups and after 
ten years with that organization joined 
the Providence Washington in 1930, trav- 
eling suburban New York and northern 
New Jersey as assistant special agent. 
Seven years ago he became special agent. 

Past-president of the New Jersey Spe- 
cial Agents Association, Mr. Wittich 1s 
active also in the New York City Pond 
of the Blue Goose, Insurance Square 
Club and New Jersey Field Club and 
is retiring secretary of the South Orange 
Elks. He is a graduate of the Insurance 
Institute of America. 





BOSTON CONVENTION HEADS 


Harvey R. Preston, member of the 
agency of Goldthwaite, Preston & 
Olmstead of Springfield, Mass. and 


president of the Massachusetts Associa- 
tion of Insurance Agents, and Robert 
A. Sullivan, president of the Boston 
Board of Fire Underwriters, are C0- 
general chairmen of the committee on 
arrangements for the convention in Bos- 
ton in October of the National Associa- 
tion of Insurance Agents. Louis 
Hoffmann of the John C. Paige & Co 
office in Boston is vice-chairman of the 
Boston convention organization. 


MERCURY WITH BARTENFELD 

The Mercury of the St. Paul group 
has appointed G. P. Bartenfeld, Inc, 
26 Platt Street, as New York metropoli- 
tan agent and country-wide binding rep- 
resentative. Walter F. Ficke, vice-prest 
dent of the agency, is in charge of fire 
insurance production and underwriting. 
The agency writes all lines of business 
except life. 














April 7, 1939 









$< $I 
THE EASTERN 
UNDERWRITER 


—— 






RE SOARES Fe EE AS 

















tary to 
rederick 
mn. Fire, 
| agent 

Provi- 

to be 
ing has 
wn and 
surance 


nest A. 
as was 
School 
od with 
ated in 
ermann 
. Her 
as won 
nd the 
surance 
ddition 
e New 
TS, 
Frieda 
nd the 
irk, he 
rk and 
> with 
| after 
joined 
), trav- 
rthern 
agent. 
agent. 
y Spe- 
tich is 
Pond 
Square 
b and 
range 
urance 


\DS 
yf the 
nm & 
and 
:socia- 
Robert 
Jostor 


7 
aS 


ELD 
group 
Inc., 
opoli- 
y rep 
presi- 
f fire 
riting 
siness 








You ace tvited 





: eportment 










utomobile Department 





cower both the porchaert and pnt 
wangle vateres: coverages are alo 
i is desired to prouct only 

















fo examine our BLUE BO Oe 


That’s what our agents call our SALES AND SERVICE MANUAL. 


In use from day to day are its one hundred and ninety-odd pages 
of classified premium-building information—explanations of special 
coverages, sales and underwriting pointers, illustrated listings of 
pertinent advertising helps. 

It is one of the reasons why progressive agents say that to repre- 
sent a Company of the Royal-Liverpool Groups means increased 


production. 





We'll gladly ask our fieldman to show you his copy if you'll address 


ROYAL’ LIVERPOOL GROUPS 


ONE HUNDRED FIFTY WILLIAM STREET, NEW YORK, N. Y. 


AMERICAN & FOREIGN INSURANCE COMPANY * BRITISH & FOREIGN MARINE INSURANCE COMPANY, LTD * CAPITAL FIRE INSURANCE COMPANY OF CALIFORNIA * THE LIVERPOOL 
& LONDON & GLOBE INSURANCE CO. LTD. © THAMES & MERSEY MARINE INSURANCE COMPANY, LTD. ® QUEEN INSURANCE COMPANY OF AMERICA * THE NEW ARK FIRE INSURANCE 
COMPANY ® FEDERAL UNION INSURANCE COMPANY e ROYAL INSURANCE COMPANY, LTD. bd THE SEABOARD INSURANCE COMPANY bd STAR INSURANCE COMPANY OF AMERICA 
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The editor has sent a hurry-up call 
for more material. He seems to think 
that I can keep this up forever, after 
keeping it up for ten years. “The well 
is running dry,” and it is only through 
superhuman effort I have been able to 
keep it up. The only thing that keeps 
me going is the many kind words of my 
old friends, most of whom now grade 
from presidents to secretaries—all for- 
mer fieldmen with whom I spent the 
greater part of my prime of life up in 
the N. Y. State field, 1894 to 1930. 

This was evidenced at the recent meet- 
ing of the Ex-Fieldmen’s Society at the 
Biltmore, New York. The meeting eigh- 
teen years ago was not really the first 
meeting, as there had been others before, 
centering around Frank Burke, former 
vice-president of the Home, then in 1919, 
just coming in from the field, and wel- 
comed by his friends from up-state who 
had preceded him in being called from 
the field to executive work in New York 


City. 
In 1921, however, at the Brevoort 
House, the first steps towards a _ per- 


manent organization were taken, Stanley 
Jarvis being first chairman of the “gov- 
erning committee.” There were no con- 
stitution or by-laws, just an understand- 
ing to meet annually and keep up old 
friendships and acquaintances. 

I was placed on the committee but 
when I went back into the New York 
field in 1924 I resigned, as I ceased to 
be an “ex-fieldman,” but at the last meet- 
ing I was reinstated under special dis- 


TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 





pensation as I had been a charter mem- 
ber, which was very gratifying as most 
of my old friends are members of this 
society. In fact very few of my old 
friends are in the field now and for 
years I missed the pleasure of coming 
together at these meetings. 

There were about 50 members at the 
last meeting, and the arrangements were 
perfect. The members in charge de- 
serve congratulations for a very good 
dinner at a first class hotel, with plenty 
of bright lights around. Nor .did we 
have any jazz inflicted on us, just a 
harmonica player who did not try to 
interfere with people who tried to carry 
on an intelligent conversation nor make 
too much of a noise, drowning out con- 
versation. That is the trouble with most 
dinners, too much jazz and poor vaude- 
ville. 

We had a very interesting “card de- 
tective” to entertain us, exposing card- 
sharpers. I have no card sense, but 
there were several among us who were 
pretty good poker players years ago, and 
they were certainly very much interested 


in his wonderful performance. It was 
said to be one of the best attended 
meetings held for some years, and |] 


was glad to be alive to be able to attend 
where I met so many of my best friends 
—and mourned the passing of some of 
the older members. Many felt, I know, 
that, when memorials were read: “Will 
I be the next, or who will be next?” 
Not a pleasing reflection, to be sure, but 
true, as many are getting along in years. 





BOSTON PROTECTIVE DEP’T 
Several Directeve Ave Elected; Sup’t 
Gooding Reports on Alarms and 
Losses for Last Year 


At the annual meeting last week of 
the Boston Protective Department the 
following directors were elected: Her- 


bert A. Kneeland, John C. Paige & Co.; 
Frederick A. Bailey, Fic Id & Cowles: 


James H. Carney, Kaler, Carney & 
Liffer Co.; Eliot R. Howard; L. Lloyd 
Greene, Boston Insurance Co.; Fred- 


erick G. Farquhar, Boit, Dalton & 
Church, and Robert A. Sullivan, Hinck- 
ley & Woods. The directors elect offi- 
cers at their meeting this month. 

The report of Superintendent Charles 
W. Gooding for the past year shows 
that the department responded to 4,033 
alarms of all types, besides thirty-three 
water damage calls, during which serv- 
ice 8.028 covers were spread on mer- 
chandise, 146 on roofs and 103 over mer- 
chandise to prevent storm loss. 

Of the 9,504 alarms turned in, 75.55% 
were without loss. The insured loss on 
buildings, contents, rents, vessels and 
cargoes totaled $2,364,754, of which $1,- 
344,598 was on buildings, $883,289 on con- 
tents, $4,192.15 on use and occupancy, 
and $132,675 on vessels and cargoes 
Sprinkler leakage damage other than in 
fires reported to the department amount- 
ed to $2,569,192. on which there was in- 
surance loss of $33,300 

There were twenty-one losses in ex 
cess of $15.000, the largest individual loss 
of $47,336 being that of the Suffolk Coal 
Co., East Boston. 


LIBERTY FIRE DIVIDEND 
G. R. Eudaley, treasurer, has an- 
nounced that the $1 dividend on Liberty 
Fire Insurance Co. stock was paid March 
31 to stockholders of record of March 27. 


TO SPEAK IN LOUISVILLE 
T. Alfred Fleming, director of conser- 
vation, National Board of Fire Under- 
writers, will be in Louisville, Ky., on 
\pril 24 to, speak before the Louisville 
Credit Men’s Association in cooperation 
with the Louisville Board of Fire Un- 
derwriters, Louisville chapter National 
Association of Cost Accountants, and the 
Kentucky Society of Certified Public 
Accountants, his subject to be on the 
general topic of credit security and re- 
lation of insurance to sound credit. 
WILLIAM J. WHITE DIES 
William J. White, former head of the 
Southern department of the Home of 
New York, died last Friday in Mary 
Immaculate Hospital, Queens, N. Y., fol- 
lowing a brief illness. Mr, White, who 
was 78 years old, lived in Mineola. 


ROLSTON ACCIDENT VICTIM 

Sam H. Rolston, veteran special agent 
for Trezevant & Cochran at San An 
tonio, was killed in an automobile acci- 
dent near Mercedes March 26. 











Treaty 
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Newark, New Jersey 





FIRE RE-INSURANCE 
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Eagle Fire Insurance Company Baltica Insurance Co. Ltd, 
(New Jersey) (Denmark) 


U. S. Branch 


Facultative 
90 John St., New York City 
Pacific Reinsurance Bureau, Ltd, 
114 Sansome Street, 
San Francisco, California 





CLIFFORD H. RICE DIES 





Manager of Niagara’s Branch in Boston, 
He Had Been Active in Insur- 
ance Since 1886 
Clifford H. Rice, well known Boston 
insurance man, died suddenly of heart 
disease on March 30 at his home in 
Boston, Affiliated with the Niagara Fire 
for over fifty years, he was manager of 
the Niagara’s Boston branch and had 
been general agent for the Niagara for 
the major part of New England since 
1896. The office operates under the firm 
name of Rice & Whitney with George W. 
Hart associated as assistant manager. 
Born in Wellesley, Mass., June 10, 
1869, Mr. Rice attended local schools 
and in 1886 secured his first job as an 
office boy tor C. T. Powell, a Boston 
insurance agent. In 1888 he became 
associated with Henry R. Turner, then 
general agent for the Niagara, and was 
appointed a special agent for the com- 
pany in 1891. Five years later he was 
made general agent and at the same time 
was appointed manager of the local 

branch office. 

Active in local insurance affairs, Mr. 
Rice was a member of the New England 
Insurance Exchange, Boston Board of 
Fire Underwriters and the Boston Cham- 
ber of Commerce. 

\ man of fine character with an out- 
standing personality which won him 
friends everywhere, Mr. Rice had a 
sound and thorough knowledge of the 
insurance business. He is survived by 
his widow, Mabelle H. Rice. 





Jay W. Stevens 


(Continued from Page 26) 


cot, 8x10 tent, miners’ flashlights, com- 
passes, waterproof match boxes, electric 
heaters and pads, chemical heat pads, 
ropes of all sizes, life belts and harnesses, 
steel cables, drum hoists, axes, crosscut 
saws, sledges, picks, shovels, triple chains, 
rope and cable slings, crow and pinch 
bars, grappling sets, linemen’s and high 
climbers’ belts, spurs and ropes; high 
voltage fuse pullers, 70,000 volts com- 
pound live wire cutters, 20,000 volt rub- 
ber gloves; three ten-ton capacity hy- 
draulic and screw jacks; two fifteen-ton 
simplex adjustable jacks with detachable 
footlifts and chains; burning gloves, gog- 
eles, asbestos cloth blankets; Pexto com- 
pound lever-metal shears, heavy chisels, 
rivet busters and punches; complete kit- 
chen equipment for field service; and 
many other important items, tools and 
devices too numerous to enumerate. 


5,000 View Public Exhibition 


The disaster truck was shown to the 
public in spectacular fashion on Saturday 
night, March 25, at the Auditorium in 
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Portland before 5,000 persons. Deserip. 
— event the Oregon Daily Journa| 
Said: 

Lights in the Auditorium were dimmed 
to give the presentation all the thrills 
possible, and the audience applauded 
thunderously as the twelve-ton truck 
lights shining and flags flying, revolved 
before them on the stage. 

With the truck in sight, a demonstra. 
tion of the radio equipment was made 
when Announcer Stan Church of KOIN. 
The Journal went out into the audience 
with one of the twelve and_ one-half 
pound portable sets. While there he 
contacted, through police radio KGPP. 
Chief of Police Niles, who was Cruising 
about the city. Niles offered his con. 
gratulations, 

The disaster truck then was cleared of 
the more than 1,200 pieces of equipment, 

The entire program was fitting and 
inspirational, with Jay W. Stevens, now 
California fire marshal, receiving most 
of the attention. 

Mayor Carson presided as the program 
opened following a half hour concert 
by the Federal Symphony Orchestra, He 
introduced the Rev. J. B. Delaunay of 
the University of Portland, who gave 
the invocation. 

Carson then accepted the new truck 
publicly in behalf of the city and intro- 
duced Commissioner Riley, who was mas- 
ter of ceremonies. 

Commissioner Riley told of the city’s 
indebtedness to Frank. He also read 
several of a clothes basket full of tele- 
grams of congratulations that arrived 
during the day. 

After paying tribute to the firemen 
who helped build the truck, Mr. Frank 
left the stage. Later he was called again 
to the platform when Chief W. Ralph 
Williams of Fresno, Cal., president of the 
Pacific Coast Association of Fire Chiefs, 
presented him with an honorable life 
membership. 

“Thanks. I’m glad to be one of the 
boys.” Frank smiled and left the stage. 

In an inspirational talk, Stevens thanked 
everyone “for the great honor paid me. 
A fellow never gets any place without 
friends.” He then went on to recount 
his early days in the fire department and 
paid tribute to many Portlanders, 

On the stage were fire chiefs from 
many cities on the Coast. 


GOLF SEASON UNDER WAY 

The New Jersey Special Agents As- 
sociation officially opened the 1939 golf 
season with its April meeting. This 
gathering was held on Monday at the 
Suburban Golf Club in New Jersey. Golf 
started at noon and dinner was served 
in the evening. 


LESLIE E. HILDRETH DEAD 
Leslie E. Hildreth, who retired from 
the Hartford Fire’s Western department 
as a staff adjuster in 1925, died last week 
at Kentfield, Cal., where he has been liv- 
ing. He was eighty-one years old. 


NEARLY A CENTURY OLD | 

The Wellington Fire Insurance Co. o 

Toronto is ninety-nine years old. It's 

a member of the Shaw & Begg group. 
It has total assets of $900,000. 


FIREMAN’S FUND DIVIDEND 

Directors of the Fireman’s Fund have 
declared the regular quarterly divident 
of $1 a share, payable April 15 to stock 
holders of record April 5. 








N. J. WOMEN TO HAVE PARTY 

The Insurance Women of New Jersey 
will hold a card party on Friday evening, 
May 5, at the Robert Treat Hotel, New 
ark, 
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THE agent or broker who places his clients’ insurance in a capital 
stock company knows that he is providing the most dependable 


protection money can buy. 


q@ He knows, too, that the public realizes and appreciates the in- 
calculable services rendered by capital stock companies through 
the National Board of Fire Underwriters and the Underwriters’ 
Laboratories — services that have constantly and effectively worked 
to reduce the annual fire loss, with the result that Fire Insurance 


rates have never been lower. 


@ We invite you to take advantage of our facilities, not only to pro- 
vide your clients with sound, dependable Fire and Marine Insur- 
ance, but also those many additional underwriting, brokerage, field 
assistance, engineering, advertising and risk analysis services which 


will make your business more successful. 


Ss AUTOMOBILE \E 
EX INSURANCE 


a ~~ 
THE 


A. COMPANY A’ STANDARD \ 





THE AUTOMOBILE INSURANCE COMPANY 
THE STANDARD FIRE INSURANCE COMPANY 


of Hartford, Connecticut 
AFFILIATED WITH THE ATNA LIFE INSURANCE COMPANY 























Page 32 









Reemateenenen 
a fmire +l 
4 GPCR © hae 4 











April 7, 19y 








National Association of Insurance Agents Mid-Year Meeting 





Managers Consider 
Public Relations Plan 


BACKED BY NATIONAL ASS’N 





Local Board Advertising Urged to Sup- 
plement Magazine Advertising by 
National Board 

At the meeting of the full-time secre- 
taries and managers on Monday, Mrs. 
Lillian R. Herring, secretary of the Illi- 
nois Association, so effectively urged the 
secretaries to make the insurance buy- 
ing public emblem-conscious that capital 
stock insurance would be demanded that 
by unanimous vote she was asked to 
present her plan to the national execu- 
tive committee with a request that a 
nation-wide publicity campaign be de- 
veloped. 

Mrs. Herring said realtors do not sell 
houses, they sell homes and that fire 
and casualty insurance agents should 
sell protection and not insurance. The 
first step would be so to publicize the 
National Association emblem and _ the 
word “insuror” that the public would buy 
only from agents entitled to use the em- 
blem. She feels that a campaign should 
be sponsored by the National Associa- 
tion working with and through state as- 
sociations and local boards. 

The secretaries agreed that local 
boards should employ public relations 
counsel and that advertising should be 
done only under expert advice. New 
Orleans spends about $5,000 annually and 
Grand Rapids, Mich., spends around 
$2,000 for advertising and publicity, ac- 
cording to representatives from those 
cities. They advised insurance agents 
and local boards to give all competition 
silent treatment and spend their money 
and energy talking about their own busi- 
ness and their own companies without 
making comparisons, 

Secretary John D. Saint of the Ten- 
nessee Association told how his local 
boards used small advertising space con- 
sistently in small town papers, using the 
standard protection emblem with sug- 
gestions that readers buy insurance from 
their local agents to bridge the gap be- 
tween the National Board magazine ad- 
vertising and the individual insurance 
buyer. 

Secretaries of state associations em- 
phasized the need of local and county 
boards to obtain and hold membership 
and said such boards must be more than 
mere names. All secretaries were urged 
to give more attention to rural agents 
as membership possibilities in the cities 
have more nearly reached the saturation 
point. Several local board secretaries 
explained how rural agents were placed 
on committees and in official position to 
help cultivate the rural agents who sel- 
dom have opportunity to attend conven- 
tions and have little contact with state 
and national affairs. 

President D. A. Clark of the Texas 
Association described the twelve re- 
gional meetings held annually in Texas, 
giving every agent a chance to attend 
at least one meeting where his prob- 
lems are discussed. Chairman Peyton 
Bethel of Louisville and Secretary Al- 
fonso Johnson of Dallas were unani- 
mously re-elected to handle the meeting 
of full-time secretaries and managers at 
_ annual convention in Boston this 
‘all. 





LILLY IN AUTO ACCIDENT 

George W. Lilly of New York, gen- 
eral manager of the Fire Companies’ 
Adjustment Bureau, was badly shaken up 
and suffered a bruised shoulder, and 
Brainard K. Clapp, manager of the bu- 
reau’s Southeastern office at Atlanta, 
suffered a slight concussion of the skull 
Wednesday when a taxicab in which 
they were riding to the Miami airport 
from Hollywood, Fla., was in collision 
with an automobile. Both men were 
treated in Emergency Hospital and 
Beach 


brought back to the Hollywood 
Hotel. 


Executive Committee Gets Pledges 
Of Loyalty From State Officers 


The Monday morning session of the 
executive committee took on the aspect 
of a reception to local agents, particular- 
ly state association officers, who drop- 
ped in to express confidence in and 
pledge loyalty to the National Associa- 
tion. The New Jersey Association pre- 
sented formal resolutions of confidence 
in which the national official family was 
highly praised. 

Individual local agents of Ohio per- 
sonally expressed interest in the mid- 
year meeting and are hopeful that 
plans will be evolved whereby they may 
regain their membership in the Na‘ ional 
Association which they automatically lost 
when the Ohio Association withdrew 
from the national family. 

The Monday executive committee ses- 
sion was devoted to a discussion of the 
proposed revision of the constitution and 
by-laws, the litigation in Virginia and 


Louisiana involving resident agency laws 
and on Monday evening there was a full 
discussion of the Paramount Fire prob- 
lems. 

Because of legislative problems in 
nearly every state the National Associa- 
tion office will build up a file of legisla- 
tive information gathered from state as- 
sociations and this will be available to 
legislative committees of the various state 
groups active in promoting or opposing 
proposed legislation. It is believed that 
this service will be helpful in having 
more nearly uniform legislation on fire 
and casualty insurance matters. 

The executive committee reaffirmed 
the National Association’s adherence to 
the conference agreement that financial 
institutions should not be granted insur- 
ance licenses as this is considered con- 
trary to the principles of the American 
Agency System. 





Eastern Conference 
(Continued from Page 28) 


Also that the results of the study be re- 
ferred to the state associations for 
further action depending upon the spe- 
cific needs of each state. 
Paramount Fire Plans Topic of 
Lobby Conversations 


The proposed Paramount Fire was at- 
tacked in hotel lobby talks by those who 
feel that when an insurance company 
reinsures 100% it ceases to be an insur- 
ance company to which the Paramount 
supporters reply that the original plans 
have been changed and that the Home 
Insurance Co. will not reinsure 100% of 
the Paramount’s business. The oppon- 


ents feel that no insurance company 
should be organized in behalf of any 
one financial group such as the mortgage 
bankers and that if organized certainly 
should not be approved by the National 
Association of Insurance Agents. The 
proponents insist that if the Home had 
not worked out the proposed arrange- 


ment all mortgage insurance business 
would have gone to mutual fire insurance 
companies. 


One of the old-timers, Cruger T. Smith 
of Dallas, who is absent from a national 
meeting for the first time in many years, 
sent a message to his friends on the 
executive committee that he considers 
the Paramount Fire plan an insurance 
consumers’ cooperative for mortgage 
bankers and loan men and that to him 
it seems highly inconsistent for the Na- 
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tional Association to vigorously fight th 
consumers’ cooperative principle and then 
turn and approve the Paramount. , 
The agents from Texas are being pa; 
ticularly showered by questions on the 
Paramount because Owen M., Murray 
one of the organizers of the Paramoun 
is an active member of the Dallas Acc, 
ciation of Insurance Agents and the Da). 
las agents are divided in their opinio, 
while the nearby San Antonio Insurance 
Exchange, which does not admit mort- 
gage bankers and loan men to member. 
ship, has waged a most strenuous fight 
against the Paramount. Francis F, [y. 
dolph, secretary of the San Antonio Fy. 
change, is in Hollywood and has mae 
it clear that he and all the members oj 
his exchange are going to oppose the 
Paramount in every possible way anj 
that he feels that the executive commit. 
tee of the National Association shoyld 
not approve the formation of an insyr. 
ance company organized to handle the 
business of a financial group. 


How Agents Can Cooperate With 
National Board Advertising 


How the local agent can cooperate with 
the advertising campaign of the National 
Board of Fire Underwriters to sell the 
prestige of capital stock fire insurance 
to the public was discussed by Harry 
K. Schauffler, assistant manager of the 
board in charge of public relations, The 
story of how quality insurance safe. 
guards the family, home and business js 
so vital to every community that it 
should have leading citizens as_ its 
spokesmen, he said. Insurance agents 
are among those leading citizens and if 
the public thinks well of an agent it 
must have respect for the business. 

After discussing National Board adver- 
tising which reaches nearly every family 
in the country with an income of $2,000 
or more, Mr. Schauffler said: 

“While this magazine advertising is 
for your long-term benefit and is being 
delivered direct to your policyholders 
and prospects, there is one important 
thing it cannot do—it cannot place your 
individual name on the messages deliv- 
ered locally, but you yourself can supply 
this final step and the campaign will 
never be a complete success until you do 
Your local board, or you as an individual 
agency, can run the identical advertising 
in your local newspapers at the same 
time that the magazines are reaching 
your policyholders. 

“The Atlantic City Association of In- 
surance Agents, for example, for some 
time has been using the free mats sup- 
plied by the National Board in Sunday 
and Monday papers once each month 
Two weeks later they run other adver- 
tising of their own composition in simi- 
lar space — three columns by twelve 
inches. Thus they secure a total cir- 
culation of 76,238 at a cost to each met- 
ber of $4.32 per month, This adver: 
tising was originally undertaken with 
twenty-two members participating an’ 
now includes all twenty-nine—the growth 
apparently explained by the fact thal 
clients reading the advertisements aske 
particular agents if they did not als 
belong to the local association as their 
name was not seen in the advertisement 
Agents in other towns similarly are pay- 
ing for newspaper space this month car- 
rying approximately two million replica 
of this April advertisement over thei 
own names. 

“If your local group is not ready t 
begin joint advertising, start it yourself 
In addition to the newspaper, there ' 
your daily mail. Reprints of all these 
advertisements are available for the ask 
ing, and the public will identify them 
as yours because they go out with you! 
letters. , 

‘Does the public pass your office 
Daily you may catch many an eye Wi! 
these same messages in brief colori! 
poster form. In your window and et 
trance door and under the glass of your 
desk top is an excellent place to displa) 
a decalcomania of the Standard Protec 
tion hallmark, your silent salesman ® 
all times.” 


April 
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I, THE spring of 1846 Edgar 
Allan Poe and his wife, Virginia 
Clemm, went to live in Fordham, 
Westchester County, New York. 
Their home was a quaint cot- WH 
tage in a large yard, in which 
were many fine cherry trees and 
a profusion of beautiful flowers. This was the one bright 
spot in Poe’s sombre life and it was here that he was 
inspired to write “The Raven,” “Annabelle Lee,” 
“Eureka,“and “Ulalume.” The cottage was hauled into the 
garden of M. Cauven, his neighbor, when Kingsbridge 
Road was widened, and at that time commanded a 
wide view to the north; while all about were open fields. 
A steep ladder-like staircase admitted to the room 
under the roof, which was Poe’s study, and a small bed- 
room occupied by Mrs. Clemm, his wife’s mother. On the 
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first floor were two rooms and 
an entry; one was occupied by 
the invalid wife and the other, 
a fair sized living room, had a 
huge brick fireplace adorned 
with crane and andirons. The 
only other occupants were a 
bobolink and Cattarina, the cat, affectionately called by 
Poe, “Kate.” 

Poe’s wife died on January 30, 1847, and but a 
few friends gathered about her grave in the Old Dutch 
Churchyard in Kingsbridge Road; Poe wearing the same 
military coat that had covered his wife in her last illness, 
—the old garment of his West Point days. 

* * * 
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Some Company Problems of 


Today in Composite Management 


By J. Dyer Simpson, Liverpool 
General Manager, Royal-Liverpool Groups 


(An address delivered before the Insurance Institute of London) 


No. 4 


Good Judgment 

In addition to knowledge, energy and 
abiity, there are a number of additional 
important factors necessary in the make- 
up of a successful insurance official. I 
would like to refer to one only. Knowl- 
edge can be obtained by study; energy 
can be developed by will power; ability 
can be acquired by practice and experi- 
ence. The fourth is good judgment. Un- 
fortunately there is no royal road to 
acquiring a sense of good judgment. A 
great deal may be learned from our 
seniors, from those who have traveled 
the hz urd road of experience and whose 
judgment has been tested and proved by 
the successful discharge of highly re- 
sponsible duties. A reasoning mind is 
unquestionably a great help, and an ana- 
lytical mind is invaluable in facing com- 
plex problems. A sound training in 
mathematics can do a great deal to de- 
velop one’s analytical and reasoning 
faculties. Advanced specialization is of 
course necessary for actuarial work, and 
that branch of our profession is an in- 
teresting as well as a highly responsible 
one, but many who may not finally de- 
velop along actuarial lines, will neverthe- 
less be greatly benefited by a sound 
mathematical training. The capacity to 
think clearly and quickly in terms of fig- 
ures, and an ability to break down a 


complex problem into a series of rela-- 


tively simpler ones, is essential for sound 
administration in business. The need 
for highly trained officials is bound to 
increase as time goes on, and there are 
more opportunities today to rise to high 
positions than ever before. I believe 
and hope, for the good of individuals as 
well as for the good of the business, 
that we shall see the number of such 
positions considerably increased within a 
comparatively few years. I have re- 
frained so far from making use of quo- 
tations, but there is one I feel I must 
bring in. It is taken from Lord Tweeds- 
muir’s recent address to the University 
of Edinburgh. He is not speaking pri- 
marily of insurance, but what he has to 
say is most fitting: 

“T came back to what must dominate 
all our purposes—our human material, 
our youth. If we can give them minds 
accustomed to think and inspired with a 
reverence for thought, and at the same 
time give them the perspective created 
by some understanding of our long hu- 
man story, then we have endowed them 
with what is most needed—confidence 
and hope.” 


International Relations 


May I conclude with a brief refer- 
ence to some of those problems of com- 
posite company managers arising out of 
international relations. The subject is a 
wide one, in fact, one could devote a 
whole paper to it without touching more 
than the fringe. What then can I use- 
fully add in the few minutes available. 


Invisible Exports 


I do not wish to labor a point which 
has been made many times, namely the 
importance of insurance as an invisible 
export, but the amount of British tax 
paid by insurance companies on foreign 
business amounts to. several million 
pounds per annum. It will probably be 
conceded that up to date the British have 
developed a capacity for international in- 
surance greater than any other nation, 
although great strides are being made by 
other countries and we must continue to 
look to our laurels. With increasing 
tendencies toward nationalism and with 
highly competitive methods of other 
countries there may be considerably 
greater competition abroad in the fu- 
ture, and we shall need all the ability. 
courage and resources at our command 


as well as the practical and skilled help 
of our overseas government officials and 
of the government departments at home. 

Our friends in the United States and 
Canada, on the other hand, have de- 
veloped insurance within the confines of 
their own country to a greater extent 
probably than we in this country or any 
other nation in its own country. I 
think there is some relationship between 
the standard of living and the develop- 
ment of insurance; the higher the stand- 
ard of living, the greater the possibilities 
for insurance business, and taken as a 
whole, the cost and standard of living 
in the United States and Canada is 
higher than in this country or the Con- 
tinent of Europe. In view of the im- 
portance of reciprocal trade with the 
U. S. A. we British cannot pay too 
much attention or devote too much care 
to our relationship with them which is 
happily on a very good basis. The con- 
clusion of the recent trade agreement 
is another link in the chain which holds 
us together, and I hope it is not 
much to look forward to the day when 
our war debts to the United States will 
be funded on a mutually satisfactory 
basis. Those engaged in insurance busi- 
ness, which has such extensive contacts 
with the United States, should have a 
clear view upon the war debt question 
as one affecting the relationships be- 
tween the two countries. During the 
months of July and August the columns 
of the Times contained a considerable 
number of letters on the subject. 

War Debt View 

I believe it would be in 
terests to get a satisfactory settlement 
of this problem. The facts are, briefly, 
that we purchased, or made ourselves 
responsible for the purchase, in the 
United States of something like 4% bil- 
lion dollars of goods for war purposes. 
The greater part of these never came to 
this country, but went direct to the Con- 
tinent to other nations who were at that 
time our allies. We undertook to be re- 
sponsible, as other nations in turn un- 
dertook to be responsible to us for cer- 
tain debts, but in that undertaking we 
agreed with the United States on a rate 
of interest on the unpaid balances of 
5% per annum. As a commercial debt 
I suggest this was a mistake. No inter- 
est should have been chargeable, and it 
is this interest factor which militates 
chiefly against our reaching a settlement. 
So long as interest remains I doubt if 
the debt can ever be discharged. Of 
the 4% billion dollars we have paid back 
2 billions, and due to the interest factor 
there is over 5 billions still outstanding 
against us. If interest were eliminated 
we should still owe 2% billion, and fund- 
ed over a period of 40-50-60 years the 
annual charge to liquidate that sum 
would be substantial, and a considerable 
addition to an already overburdened 
budget, but it should not be impossible 
to finance it. It is probably too much 
to hope that we in turn would receive 
payment on a similar basis from those 
countries which owed money to us, nor 
would I wish to pursue the arguments 
pro and con on that aspect, but as TI 
have said, it is important that insurance 
officials should get a clear view on this 
subject and make what contribution they 
can to bring about a proper understand- 
ing and a settlement which they believe 
to be beneficial all round, 

Ambassadors of Commerce 

It has been said that the best am- 
bassadors a country can send abroad are 
its ambassadors of commerce, and I am 
certain that if insurance men in this 
country, Germany and France had the 
settling of European problems, they 
would bring to it an abundant volume 


too 


our best in- 


of goodwill, which would go a long way 
toward producing a satisfactory result. 
I am one of those who feel great ad- 
miration for what our Prime Minister 
has done in endeavoring to bring about 
this state of goodwill, and despite more 
recent occurrences I am not without 
hope that that desirable end may yet 
be achieved. Those things which go 
wrong always seem to get so much more 
attention than those that go right, and 
thus the agreement with Italy and the 
American trade agreement have passed 


almost unnoticed. In Italy, Spain, 
Egypt, India, there are national and in- 
ternational problems of prime import- 


ance, and the greater understanding we 
possess of the peoples of these and 
other lands and of their particular dif- 
ficulties, the more able shall we be to 
help in a solution of our mutual prob- 


lems. In our own great Dominions and 
Colonies, Canada, Australia and New 
Zealand, South Africa, and in India, 


our contacts with and understi inding of 
the problems which our friends in their 
respective spheres have to face are as 
essential to our work as they may be 
beneficial to the result. 

I am fully conscious that I have only 
touched the fringe of a few problems, 
but perhaps what I have said may have 
helped to show that our business is not 
a matter of dull routine and the slavish 
following of precedent—it is, rather, a 
voyage of discovery in which the pre- 
vailing conditions of the day are all im- 
portant, and which calls for constant 
alertness and active research in the ad- 
justing of the organization to the new 
and ever changing situations. 

Credo 

When I was in America recently I at- 
tended a dinner given to Sir Gerald 
Campbell, now High Commissioner in 
Canada. He concluded an admirable 
speech by giving a sort of personal 
credo; I have borrowed the idea and-with 
due modesty give you mine: 

1. I believe in insurance as a business 
which is justified in believing in itself. 

2. I believe in voluntary cooperation 
between companies, which must be vol- 
untary to be cooperative. 

3 I believe in the liberty of a 
competitive market, but not in 
which endangers the market itself. 

5. I believe in at least one opportunity 
being given to every young man, pro- 
vided he will make the sacrifice and e! 
fort to use it fully. 

6. I believe any 


free 
license 


damage done to in- 


surance business is by those getting 
their living from it and not by those 
outside it, but I believe we are trying 


hard to improve that, 

I believe we must have free speech 
and a free press, but I often wish we 
didn’t. 

8. I believe in free trade and free for- 
eign exchanges, so long as the other fel- 
low does so, too. 

9. I believe in nationalism which secs 
the benefits of internationalism. 

KNOX G. & R. STATE AGENT 

Arthur S. Knox has been appointed 
state agent of the Globe & Rutgers Fire 
and the American Home Fire for Con- 
necticut. Mr. Knox will maintain his 
headquarters in Hartford and will also 
have supervision over western Massa- 
chusetts and Vermont. He comes from 
a prominent insurance family. His duties 
with the Globe & Rutgers and the Amer- 
ican Home will commence on April 15. 





STAMFORD SCHOOL INSURANCE 


The board of education of Stamford, 
Conn., has adopted the insurance plan 
devised by Special Agent Guy Richard- 
son of the Fireman’s Fund and already 
used for the coverage of town property 
in Stamford. This plan provides for 
handling of the coverage and distribu- 
tion of commissions by the Stamford In- 
surance Board. : 


FOR BALTIMORE INSURANCE DAY 


A movement has been started for_an 
annual Insurance Day in Baltimore. The 
first gathering held in connection with 
the affair a few weeks ago was ar- 
nen by the Binder Club, of which 

. B. Streett is president. 


TAX EXEMPTION GRANTED 


Fire Underwriters Association of Pacific 
Obtains Favorable Action by 
Revenue Commissioner 

The Commissioner of Internal Revenue 
at Washington has made two decisions 
granted complete exemption from Fed- 
eral taxes to the Fire Underwriters As. 
sociation of the Pacific. The first ruling 
relates to the Social Security Act and 
holds that the association is exempt 
from both the unemployment and olf 
age pension taxes levied by that act 
The second ruling grants complete ex. 
emption from the Federal income tax act 

The rulings are based on those pro- 
visions of the Federal laws which grant 
tax exemptions to institutions organized 
and operated exclusively for educational 
purposes. When the matter was first 
presented to the commissioner, he ruled 
that the association did not come within 
the. terms of the exemption, but the as- 
sociation requested a rehearing and suc- 
ceeded in having the commissioner re- 
verse his ruling, on the grounds that the 
association’s activities are purely educa- 
tional. 

The matter was handled on behalf of 
the association by William H. Levit of 
Long & Levit. Mr. Levit pointed out 
that the ruling should prove of particular 
interest. to individuals and_ insurance 
companies who are interested in_assist- 
ing the activities of the Fire Underwrit- 
ers Association of the Pacific, for the 
reason that the commissioner also ruled 
that contributions to the association by 
individual and corporate donors may be 
deducted by such donors when figuring 
their net income for income tax pur- 
poses. 





General Agent Benjamin Of 
North America To Retire 


Fred E. Benjamin, general agent of 
the Insurance Co. of North America at 
Newark, N. J., will retire shortly from 
active work under the company’s pen- 
sion plan, after twenty-five years’ ser- 
vice. He joined the North America in 
1913 as special agent for eastern Penn- 
sylvania, Shortly thereafter he became 
state agent for New Jersey and in 1924 
went to the home office in Philadelphia 
as general agent. After three years he 
returned to his old field as general agent 
in northern New Jersey with headquar- 
ters in Newark. 

A group of Mr. Benjamin’s office as- 
sociates gave him a luncheon last week 
in Newark, Vice-President John Kremer 
was present from the home office. 





Tax on Premiums Sought 
To Finance Radio Station 


Proposed legislation in Wisconsin 
which would place a 5% tax on pre- 
miums of insurance companies writing 
automobile theft, embezzlement, counter- 
feiting, forgery, burglary, etc., to finance 
a radio intelligence division to set Up 
and operate eight short wave radio sta- 
tions at a cost of $250,000, is being op- 
posed by the Wisconsin Mutual Insur- 
ance Alliance, the Insurance Federation 
of Wisconsin and the National Board of 
Fire Underwriters. Appearing before a 
legislative hearing on the measure, OP- 
ponents included Harold M. Wilke, 
Madison, counsel for the Alliance; Irv- 
ing Mehigan of the Federation’s legisla- 
tive committee, and E. M. Griggs, Chi- 
cago, representing the National Board. 


DR. ALFRED MANES SPEAKER 


Dr. Alfred Manes, author and teacher 
in the field of insurance, was the prin- 
cipal speaker at a dinner of the Mutual 
Insurance Club in Indianapolis. Execv- 
tives from the Grain Dealers National 
Mutual Fire and the Indiana Famers 
Mutual Fire attended, in addition 10 
agents of other companies. 








HARTFORD PROMOTES MUNROE 

The Hartford Fire has advanced Gor- 
don T. Munroe to the position of ass 
ciate manager of the Philadelphia office. 
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Some Observations on Problem 
Of Fixing Proper Hull Valuations 


The Insurance Institute of America 
has just published Research Opportuni- 
ties in Marine Underwriting by J. S. 
hall of the marine department at 
Vancouver, B. C., of the Union Insur- 
ance Society of Canton. This 127 page 
hook consists of a series of ten reports 
covering research studies between March, 
1936, and March, 1938, and is a thesis 
wibmitted in partial fulfillment of the 
requirements for a fellowship in the 
Institute. Price of the book is 50 cents 
a copy. 

Mr. Marshall’s observations cover the 
jollowing fields: marine insurance asso- 
cations, cargo loss investigations, ma- 
“ne moisture damage, hull valuations, 
return of hull premiums, hull and ma- 
chinery repairs, fires in small craft, ma- 
ine insurance libraries and marine in- 
swrance and shipping statistics. 

In his chapter on hull valuations Mr. 
{Marshall says that opportunities for re- 
sarch are open to underwriters. The 
well established practice in hull insur- 
ance of basing the premium income on a 
fyctuating, variable factor, namely the 
valuation, is one which can doubtless be 
traced back to the early history of in- 
Nevertheless, he states, the 


Mars 








surance. 

msatisfactory condition of hull insur- 
ance throughout the world for many 
years is sufficient to justify a careful 


review of hull valuation problems. Mr. 
Marshall says that a study of small 
craft losses undertaken by the Associa- 
tion of Marine Underwriters of British 
Columbia confirms the belief that hull 
losses, comparatively small in relation to 
replacement values, absorb a_ large 
amount of premium income, 

Following are extracts from this chap- 


Reductions in Values 


“During periods of business depression 
the normal phy sical depreciation of 
wooden vessels is accompanied by re- 
luction in the sale of vessels, thus in- 
easing the drop in market values. In 
time this causes the insured values to 
irop proportionately and produces a 
serious decrease in premiums unless the 
hipowner is agreeable to paying a higher 
rate. 

“The problems of reducing hull values 
each year during fairly normal economic 
conditions is sufficiently serious to justify 
1 careful examination of the insurance 
history of a vessel’s value during, say 
fourteen years. 

“A reduction of 50% in insurable 
value is not uncommon in small wooden 
vessels, and satisfactory increase in 
rates in such cases is equally uncom- 
mon. This condition also exists in con- 
nection with large vessels. 





Attempts to Maintain Premium Income 


Coincident With Falling Values 


“One of the major problems in hull 
underwriting is to maintain premium in- 
come on a suitable basis coincident with 
lalling values. It is safe to say that the 


attempts to do so are frequently un- 
successful. This is perhaps not alto- 
gether surprising as, apart from the 


question of competition (a most import- 
att factor), any efforts made to deal 
vith the question are evidently under- 
‘aken without a detailed analysis of past 
market experiences. That is to say, 


narket statistics are not available to in- 
cate what percentage 


rates should be 
eased coincident with decrease in in- 
ble values in any class of hull busi- 








ness, 


“Efforts to maintain premium income 
ae largely ‘arranged’ during negotiations 
f shipowners, brokers and underwriters. 
¢ whole system might properly be 
‘lassed as a ‘rule of thumb’ method based 
® practical knowledge of a very general 
character. 

‘In the British Columbia small craft 
market, and to some degree in other 
“atific Coast markets, fairly successful 
‘torts have been made to maintain the 
‘surable value at an amount half-way 


between the replacement value and the 
market value. The dual valuation clause 
has also been introduced in certain 
classes of business without giving the 
assured a credit for the difference be- 
tween the insured value and the total 
loss value. In certain classes of hull 
Seateaee it has not been possible to 
maintain the ‘half-way’ value mentioned, 
and the wishes of the vessel owner, fear 
of competition and the importance of 
the broker have governed the situation. 
Total Losses and Partial Losses 

“The costs of British Columbia partial 
losses and total losses to small craft 
during the years 1934 to 1936, inclusive, 
were approximately : 


$546,362 — 77.2% 
161,500 — 22.8% 
$707,862 


“For purposes of this analysis these 
losses may be divided as follows: 


is 6 Seen 5% 
pg eee 25% 
“Constructive total losses to small 


craft, while troublesome, are not of fre- 
quent occurrence. In this analysis con- 
structive total losses in theory will gen- 
erally fall into the category of partial 
losses when considering losses in rela- 
tion to replacement values. 
Comments on the “Half-Way” 
Value System 
“In order briefly to examine the ac- 
curacy of the valuation system described 


and which we shall call the ‘half-way’ 
value system the following figures may 
prove of interest. It will be presumed 
that the rate charged is 8% of which 
2% is applicable to total losses and 6% 


ing rates on such a fluctuating factor as 
the ‘insured value’ already stands con- 
demned in a minor degree by the London 
market who charge additional premiums 
for cancelling the North America (At- 














to partial losses. lantic) warranty based on: (a) A rate 
30% 50% 70% 
Reduction Reduction Reduction 
in Value by in Value by in Value by 
lst Year 6th Year 10th Year 14th Year 
WEST  GANNE Gis oip dntkwranacanmuncen $10,000 $7,000 $5,000 $3,000 
If premium charged at 6% on mar- 

RNS AINE 5 os airs ctoa's a cis aa cos 600 $ 420 $ 300 $ 180 
Reduction in partial loss hazard... ...... Nil 24% 38% 
Premium actually required for par- 

Mel OMNES Sein fake enancsemenes 600 $ 600 $ 456 $ 372 
REMUS. WAU ica cescceciaaneuon’ teks $8,500 $7,500 $6,500 
Premium obtained by use of half- 

way value after first years.....00 ...04 $ 510 $ 450 $ 390 


“Tt becomes obvious that the ‘half-way’ 
value system is inaccurate. During the 
early years of a vessel’s life insufficient 
premium is obtained, while at an age 
of about ten years or at a depreciation of 
about 50% the income derived is suffi- 
cient. U nfortunately the system becomes 
unworkable when the amount of depre- 
ciation becomes large, as it is doubtful 
if many vessel owners would agree to 
values anywhere from 50% to 100% 
more than they want. 


Additional Premium Charges 

“In the absence of special hull statistics 
obtained over a considerable number of 
years it seems unlikely that the present 
system of hull valuations could be readily 
changed in spite of its obvious difficulties 
and lack of scientific basis. It is of in- 
terest, however, to note that the effi- 
ciency of the present system of charg- 





Yachtsmen in East Will Be Buying 
More Marine Insurance This Year 


The tremendous amount of damage 
suffered by yachts and smaller craft last 
September 21 because of the hurricane 
will not soon be forgotten by boat own- 
ers, whether or not they were victims 
of that storm. They are realizing more 
than ever before the value of insurance 
protection for their property. R. 
Watson of the marine department of the 
Aetna Fire Group offers some worthwhile 
sales advice to producers in the current 
issue of the Messenger, publication of 
the group. Extracts from his explana- 
tion of the coverage offered to these 
prospects follow: 

It is evident that some who have in- 
surel heretofore expect to purchase 
broader policies, while many others who 
have not insured will do so this year. 
Many agents are planning to take ad- 
vantage of this opportunity to secure 
more vacht business, Some have learned 
that this is a very desirable class to 
handle, and, as the average cost of each 
policy is about $200, many of them 
throughout the country have developed 
a substantial premium income on yacht 
policies alone. 

Perhaps a brief explanation of yacht 
insurance would assist those who have 
overlooked this particular field. 

Policies Fit Needs of Individual 

Yacht policies are very elastic in that 
they can usually be fitted to the needs 
of individual operators. This may mean 
long or short navigating periods, re- 
stricted cruising limits, or perhaps even 
world-wide navigation. It should be 
borne in mind that while vacht policies 
cover for a full vear, they contain a 
lay-up warranty which provides that the 
vessel be laid up for a certain number 
of months during the policy term, though 
the insurance may cover during that 
period as well as the navigating season. 

The three principal requirements of 
the average owner are a full fire and 
marine policy, protection and indemnity 
insurance, and coverage against claims 
under the Federal Longshoremen’s and 
Harbor Workers’ Compensation Act. 

The hull is covered under a form which 
includes fire, theft of the entire boat 
and the usual perils of the seas and 
waters, such as stranding, sinking, wind- 


storm, heavy weather, collision damage 
sustained and liability for damage to 
another vessel as a result of collision. 


This liability to another vessel is lim- 
ited, however, to the amount of hull 
insurance carried on the boat covered 


by the policy. 
P. & I. Coverage 

Protection and indemnity can be added 
to the marine policy by endorsement. 
It covers the legal liability of an owner 
for loss of life and personal injury to 
persons on other boats, guests and mem- 
bers of the crew of the insured boat. 
It is somewhat similar to an automo- 
bile liability policy —with which most 
persons are familiar—but also includes 
liability for damage to fixed property, 
such as piers, docks, buoys, etc. 

The Federal Longshoremen’s and Har- 
bor Workers’ Compensation Act defines 
certain liabilities of an owner for 
of life of, or injury to, employes other 
than members of the crew. The princi- 
pal liability is to persons who are em- 
ployed by the owner to perform some 
special work on the boat; for example, 
painters, carpenters, plumbers, or a 
chauffeur or maid. Claims under this 
act can also be covered by endorsement 
to the marine policy. As many owners 
fail to cover this particular liability, we 
offer a word of caution—that an owner 
can find himself in considerable difficulty, 
in the event of an accident, as this is a 
Federal law and it contains definite pen- 
alties for failure to comply with the 
requirements. Only those companies fully 
qualified to do so are permitted by the 
Federal government to write this par- 
ticular form of insurance, and you need 
have no hesitancy in recommending the 
companies comprising the Aetna Fire 
Group as being fully qualified. 

Every owner of a boat, whether it be 
large or small, is a real prospect, and it 
is felt that this vear a large volume of 
yacht premiums can be developed in all 
sections of the country. Yachtsmen are 
enthusiasts and will often discuss their 
hobby freely. One of our special agents 
recently remarked that he cannot under- 
stand why some agents fail to “go after” 
yacht business as it is easy to handle 
and the premium builds up so fast. 


loss 





per ton on the ¢ gross ‘registered ton, plus 
(b) a percentage on the insured value 





Tonnage/Value System of Hull Rating 

“In his weekly article in the Liver- 
pool Journal of Commerce & Shipping 
Telegraph of January 10, 1934, D. King- 
Page expressed the opinion that under- 
writers had reached half-way to the 
solution of hull valuation and rating in 
the scale of rates on the tonnage/value 
basis for additional premiums referred to 
in the Baltic and North America war- 
ranty agreements. 

“Tt was pointed out that in the ton- 
nage/value system of rating a reduction 
in the insured value could be made with- 
out a reduction in the tonnage section of 
the premium. The premium on the in- 
sured value would take care of the total 
loss hazard while the premium based on 
the tonnage would take care of the dam- 
age and liability hazards. The above 
system provides for single valuation, but 
dual premium rating.” 


Holds Court Hasn’t Right 


To Pay For Fire Protection 


Acting Circuit Judge Norton L. Gold- 
smith last week held the Fiscal Court 
doesn’t have the power to appropriate 
$7,500 to pay the City of Louisville, Ky., 
to furnish fire protection for the pubiic 
property in the county. The Fiscal Court 
will appeal the ruling. Judge Goldsmith 
voided the county’s contract with the 
city, under which fire protection was to 
be furnished to the county through June 
30. He held: 

“It is my opinion that neither by ex- 
press nor necessary implication has the 
legislature delegated power to the county 
to contract for fire protection services 
to the county with respect to the build- 
ings owned and maintained by the in- 
dependent governmental agencies as 
distinguished from those owned by the 
county.” 

In referring to public buildings, at- 
torneys in the case distinguished between 
county-owned buildings and_ buildings 
such as the Louisville and Jefferson 
County Children’s Home, which is main- 
tained by county taxes but not con- 
trolled by the Fiscal Court. The appro- 
priation was made last December after 
Mayor Joseph D. Scholtz threatened to 
withdraw fire protection from the county. 





McGregor New Secretary 
Of Salvage Co. in Chicago 


W. R. Townley, veteran secretary of 
the Underwriters Salvage Co. at Chi 
cago, has retired with the title of sec- 
retary emeritus. John McGregor, 
ant general manager, was elected secre- 
tary at the annual meeting. 

Other officers who were re-elected are 
John C. Harding, executive vice-presi- 
dent Springfield F. & M., president: E 
A. Henne, vice-president America Fore 
Group, vice-president; Marvin L. Brown- 
low, general manager, treasurer. C. W 
Ohlsen, manager for the Sun, was elected 
a director to succeed John F. Stafford 
Other directors who were re-elected were 
John C. Harding, E. A. Henne, C. Claus- 
sen, manager London & Lancashire; Fred 
B. Luce, vice-president Provident Wash- 
ington, and Ivan Escott, vivee-president 
Home of New York. 
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Shippers and Carriers in Move to 
Reduce Loss to Freight in Transit 


Twenty thousand shippers and receiv- 
ers of freight, together with representa- 
tives of various trade 
organizations, will join with the railroads 
during April in the most aggressive na- 
tion-wide campaign ever launched to re- 
duce and damage of freight in 
transit. 

With loss and damage claims paid by 
the railroads last year approximating 
$21,000,000, the campaign is being spon- 
sored by the National Association of 
Shippers’ Advisory Boards in a deter- 
mined effort to bring about better pack- 


ing and handling not only on the part of 
shippers and receivers but also by ware- 


and commercial 


loss 


housemen, express, and railroad com- 
panies. 
Careful Handling Urged 
The purpose is to ascertain and re- 


move, so far as possible, the causes con- 
tributing to and damage so that 
shipments may be sold to customers “at 
a profit” rather than to the railroads “at 
cost,” and thus avert the large economic 
waste involved in loss and damage. 
“Perfect Shipping and Careful Han- 
dling” is the slogan of the sponsors of 
the movement to “Make Shipments Safe 
for Transportation and Transportation 
Safe for Shipments,” and it will find re- 
flection throughout the entire country 


loss 


during April when joint meetings are 
held by industrial and railroad traffic 
organizations. 

“Cooperation is the keynote of the 


campaign,” according to T. C. Burwell, 
general chairman of the national man- 
agement committee. “Shipper, ware- 
houseman, consignee, and carrier must 
work together to solve a difficult prob- 
lem, the more distressing because it is, 
in the final analysis, largely an unneces- 
sary problem. Each has his own job to 
do—a job which dovetails with the work 
of the others to make the program ef- 
fective. 

“Damage in transit is not a necessary 
evil. It can be prevented. That is the 
point of our campaign—adequate pack- 
ing, careful handling, and greater inter- 
est on the part of all concerned in find- 





FINANCE BUSINESS SHIFTING 





Bank of America Getting Large Slice in 

California; Buyer Left Free Re- 

garding Insurance 

Automobile sales are being financed on 
a large scale in California by Bank of 
America, the institution of which A. P. 
Giannini is board chairman. The bank 
advertises in daily newspapers in this 
manner: “Today 266 Cars Will Be Fi- 
nanced by Bank of America,” or “Bank 
of America Now Finances One Out of 
Every Three Cars” sold in the Golden 
State, or “Every Five Minutes Another 
Bank-of-America-Financed Car.” 

Since 1935 about 200.000 cars have 
been financed involving $118,000,000 and 
the average transactions number 8,000 
a month. The bank’s business is said 
to be increasing all the time. 

As to insurance, rates are playing a 
considerable factor. The older finance 
companies include a standard insurance 
policy in their contracts and charges. 
Bank of America financing rates are 5% 
for $400 and 4% for the next $400, with 
the customer buying his own insurance. 
He is told that if he places it through 
the bank he can save money, but he’s 
free to buy it where he wishes and to 
select whatever type of coverage he de- 
sires, 


ing and removing the causes of loss and 
damage. By discovering our shipping 
and packing faults, working to develop 
new and better methods, we will estab- 
lish good shipping habits that will con- 
tinue through every month of the year; 
improve shipping to the point of effi- 
ciency that actually cuts expenses, and 
have the satisfaction of knowing that ac- 
counts are not slipping away because of 
repeated damage. Perfect shipping is an 
essential factor in the progress and 
profits of business.” 

Aid to Prevent Loss and Damage 

The members of the campaign com- 
mittee working with Mr. Burwell in- 
clude the chairmen of all the, freight 
loss and damage prevention committees 
of the thirteen individual shippers’ ad- 
visory boards which cover the entire 
country. They will direct the various ac- 
tivities within their respective territories 
throughout April, and will have the full 
support and cooperation not only of the 
individual railroad companies and_ the 
Railway Express Agency but also the 
various sections of the Association of 
American Railroads and many trade or- 
ganizations. 

The combined effort to curtail much 
of the loss and damage of freight, a 
costly item to all factors, has likewise 
been endorsed by the Department of 
Commerce and the Chamber of Com- 
merce of the United States. 


Marine Insurers Pay $4,375,000 


BOOST WAR RISK RATES 


Marine Underwriters Make Small In- 
crease on Exports to Baltic Ports 
Following Week’s Events 
With Great Britain and France ex- 
tending pledges of aid to Poland in 
case of attack marine underwriters in 
New York and London feel that war 
risk hazards in the Baltic Sea have been 
increased. As a result they advanced, as 
of Monday, the war risk insurance rate 
on exports from Atlantic and Gulf 
coast ports to Baltic ports, except Stock- 
holm and Swedish ports south thereof, 
from Y%% to %%. Exports from Pa- 
cific ports are charged an extra 4%, or 

KA. 

Changes have also been made on some 
rates between ports on the American 
continent and the Far East. For points 
east of Suez, excluding Japan, China 
and Hong Kong, Dairen and Manchou- 
kuo and Australasia, the rates via Suez 
remain unchanged at %% on ships fly- 
ing a foreign flag and 3% for ships un- 
der the American flag; rates via the 
Cape of Good Hope are also unchanged, 
‘4% foreign and 4%% American. Rates 
via Panama and trans-Pacific have been 
the same, 4%, whether under a foreign 
or American flag; the trans-Pacific rate 
remains at this figure, but the rate via 
Panama is doubled to 4%. 

Rates to or from China, including 
Hong Kong, Dairen and Manchoukuo, 
via Suez have been increased from %4% 
to 4% under foreign flag and from %% 
to %% under American flag. Via the 
Cape these rates have been increased 
from %% to “%% under foreign flag 
and from 4% to 3%% under American 
flag. The trans-Pacific rate remains 
unchanged, 44% under either foreign or 
American flag. The rate via Panama, 
however, is changed from 4% to %% 
under either foreign or American flag. 





To Settle Stockholm Fire Claims 


The insurance claim arising out of 
destruction by fire of the Swedish Ameri- 
can liner Stockholm at Trieste last De- 
cember has now been settled. The 
Stockholm, which was intended for 
transatlantic service, was insured on a 
value of £720,000 ($3,600,000). Insurances 
were placed on machinery under con- 
struction at Trieste to an amount total- 
ing £162,000 ($810,000), and machinery 
being built abroad was covered for 
£203,000 ($1015,000), giving total insur- 
ances of £1,085,000 ($5,425,000). 

The damage to the vessel has been 
avreed at £642,000 ($3,210,000), to which 
have to be added salvage expenses of 
£8,780 ($43,900), raising the cost of this 
damage to £651,580 ($3,257,900). 

Machinery Damage $406,000 

Machinery under’ construction’ at 
Trieste was found to have been damaged 
to the extent of £78,870, which is raised 
by salvage charges of £2,440 to £81,310 
($406,550). 

The cost of the damage to machinery 
which was under construction abroad 
(mainly in Sweden) but had already been 
installed in the vessel, has been agreed 
at £139.330, but salvage charges of £2,780 
raise this figure to £142,110 ($710,550). 
The final result is that the cost of dam- 
age to the ship and machinery has been 
agreed at £861,000, which, with the sal- 
vage expenses of £14,000, gives a total 
of £875,000 ($4.375,000), equivalent to 
80% of the total insured value. At the 
time of the fire the Stockholm, 28,000 
tons, was in an advanced stage of con- 
struction. 

Originally the vessel was covered while 
being built with a consortium of Italian 
companies and also with individual Ital- 
ian offices. The bulk of the liability— 
approximately 80%—is covered in the 
London marine market. In view of their 
large interests British underwriters ar- 
ranged for an expert surveyor to visit 
the Monfalcone shipyard and report on 


the damage. As a result of negotiations 
a settlement on the lines indicated has 
been reached, and the British offices 
and Lloyd’s syndicates concerned are 
making a prompt payment of the agreed 
claims. This settlement is a heavy blow 
to the London market, as it follows one 
recently made for a large amount in re- 
spect of a disastrous fire which occurred 
at Hamburg last August in the German 
liner Reliance. 
New Liner to Be Built 

\ new liner is to be built to replace 
the Stockholm. With the approval of 
the underwriters it has been agreed be- 
tween the Swedish American Line and 
the Monfalcone shipyard to fulfill the 
contract and specifications for the Stock- 
holm, with delivery postponed eighteen 
months to the end of 1940. The hull 
will be built in the same berth as that 
of the Stockholm, and undamaged parts 
of the wreck will be utilized in the new 
construction. Safety equipment, which, 
according to the original specifications. 
was in excess of Swedish, American and 
international regulations, will be. still 
more extensive in the projected vessel. 

The main engines of the Stockholm 
have been proved intact and the auxiliary 
machinery less damaged than originally 
believed. The whole of the Stockholm’s 
machinery will therefore be utilized in 
the new ship. 

On his return to Sweden from Italy 
the technical manager of the Swedish 
American Line, Hr. E. Th. Christiansson. 
stated that investigation of the wreck had 
shown that those parts of the hull which 
were below water at the time of the fire 
were not irreparably damaged. However, 
local conditions at the shipyard did not 
permit the refloating of the ship’s bot- 
tom of such a size, and therefore the de- 
cision had been made to build an entire- 
ly new hull. Certain portions of the 
old bottom will, however, be incorpo- 
rated in the new hull. 


——. 


Clearing House System Is 
Suggested for Lloyd, 


Presiding at the annual meeting of 
Lloyd’s Insurance Brokers Association 
in London, C. H. Sherman, chai 
spoke of the extensive increase of bysi, 
ness at Lloyd’s in recent years, ang 
added that if the business was not to 
be hampered by the burden of redundan, 
detail, the collective spirit must be de. 
veloped and fostered. 

“When banks and the stock exchange 
find the clearing house system essential 
is it idle to dream of the day when , 
central bookkeeping bureau will post anq 
hand to each broker and underwriter his 
itemized ledger account, and when up. 
derwriters’ and brokers’ quarterly ac. 
counts will be settled by the passing of 
a single check?” Mr. Sherman asked 

“The committee of this association” 
he continued, “believes such a plan to 
be practical, economic and efficient, and 
is convinced that it would cut out the 
undergrowth of detail work now threat. 
ening to impede progress at Lloyd's, 
Last year it was suggested that each 
slip submitted to the signing bureay 
should show the individual premium dye 
to each underwriter. Doubtless some 
feel that this would be but another straw 
added to their burden, but if the sug- 
gestion were universally adopted the 
‘Bureau’ slip would provide the raw 
material whereby, without further effort 
from broker or underwriter, a central 
bookkeeping bureau could post mechan- 
ically and hand to each the completed 
premium side of his ledger account.” 

Chairman Sherman also spoke in praise 
of a sub-committee set up by the Insti- 
tute of London Underwriters to consider 
the possibility of eliminating routine 
work and invited members of the asso- 
ciation to put forward suggestions with 
this object in view. 


World’s Fair Cosi 


(Continued from Page 1) 


El Greco is valued at $300,000. From 
the Jules Bache collection these are 
among the artists whose paintings vis- 
itors to the fair will see: Raphael, Ti- 
tian, Fra Fillippo Lippi, David. 

President Roosevelt has loaned to the 
exhibit a famous landscape he has by 
Claude Lorraine. 

The Broker 

Harry Russell Farjeon has specialized 
on Fine Arts policies for years. His 
first art dealer client was Knoedler. The 
Knoedler Art Gallery is still one of his 
clients. That led to insuring other art 
dealers, and at the present time Farjeon, 
sallin & Co. clients melude many of the 
principal private collections as well as 
galleries in the Fifth Avenue sector. Mr. 
Farjeon has been an insurance man for 
forty years. 





Downward Revision of Fire 
Rates Sought in Wisconsin 


Fire insurance losses in Wisconsin 
continue to decrease. Premiums for 19% 
were less than in 1937 but the losses de- 
creased in larger proportion. In 198 
premiums were $20,302,172, while in 1937 
they reached $20,554,128. Losses [or 
1937 were $8,917,615 and for 1938 $7,- 


819,604. 

Losses in 1938 decreased $1,098,011, 
while the decrease in premiums was 
only $251,956. The showing as to pfo- 
portionate loss rate and premiums Mm 
1937 and 1938 will be used by the Insur- 
ance Commissioner when _ conferences 
with the rate making bureau are held. 
Requests will be made for a downward 
revision of rates. 





TEACHERS’ PROCEEDINGS READY 


Copies of the 1938 annual Proceedings 
of the American Association of Unt 
versity Teachers of Insurance are ready 
for distribution through C. A. Kline, sec 
retary-treasurer, 206 Logan Hall, Unr 
versity of Pennsylvania, Philadelphia, # 


$1.50 each. 
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Restrain Banks From 
Lloyd’s Fidelity Cover 


JUSTICE HOOLEY’S DECISION 
Called Violation of Section 50-a of New 


York State Insurance le; Ex- 
tracts From Decision 








Six large banks of New York are re- 
dined from bonding their employes 
sith Lloyd’s of London in a decision of 
yidespread interest made by Supreme 
Court Justice Hooley of this state this 
week. . _~ . 
Application for the injunction was 
nade in Nassau County Supreme Court 
yy two small stockholders in banks and 
they also asked for an accounting on 
oemiums paid for such bonds. 
‘These stockholders brought this suit 
1 theory that the banks were illegally 
yending stockholders’ money in placing 
idelity bonds with Lloyd’s. Gerald Mur- 
‘il, Rockville Center, L. I., was their at- 
ymey. Corporate defendants were 
lunkers Trust, Brooklyn Trust, Central 
Hanover Bank & Trust, Empire Trust, 
lving Trust, Manufacturers Trust. 
lyd’s have right to appeal this de- 
ision in Appellate Division. 

Extracts From Decision 


Justice Hooley held the practice was 
weonstitutional and void and violated 
ection 50-a of the New York Insurance 
aw. Banks created under state law are 
creatures of the state, he said, and, 
therefore, the legislature was within the 
rghts prescribed under that section for 
jotection of depositors that fidelity 
inds must be accepted only from com- 
jnies within the state and authorized 
by the Department. 
Sees No Justification 


The court declared that even though 
lloyd’s underwriters were “financially 
«sponsible and of good reputation” and 
wen though the banks “acted in the ut- 
mst good faith” there could be no justi- 
‘ation for accepting fidelity insurance 
‘om companies other than those author- 
ed under Section 50-a. The court held 
lat permission for such practices was a 
matter for the legislature and not the 
tourts, 

The court pointed out that fidelity in- 
wance Was a protection for the de- 
psitor against defalcation or an act of 
malfeasance by an employe and that un- 
et Section 50-a the injured party could 
‘sort to action on a bond of a company 
tat had been authorized by the Superin- 
tmdent of Insurance as possessing fi- 
uncial stability. The court wrote: 

‘It cannot be conceded that a court 
| equity is so powerless and its juris- 
ittion and authority so weak and so 
‘eager that in a given case in which a 
‘ockholder might suffer irreparable dam- 
#¢, it may not, by means of injunctive 
te, stretch forth a strong arm and 
event, at the behest of a stockho!der 
he continuance of the performance of 
"gal acts prohibited by the legislature 
tithe state. 

vit cannot be said that the stock- 
‘older is not interested. He is one of 
“cowners of the property and assets of 
“¢ Corporation. If a loss results from 
tt doing of illegal acts such as accept- 
™ protection in a foreign corporation 
‘ich turns out to be insolvent, the 
‘cckholder is the one who will eventual- 
} suffer. He has a right to have the 
“cers of his corporation comply with 
"law to the end that he may not suf- 
tt damage.” 


Ruling on Accounting and Damage 


Referring to the motion for an ac- 
“onting and damages, the court held 
“it the plaintiffs had failed to estab- 


(Continued on Page 42) 





Bond Problems Center 
On Washington Action 


STEWART REPORTS TO AGENTS 





National Association’s Surety Committee 
Kept Busy Following Plans of 
Administration 





Since the last annual meeting of the 
National Association of Insurance Agents 
the work of its surety committee has 
been centered on problems emanating 
from Washington. W. Herbert Stewart, 
surety committee chairman, reported at 
the mid-year convention in Hollywood, 
Fla., April 5, saying that some of those 
problems have extended into the casual- 
ty business. One of the problems con- 
cerns Rural Electrification Administra- 
tion contract bonds. The surety com- 
mittee, through the association’s Wash- 
ington office, has kept members informed 
of projects to be undertaken. Arrange- 
ments for issuing advance information 
have been perfected. This informaticn 
will be supplemented by more as the 
projects advance. In some _ localities 
members have been very successful in 
writing such bonds on information fu:- 
nished by the association. 

Resident Agent Law 


Some of these contracts have been let 
to non-resident contractors. The com- 
mittee has established the principle that 
where there is a resident agent law the 
bond must be signed by a local agent 
where the project is to be performed 
More than $200,000,000 of these con- 
tracts have been let and bulletined by 
the association. 

Turning to fidelity bonds Mr. Stewart 
said that the R. E. A. leaves the han- 
dling of this business entirely to the 
borrowing corporation. Agents should 
therefore contact those borrowers early. 

On United States Housing Adminis- 
tration contract bonds he said that ap- 
parently no additional demands have 
been made on companies or agents to 
reduce rates or acquisition costs. A 
fidelity schedule bond has been adopted 
for use by the local housing authorities. 
This business is available to the local 
agent but early solicitation is essential. 

Regarding the Fidelity Indemnity Fund 
—Agricultural Adjustment Administra- 
tion—it appears that there is a definite 
trend toward self-insurance. A confer- 
ence to restore this business to cor- 
porate suretyship is hoped for. 

As to commission on blanket bonds 
the committee still contends that ac- 
quisition cost should be the same as on 
other surety bonds. This subject is be- 
fore the Acquisition Cost Conference on 
Fidelity and Surety. 


J. L. D. Kearney Dies 


James L. D. Kearney, who retired 
two years ago as president of the Hart- 
ford Accident & Indemnity because of 
ill health, died Wednesday at his home 
at Farmington, Conn. He was in the 
insurance business thirty-one years. 
Funeral services will be held at 3 o'clock 
Saturday afternoon at the family home 
with the Rev, L. M. Brewster officiating. 
Burial in Riverside Cemetery, Farming- 
ton, will be private. 


MARYLAND’S APPOINTMENTS 


The Maryland Casualty has appointed 
G. Murray Seal as assistant comptroller 
and auditor and Roy S. Gochenour as 
assistant comptroller. Mr. Seal, with 
the company since 1900, whose wide ex- 
perience embraces work in agency, un- 
derwriting and publicity divisions, was 
made auditor in 1923 after serving as 
assistant to President Burns and Presi- 
dent Stone before him. 
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Legislative Pressure 
Has Eased Somewhat 


4 NEW RESPONSIBILITY LAWS 





North Carolina to Set Up Auto Insur- 
ance Rating Bureau; Arkansas’s New 
Comp. Law Effective in June 





As the 1939 legislative season entered 
its third month the pressure of trouble- 
some bills in many states has eased due 
to adjournments. No one of the twenty- 
four compulsory auto insurance measures 
introduced in twelve states is now 
threatening, although such bills are still 
pending in California, Connecticut, 
Maine, Minnesota, Nebraska, New York, 
Ohio, Wisconsin and Pennsylvania. In 
the last named an auto state fund bill 
is also being considered as well as a 
proposal to appoint a committee to study 
the entire subject of auto insurance. In 
North Carolina Senate 185 looked threat- 
ening but is now dead. It would have 
required from each motorist an addi- 
tional 3) cents in his license fee to go 
into a fund to pay hospital expenses of 
persons injured in auto accidents. 

In four states—Idaho, North Dakota, 
Kansas and Washington—financial re- 
sponsibility bills have become law. All 
are fashioned after the uniform motor 
vehicle safety responsibility act. Bills 
of this type are pending in Georgia, 
South Carolina, Utah and Wyoming. 

New guest laws were proposed in nine 
states but none has passed. Such bills 
are dead in Arizona, Georgia, Tennessee, 
West Virginia, where legislatures’ have 
adjourned. 

New Workmen’s Compensation Law 


Most important compensation legisla- 
tion enacted this year is Arkansas’ new 
law which will become effective June 8, 
1939. Governor Bailey had his choice 
of eleven bills, ten of them being of a 
monopolistic state fund nature. The 
legislature had passed all of them. Gen- 
erally acceptable to stock insurance peo- 
ple, the new law’s most significant fea- 
ture is that it covers occupational dis- 
eases on a schedule basis. It was re- 
ported that certain labor groups in the 
state, dissatisfied, were starting a move- 
ment to get signatures to a referendum 
petition. But this movement was damp- 
ened when W. D. Jackson, chief, Broth- 
erhood of Railroad Trainmen, refused 
to accept the chairmanship and when 
the coal miners’ union refused to take 
the lead. 

Bills in twelve states—Arizona, Ar- 
kansas, California, Colorado, Connecti- 
cut, Illinois, Iowa, Maryland, Massachu- 
setts, Montana, New York and Texas— 
called for workmen’s compensation state 
funds. None has passed to date. Com- 
petitive state funds were sought in In- 
diana and Maine. The Indiana bill is 
dead, legislature having adjourned, and 
in Maine a recess committee recommend- 
ed against its passage. 

In three states— Minnesota, New 
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Strong Opposition To 
“Suggestion” by Palmer 


NON-BUREAU AUTO COS. MAD 





May Take Legal Action If Plan of Hav- 
ing National Bureau as Official Ex- 
perience Agency Passes 

Director of Insurance Palmer’s “Sug- 
gestion No. 18” stipulating that stock 
non-bureau companies doing business in 
Illinois report their experience on bodily 
injury and P. D. automobile business to 
the National Bureau of Casualty & 
Surety Underwriters as the official 
agency has already met with strong op- 
position. The attitude of the non-bureau 
carriers was definitely indicated at a 
meeting Tuesday evening in Chicago, at- 
tended by representatives of fourteen of 
these companies. Agreement was reached 
that if Mr. Palmer insists on enforcing 
this rule, legal action will be taken. It 
was interpreted by those present as a 
“move by indirection” toward establish- 
ing a level rate for all companies on the 
basis of bureau premiums, and a complete 
breaking down of the competitive system 
of underwriting to which non-bureau 
companies have adhered. 

Consensus of the meeting was that in- 
dependent companies would make no 
move until Director Palmer makes a 
further ruling. But they are prepared 
to block any attempt to enforce the rule 
as it reads today. 

The Illinois Department is seeking to 
learn what the average rate is in Illinois, 
Companies whose experience shows fa- 
vorably could establish rates at a lower 
figure. It is claimed that Director Pal- 
mer can determine the average rate 
from the manuals at any time, 

Belief is expressed in some offices that 
before the matter is settled finally it 
may resolve itself into another dispute 
over acquisition costs. That, it is be- 
lieved, would place the burden of effect- 
ing settlement on Mr. Palmer. 








Hampshire and Rhode Island—commis- 
sions have been appointed to study the 
occupational disease situation. 

One of the most interesting develop- 
ments is the trend (as a result of the 
Connecticut General Life decision pro- 
viding that the state cannot tax reinsur- 
ance premiums where the reinsurance is 
effected outside the state) to impose the 
premium tax on direct premiums only. 
Bills to revise the tax laws along these 
lines have already passed in Connecti- 
cut, Maine, Nevada, New Hampshire, 
New Mexico, Oregon, Texas, Utah, Ver- 
mont, Washington and Wyoming. 

A new law in North Carolina, spon- 
sored by Insurance Commissioner Boney, 
provides for the set-up of a rating ad- 
ministration bureau to fix and regulate 
automobile insurance rates. 
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Why Pardon Is Wanted for E. J. Donegan 


The New York World-Telegram, principal critic of insurance administration and 
insurance companies, has been crusading against the movement for a pardon of Edmund 
J. Donegan and other officials of the State Title & Mortgage Co., New York, which 
crashed some years ago, and who have been convicted on charges of conspiracy to use 


the mails to defraud. 


Mr. Donegan is a former leading casualty-surety executive. A 


large number of prominent men in the insurance business have appealed to President 
Roosevelt in his behalf. An unusually vicious editorial in the World-Telegram based on 
the appeals to Roosevelt brought a letter to the editor of that paper, written by Charles 


L. Phillips, executive vice-president of the United States F. & G. 


printed the letter. 


The newspaper 


Incidentally, Superintendent of Insurance Pink wrote a letter to President Roose- 
velt saying he did not think any of the officers or directors of the State Title & Mortgage 
Co. had profited personally by transactions under their regime which resulted in indict- 


ments. 
stated the facts. 
and an unfair editorial. 


The Superintendent did not make a recommendation for pardon, but merely 
He was blasted by the World-Telegram in a front page news article 


Latest development in the case is that United States Attorney-General Murphy 
through whom the pardon petition goes to the President, announced that he had made 


a recommendation to Roosevelt regarding it. 


mendation was favorable. 


He did not indicate whether his recom- 


The letter of Mr. Phillips to the newspaper follows: 


Sir: In your editorial referring to the 
applications for pardon of certain former 
officers and directors of State Title & 
Mortgage Co., including Edmund J. Don- 
egan, it was stated that “full light should 
be thrown on the amazing pressure that 
politicians and others have sought to put 
upon the President and the Federal De- 
partment of Justice.” 

Perhaps I can throw some light upon 
the Donegan application, at least. for it 
was at my suggestion and under my 
guidance that the preparation of this 
petition was begun. 

Held in Insurance Respect 

For many years Edmund J. Donegan 
was one of the most respected figures in 
the casualty and surety business. That 
reputation was achieved through a stand- 
ard of ethics and sense of honor so high 
as to command the respect of both asso- 
ciates and competitors. His character 
is utterly inconsistent with fraud or un- 
truth. 

He went into the State Title & Mort- 
gage Co. in 1931, long after the crash. 
reluctantly and for unselfish reasons. I 
know, because at that very time the com- 
pany with which I am associated offered 
him an important post which he would 
have liked to accept. He wrote then that 
he could not, because he had a duty to 
perform, but if and when it was com- 
pleted he would come to us. It was 
never completed, for in the mortgage 
disasters which swept New York during 
the next two years he stuck to his ship 
and went down with it. 

Men Don’t Change Character Overnight 

It is elementary that men who have 
consistently followed truth and honor do 
not suddenly abandon those principles in 
the absence of some strone financial 
motive. Yet few men could have had 
less to gain or more to lose by entering 
a conspiracy to defraud than Edmund 
J. Donegan. He had no incentive to 
risk a reputation and a career by dis- 
honest attempts to save the company, 
for his financial interest in it, IT under- 
stand, was relatively nominal. Nor did 
financial necessity for the continuance 
of his position constitute a motive, for 
T know that such were his qualifications 
for working out difficult problems in the 
casualty and surety field that not only 
my company but many others would have 
liked to have had him during those trou- 
bled days, Indeed, even after his indict- 
ment, some of the leading executives of 
our business weighed his election to one 
of the most important posts in the indus- 
try, they and all of us believine that 
exoneration would surely be swift and 
complete. 

Tt was because of this faith in him that 
his friends, stunned at what we believe 
to be a dreadful mistake, rallied to his 
defense. I personally suggested and 
started the appeal for executive clem- 
ency. Through my committee and those 
subsequently formed by Mrs. Donegan 
and others, there resulted hundreds of 
letters, each individually written, and 
constituting the most moving tribute to 


a man’s honor and integrity I have ever 
seen. : 
Sincerity of Support 


It is a new thought to me that Amer- 
ican citizens who unitedly appeal to their 
President for a cause in which they sin- 
cerely believe constitute a sinister influ- 
ence in our body politic. Nor does the 
phrase, “Politicians and others,” seem 
quite adequate to describe those who in 
the majority constitute the chief execu- 
tives, the rank and file, and the agents 
of virtually all the prominent casualty 
and surety companies of this country. 
And, in this connection, the intimation 
that insurance companies supported the 
petition because they got the better 
mortgages seems hardly a worthy one, 
for, while life insurance companies buy 
mortgages, fire and casualty companies 
ordinarily do not. 

As to the merits, the special prosecutor, 
who naturally is a self-interested party, 
suggests that the consideration of such 
an application prior to imprisonment is 
unprecedented. The exceptions set forth 
in the very rule he cites on their face 
contradict him. Space will not permit 
any detailed discussion of the first ex- 
ception, a substantial showing of inno- 
cence, which is fully covered in Mr. 
Donegan’s application; but the verdict 
of the jurors in itself indicates a grave 
doubt of guilt. If the story furnished 
your correspondent were true, we would 
expect that this jury would have con- 
victed without leaving their seats. In 
fact, they were locked up for twenty-six 
hours, finally acquitted on all actual fraud 
charges, brought in a verdict on the 
lighter charge, conspiracy, and then add- 
ed a recommendation of clemency. If 
this doesn’t indicate doubt and the pos- 
sibility of error, what could ? 


Wants a Fair Deal 


Under our institutions no man should 
be convicted in the absence of a verdict 
of his peers, convinced of guilt beyond 
reasonable doubt. At least two of the 
jurors joined in this verdict while con- 
vinced of the innocence of the defend- 
ants, and have so certified to the Presi- 
dent. Erroneously believing that con- 
spiracy was merely a “minor misde- 
meanor” involving only a money fine, 
they thought it better to join in the 
verdict on that count and thus prevent 
rn and another two months’ 
trial, 

Having been polled, no legal remedy 
can now avert the consequences of their 
well-intended mistake or grant a new 
trial: but the very purpose of the ‘par- 
doning power is to afford relief. 

I have confined myself to the Donegan 
application because his is the only one 
on which T am informed and with which 
I have been identified. , 

This, then, will throw some light on 
“the pressure” behind the petition of 
Edmund J. Donegan. It is that per- 
fectly lecitimate pressure which is the 
product of established character and rep- 
utation. It is not the pressure resulting 





Facts About Case 


Edmund J. Donegan and other of- 
ficers of the State Title & Mortgage 
Co. were first tried on mail fraud 
charge in the Federal District Court, 
the trial lasting for fifty actual trial 
days with about 1,200 exhibits and 
4,500 pages of testimonial. It was the 
first large, complicated case involving 
women jurors. The verdict was that 
“while the defendants were not guilty 
on all counts charging use of the 
mails to defraud, they were guilty of 
conspiracy so to use the mails.” This 
decision, which the defendants re- 
garded as “hopelessly inconsistent,” 
was appealed in the New York Circuit 
Court. When appeal was denied de- 
fendants sought to move the case up 
to the United States Supreme Court. 
That too failed, Presidential pardon 
is the only relief that can now be 
obtained and in bringing the case to 
Roosevelt's attention it is predicated 
not only upon the facts involved but 
upon the testimony of two jurors who 
joined with many others. in an appeal 
for Presidential pardon. 











from money or politics. Your informant 
furnished you the names of eminent 
counsel who had appeared in this case. 
He neglected to add that throughout 
Mr. Donegan was forced to act as his 
own counsel, battling single-handed and 
alone. And we, his friends, feel that he 
has battled too long. 
CHARLES L. PHILLIPs, 

Executive Vice-President, 

United States Fidelity & 

Guaranty Co. ; 


CHARLES E. HERGET’S NEW POST 








Made Assistant Manager, Compensation 
and Liability Department, Head 
Office of Maryland Casualty 


Charles E. Herget has been named an 
assistant manager, compensation and lia- 
bility department, Maryland Casualty. 
He has been associated with the Mary- 
land since January 2, 1921, starting as 
a clerk. Six months after his employ- 
ment with the company he was assigned 
to the compensation and liability depart- 
ment, where he has remained since. 

Mr. Herget has been successively a 
checker, assistant underwriter and un- 
derwriter in the department. For the 
last two years he has been doing special 
supervisory work, 


AGENTS’ SCHOOL OPENED 





Travelers Extends Instruction Program 
to Those Having Little or No 
Selling Experience 
More than forty young men from vari- 
ous sections of the United States and 
Canada have enrolled in the Travelers 
home office schools for agents, which be- 
gan their sessions April The four- 
weeks agents’ class of the casualty school 
is the first course offered solely to 
agents in the casualty lines, all previous 
home office instruction having been pri- 
marily for the training of field assist- 
ants. The new course is designed for 
the man who has very little or no ex- 
perience in insurance salesmanship. The 
casualtv school is under the supervision 
of J. H_ Eglof, supervisor agency field 
service casualty lines, H. D. Sherwood 
and C, E. Blake, assistant supervisors. 
This session of the Travelers home 
office school for life, accident and Group 
agents is the twenty-seventh since the 
reorganization of the school in 1936. In 
the last three years more than 950 
voung men have come from all parts of 
this country and Canada to attend the 
intensive, four-weeks course offered by 
the school. D. J. Bloxham, supervisor 


awency field service life, accident and 
Group departments, J. E. McNeal, Reid 
Hartsig and M. F. Jones, assistant super- 
visors, are the faculty of the school. 


CALIFORNIA BILLS CONSIDER®) 





Company Officials More Concerned Ove 

Attorney-Adjuster Situation; May 

Attend A.B.A. Meeting 

Compulsory automobile insurance Jay 
bills for which are before the Califor; 
Legislature, and the pending moot 
torney-adjuster question, occupied 4 
recent Casualty Insurance Adjusters 4, 
sociation at its meeting in Los Angele 
The report of the advisory commit, 
that considered the compulsory insuran, 
measures was adverse to the propos 
laws, and recommended that a safety 
sponsibility law based on the New Ham; 
shire law, and embodying some featur, 
of the Maryland law, would be the mo 
suitable for California, W. L. Tuybj; 
Santa Ana, of the Automobile Club , 
Orange County, who is a member of th 
advisory committee and of the adjuste; 
association, discussed the proposed mea: 
ures, particularly the compulsory insy 
ance bill introduced by Senator Wes 
over, and told the adjusters that th 
author had introduced thirty new amen( 
ments to his bill. Mr. Tubbs also sa; 
that the senator expressed doubt if th 
bill ever got out of committee. 

President Cleves also reviewed the ai 
torney-adjuster situation and _ said ths 
the California State Bar was anxious | 
have a treaty negotiated and in for 
before the American Bar Associati 
holds its session in Los Angeles in Jun: 
at which time the national agreemer 
is likely to come up again. He recall 
to the minds of the members that t! 
state bar had announced it refused + 
be bound by the action of the AB. 
and would act independently. He sai 
that insurance company officials now ar 
becoming more interested in the matte 
and that in all probability a number 
executives would attend the AB. 
meeting. 





TO SIMPLIFY RENEWALS 





Bill Offered in Ontario Affects Acciden! 

and Sickness Insurance, Also Issue 

of Travel Tickets 

A bill offered in the Ontario legis 
ture would legalize renewal of an acc 
dent and sickness policy by means of } 
premium receipt without requiring a r 
statement of the information given ij 
the original contract. Companies hai 
been renewing policies by a certificat 
containing a reference to the origin 
contract by number or date and it i 
now proposed to legalize that custom. 

Another clause in the bill provide 
that the exemption of fully salaried er 
ployes of an insurance company fro! 
paying the usual agent’s license fee, ! 
they wish to sell insurance, be left ! 
the discretion of the Superintendent ¢ 
Insurance. 
_ The bill also extends the privilege © 
issuing travel accident insurance ticket 
to all transportation companies. At pres 
ent only railway companies have bee 
authorized to issue these contracts. Th 
bill, comprising all the aforementione 
items of legislation, is sponsored by th 
attorney-general of Ontario. 





Lester L. Spencer With 
Travelers For 25 Year) 


Lester L. Spencer, engineering 2 
inspection division of the Travelers. 
the 55 John Street branch office in Ne| 
York, was congratulated by his as 
ciates March 30 upon completion ‘ 
twenty-five years with that compat! 
Toining the Travelers March 30, 1% 
Mr. Spencer has served with the eng 
neering and inspection division in Hat 
ford and Newark. He was transfert 
to 55 John Street thirteen years 4% 
Mr. Spencer is active in the work ° 
the Greater New York Safety Coun 
and served on the dinner committee I") 
its tenth annual convention held bi 
week. 
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Country-wide Plans for Accident & Health Week 





Stimulation of A. & H. Production 
Seen As Objective of Big Week 


General Committee Reports Greater Enthusiasm Than Ever 
Before; Agents Promised Plenty of Sales Aid; Local 
Associations Plan Special Programs 


The 1939 observance of Accident & 
Health Insurance Week, April 24 to 29, 
promises to surpass those of all previ- 
ous years in general enthusiasm, com- 
pany support and stepped-up agency pro- 
duction. The general committee in 
charge of the week announced yesterday 
that the advertising and publicity mate- 
rial prepared for use during the period 
has had a greater demand than ever 
before; that many companies have al- 
ready started their programs and are 
sparing no expense to make certain their 
agency forces deliver the message of 
income protection to the public. These 
plans are not short-lived, high-pressure 
selling campaigns but rather are aimed 
at stimulating the A. & H. sales repre- 
sentative to see people and talk about 
the value of disability insurance, thus 
publicizing the business. : 

It is felt that the personal contact of 
thousands of accident and health agents 
supplemented by the publicity of local 
associations of agents who through spe- 
cial sales congresses, breakfasts and 
luncheon meetings and other local events 
during Accident & Health Insurance 
Week are creating a real publicity chan- 
nel for accident and health insurance. 

What Local Ass’ns Plan 


These local association activities, from 
a preliminary survey just made, will be 
of great help to producers. In Phila- 
delphia, for example, the club will stage 
a luncheon and sales congress April 14 
in the Adelphia Hotel to which hundreds 
of brokers, agents and life underwriters 
will be invited. At least four speakers 
will be heard. 

The New York club completed plans 
this week for the raising of its A. & H. 
Week banner on William Street, and 
also announced speakers for its sales 
meeting April 11 in the Great Hall of the 
Chamber of Commerce Building. They 
are Dr. J. S. List, a psychologist who 
broadcasts several times a week over 
the radio, and who will discuss “Psych- 
ology Behind the Sale,” and Edward H. 
O’Connor, Bankers Indemnity, assistant 
secretary, who is president of the Na- 
tional A. & H. Association. Mr. O’Con- 
nor, a rapid-fire talker, will stress the 
sales advantages of A. & H. insurance 
to the multiple line broker. Robert W. 
Pope, Employers’ Liability, chairman of 
the New York A. & H. Week commit- 
tee, has sent out hundreds of invitation 
tickets to brokers and agents who at- 
tended the club’s educational lectures, 
and a large turnout is expected at this 
affair. The club will also distribute the 
“68” button and put the special A. & H. 
Week poster in display windows along 
William Street. 

The Pittsburgh association has selected 
A. C. Feagan, Inter-Ocean Casualty, to 
head its special committee for the week 
and an interesting program is being 
planned. 

In Cincinnati newly elected President 
Clifford Gurney discussed plans for the 
drive at the association’s March 28 meet- 
ing. The guest speaker at this session 
was Frank E. Shreve, Erie, Pa., regional 
sales manager of the Massachusetts Ac- 
cident, who discussed the development 
of a planned sales presentation. 


Pacific Coast Activity 
G. V. Chandler, northern California 


manager for A. & H. of the General 
Accident, is handling the A. & H. Week 
program for the Accident & Health In- 
surance Managers Club of San Francisco. 


aero amemager me ee ean 





HAROLD R. GORDON 
General Chairman of A. & H. Week 


In addition to a proclamation by Gov- 
ernor Olson of California setting aside 
the April 24-29 period as a time for citi- 
zens of the state “to investigate, study 
and plan an adequate program of eco- 
nomic security and protection,” the San 
Francisco Club has been instrumental in 
getting Mayor Angelo J. Rossi to issue 
a similar proclamation. Window dis- 
plays in local stores and posters in the 
lobbies of downtown office buildings of 
San Francisco are planned. 

In Los Angeles the activities are in 
the hands of a committee headed by C. 
M. Beall, Inter-Ocean Accident, which 
will also display the posters prominently 
in the business section. Stickers, the 
“68” buttons and advertising matches 
will be distributed. 

Seattle’s plans call for a ten-minute 
radio broadcast at the club’s regular Fri- 
day noon luncheon, April 21, usually at- 
tended by 500 people. The same after- 
noon a sales congress will be held with 
agents expected from all parts of the 
state. L. A. Perkins, chairman of the 
committee, Pacific Mutual Life general 
agent, announces that drug store window 
displays are planned, also newspaper ad- 
vertising, and the club hopes to win the 
cooperation of the Traffic Safety Coun- 


cil in having automobile distributors run 
safety parades at noon April 21. 

On the job, the general committee in 
charge of the week has already mailed 
to more than 6,000 agents personally 
addressed and signed letters calling at- 
tention to the need of carrying the 
message of A. & H. insurance to the pub- 
lic and results that can be obtained per- 
sonally by each agent for this effort. In 
addition, thousands of bulletins and let- 
ters are going out from company offices 
to their sales forces. 

It looks like a successful week ahead. 





Bonuses Given by Ocean 
For New Accident Lines 


For the next seventy-seven days 
through June the Ocean Accident and 
Columbia Casualty are staging a pro- 
duction drive for accident insurance 
which has just been announced to their 
agents in a novel broadside. During 
“Prospecting Time,’ as the next three 
months have been designated, producers 
writing $100 or more but less than $200 
in new accident premiums in any one 
month will be paid a bonus of 5% in 





addition to the regular commission. And 
to the producer who writes $200 or more 
during any one of these months will 
win a 10% bonus extra. 

In addition, a producer who pays for 
$500 or more in new accident premiums 
during the three months will receive a 
$15 book of admission tickets to the 
New York World’s Fair. 

To help those who try for one or more 
of these special inducements the two 
companies have prepared a question and 
answer aid, obtainable by those persons 
located in New York, at the metropolitan 
department, 123 William Street. This 
aid lists questions and objections usually 
advanced by prospects, and provides the 
answers to them in concise and convinc- 
ing manner. 


MILWAUKEE HEARS LUNDQUIST 

Milwaukee Accident & Health Associ- 
ation members heard an address on 
“Production in a Multiple Line General 
Agency” by C. F. Lundquist at their 
meeting March 30. Mr. Lundquist is 
accident department manager for Fred 
S. James Co., Chicago, The legislative 
committee made a report, 


Harroll Disagrees With Old ‘Theory 
That Agent’s Time Is All His Own 


C. # Inter-Ocean Casualty 
manager in Dayton, O., who is presi- 
dent of the A. & H. association in that 
city, gathered together out of his long 
experience in the accident and health 
business those things one must know 
and do in order to succeed, and made 
of them a chart in the order of their 
importance—a _ self-analysis chart, as it 
were—which he says makes the acqui- 
sition of success a little more scientific 
than has been true in the past. Thus 
he got the title for his recent address 
to the Columbus (Ohio) Accident & 
Health Association — “The Way Is 
Charted.” 

Not depreciating the theory that an 
agent’s time is his own, Mr, Harroll 
believes it true that an agent’s time be- 
longs to those who give him their con- 
fidence, because in the final analysis 
they are the ones who determine wheth- 
er he succeeds or not. The more people 
who give him their confidence, the great- 
er is his influence to make sales to an 
even larger number of people, he main- 
tained. 

In doing field work Mr. Harroll’s ob- 
servations bore out that only one man 
out of every ten was succeeding and that 
there existed in the mind of the average 
insurance man the thought that his time 
was his own. 

Personality and Plugging 

Regarding the chart the speaker says: 


Harroll, 
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“Every successful business is successful 
only because its members believe and 
follow in the principles of good funda- 
mental methods. This is the reason | 
have created the chart. A preface to 
the chart is the qualification of those 
desiring to enter the business. A little 
research has revealed (I don’t claim 
these figures to be absolutely correct, 
but they will do for the basis of dis- 
cussion) that 18% of the men entering 
the business have personalities that peo- 
ple like so well that the sale of their 
product is made on their personalities; 
that 12% are the hard-working or plug- 
ging type, and that only 1% is a com- 
bination of the good personality and the 
plugger. 

“The combination ‘good personality- 
plugger’ types are ‘naturals’ to our busi- 
ness and are a rarity. The plugger has 
the greatest assurance of succeeding be- 
cause he works, and while the ‘personal- 
ity man has easy going, nevertheless it 


is difficult to get him to work. This 
31% then—the other 69% should never 
be considered for sales work—is the 


group to whom we apply the chart, as 
well as to those people now in the busi- 
ness who desire to increase their ef- 
fectiveness.” 

In the order of importance the ele- 
ments of the chart were listed as fol- 
lows: Prospects, sales ability, applica- 
tion—money, consistency of effort, 
knowledge. Mr. Harroll summarized it 
this way: 

“A preface to the chart is to qualify 
a man before he enters the business. 
Then it is the job of those of us re- 
sponsible for the training of men to edu- 
cate him in such a way that he will 
present a weli balanced sales personality. 
Since the Ohio laws require a man to 
have a license before he can operate in 
the insurance business, the interval be- 
tween applying for and receiving his li- 
cense affords an excellent opportunity 
for him to make up his prospect list 
We must then acquaint him with one or 
two policies that he can understand and 
can take to a definite class of people. 
We must teach him how to fill out the 
application and to ask for and get the 
money, We must teach him above all 
else that his time is not his own; that 
he has a job to perform daily in the 
making of calls, irrespective of the num- 
ber, and that a knowledge of our busi- 
ness is not associated purely with the 
principles involved in accident and health 
insurance, but more particularly with 
little human psychologies. 
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New President of Globe 





Kenneth Spencer and Some Floral Gifts 


The 
the office of Kenneth Spencer on 


taken in 
April 


1, the day when Mr. Spencer succeeded 


photograph above was 


A. Duncan Reid as president of the 
Globe. The the 


completely surrounded by large bouquets 


walls of office were 


of flowers. During the day the entire 
Royal-Liverpool Groups’ organization, in 
cluding office boys, came into the office 
to congratulate Mr. Spencer. 

On March 31 there 
the dining room of the Royal-Liverpool 
Building at 150 William Street given by 


the the 


Was a dinner in 


officers of Royal-Liverpool 


Hearing on Revision Of 
Auto Rates in Virginia 


The annual hearing on 
rates and regulations for 
bodily injury and property damage in- 
surance is scheduled to be held before 
the Virginia State Corporation Commis- 
sion April 11. The commission says that 
the proposed private passenger and com- 
mercial rates represent reductions in the 
majority of territories but no change in 
rates in others. In several instances the 
proposed rates have not been arrived at 
by application of rate making procedure 
previously approved by the commission. 


revision of 
automobile 


While the rates in these cases involve 
reductions, there would have been a 
further reduction if the rate making 


procedure as previously approved by the 
commission had been applied. 


N. C. Granite Co. Sues For 
Money Owed on Ft. Knox Job 


The bullion vault at Fort Knox, which 
houses possibly the greatest concentra- 
tion of gold in the world, has not been 
paid for, it was indicated in a Federal 
suit recently filed. 

The suit, filed by the United States in 
behalf of the North Carolina Granite 
Corp. against the Great Lakes Construc- 
tion Co. and the Maryland Casualty, 
seeks payment of a balance to the gran- 
ite company of $3,342 with interest. The 
Maryland had bonded the construction 
concern. The granite company provided 
stone used in construction of the vault. 


HEAR COL. R. F. PROCTOR 

Col. Ralph F. Proctor, manager fi 
delity and surety department, Associa 
tion of Casualty & Surety Executives, 
was the guest speaker Tuesday at the 
monthly luncheon meeting of the Surety 
Underwriters Association of New Jersey 
Col, Proctor gave an interesting birds’- 
eye view of legislative matters as they 
affect the surety business. 


honor of the visitors from 
Some of those at the 


dinner returned to Mr. Spencer's office 


Groups in 
Great Britain 


and at one minute after midnight, as he 
became president, they extended personal 
congratulations, 

Among those in the office at midnight, 
in addition to Mr. Reid, were home of 


fice Vice-Presidents W. H. 
and Walter S. 


Galentine 
sarton; Lewis R. Swezey, 
resident vice-president, San Francisco; 
Wilson Pierce, resident vice-president, 
Los Angeles, and Ray Decker, fire man 
ager of the Royal-Liverpool Groups on 
the Pacific Coast. 


Two More Parties 
For A. Duncan Reid 


GLOBE DINING HIM APRIL 11 
To Be Senes 


Dinner- Dance at Hotel New 
Yorker; Claim Department Repre- 
sentatives to Honor Him April 13 


A. Duncan Reid, retired president of 
the Globe Indemnity, will be honored at 
“family affairs” next week. As 
previously announced, the staffs of the 


two 


Globe, Royal and Eagle Indemnity com- 
panies will give him an informal dinner 
and dance April 11 in Hotel New Yorker 
and on April 13 the claim department 
representatives of these companies will 
honor him. 

Emil Scheitlin, Globe’s treasurer, heads 
the committee for the April 11 affair, 
which 650 will attend. On this com- 
mittee are A. E. Wales, W. G. E. Thomp- 
son, James Rankin, Mrs. Bertha B. Fer- 
ris and the Misses E. Mulcahy, Helen 
Stalls and F. P. Davidson. Mr. Scheitlin 
will be toastmaster; guests include United 
States Manager Harold Warner, Presi- 


dent F, J. O'Neill, Royal Indemnity ; 
Mrs. A. Duncan Reid and_ her: sister, 
Mrs. Van Court; Kenneth Spencer, 


Globe’s new president, and Fred Kings 
bury and Harry Furze, retired officials 
of the Globe. Messrs. Warner, O’Neill 
and Spencer will speak. 

Following the great public dinner of 
last Wednesday evening Mr. Reid was 
given a luncheon at the Waldorf-Astoria 
attended by 175 agents of the Globe and 
by officers and department heads, in- 
cluding General Manager J. Dyer Simp- 
son and United States Manager Warner. 
Vice-President W. H. Galentine, chair- 
man, called upon many of those present 
who testified to A. Duncan Reid’s splen- 
did leadership. Loyal support was also 
pledged to President Spencer. 4 

Phil Hosmer of R. W. Hosmer & Co., 


Chicago, president of the Association of 




















ROBBING PETER TO PAY PAUL 





Cathedral. 





ROBBING PETER TO PAY PAUL, On the 17th 
of December, 1540, the abbey church of St. Peter, 
Westminster, was advanced to the dignity of a ca- 
thedral by letters patent; but ten years later it was 
joined to the diocese of London again, and many of 
its estates appropriated to the repair of St. Paul’s 


—Cathedrals, Winkle. 
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Representatives of the Globe, 
sented to Mr. Reid for himself and Mrs 
Reid a sterling silver coffee ant io 
service. Mr. Warner presented him with 
a certificate of honorary membership ; 
the Royal-Liverpool Guards. 7 
In response Mr. Reid, with character. 
istic vigor, showed that he was still 
looking ahead for the Globe, in th 
advice which he gave to the sated 
present. Among them were many men 
in middle life who have made a marked 
success in insurance business. He told 
them not to postpone bringing young 
men into their businesses; and urged 
that, as soon as such a young man has 
proved his ability, he be given real par- 
ticipation in the business so that he will 
not be tempted to take a job elsewhere 
or go into business for himself. 


then pre. 





EDWARD B. FIELD HONORED 


Travelers Casualty Advisory Manager 

Completes Thirty-five Years’ Sery- 

ice With Company 

Edward B. Field, advisory manager of 
casualty lines, Hartford branch office 
Travelers, was congratulated by his busi. 
ness associates March 21 upon comple- 
tion of thirty-five years with that com- 
pany. Several floral tributes, many con- 
gratulatory letters and telegrams and nu- 
merous gifts were received by Mr. Field. 

He entered the company in 1904 as a 
special agent in Hartford, his home city. 
From 1904 to 1906 he served the Tray- 
elers as casualty manager in Toledo. The 
following two years he served in the 
same capacity in Minneapolis. He be- 
came casualty manager of the Hartford 
branch in 1908 and has been its casualty 
advisory manager there since 1936, — 


AETNA MEN AT CONFERENCE 
Casualty and Surety Producers of Four 
States Meet in Minneapolis; Home 
Office Represented 
Aetna Casualty & Surety representa- 
tives from four states attended an all- 
day sales and educational conference in 
Minneapolis, March 20. C. G. Hallowell, 
vice-president; Amos Redding and Rt- 
dolph Larson, field supervisors, and W. 
J. O'Donnell, secretary automobile de- 
partment, were present from the home 

office. 

Mr. Larson discussed the Aetna’s new 
hospitalization policy; J. W. Phillips, 
superintendent of the bond department 
in the Twin Cities, and A. M. Angvik, 
special agent, St. Paul, conducted a 
forum on fidelity bonds; agency man- 
agement was the subject in charge of 
Mr. Hallowell and P. G. Kimball, Twin 
Cities cashier; Mr. Larson and George 
A. Thompson, Minneapolis broker, dis- 
cussed the Aetna plan of risk analysis, 
followed by a talk on rating and under- 
writing automobile risks by Mr. O’Don- 
nell. Sales opportunities and problems 
were handled by Mr. Redding and Fred 
Thompson, special agent. 


GRISWOLD’S 40TH ANNIVERSARY 

Robbins C. Griswold, manager in In- 
dianapolis of the Aetna Casualty & Sure- 
ty, recently received tributes of his bust- 
ness associates on his fortieth anniver- 
sary with the company. More than 150 
agents and company officials attended a 
dinner at the Indianapolis Athletic Club. 
An engraved Scottish Rite diamond ring 
was presented to him. 





SAFETY BILL BOARDS 

Cooperating with national and_ local 
traffic safety campaigns, the Fort Wayne 
(Ind.) Insurance Board is sponsoring the 
placement of large bill boards in the city 
to urge greater caution of motorists an 
pedestrians. The campaign will continue 
throughout the year. 





L. B. WOOD PROMOTED 


L. Brent Wood has been promoted 
from district to assistant manager in the 
Syracuse office of the United States F. 
& G. He has been with the company 
since 1930. 


TRAV: 


Experi 
Hav 


in 


Belie 
pany ¢ 
the $1, 
appeal 
are no 
jiabilit 
experit 
limited 
yn a 
ment 1 
“The 
elers 
quietly 
auton 
proper 
a yeal 
policy 
presen 
busine 
{rouse 
policie 


“An 
receive 
ence a 
isfacto 
ncons 
policy 


Lab 
I 


AETN 





Safety 
Aut 


At 1 
1 \sitic 
Life 
for L 
attent 
the n 
20,001 
tion 
wvailal 
leet a 
visitor 


calori 
nd 1 
ther: 


Fy yl] 
vord- 
lor tl 
n th 
Speak 
on th 
tinual 
with | 
thron 

Day 
labor 
nere< 
the n 











7, 1939 


— 


1en pre- 
nd Mrs, 
and tea 
mM with 
rship in 


aracter- 
‘as still 
in the 
agents 
ny men 
Marked 
He told 
young 
| urged 
nan has 
eal par- 
he will 
sewhere 


RED 


fanager 
Jerv- 


ager of 

office, 
is busi- 
comple- 
it com- 
hy con- 
and nu- 
r. Field, 
Masa 
ne city, 
> Tray- 
‘o. The 
in the 
He be- 
artford 
‘asualty 
136. 


NCE 
f Four 


ome 


esenta- 
an all- 
nce in 
llowell, 
id Ru- 
nd W. 
ile de- 
- home 


’s new 
'hillips, 
rtment 
\ngvik, 
‘ted a 

man- 
rge of 
_ Twin 
eorge 
r, dis- 
alysis, 
under- 
Y’Don- 
oblems 
1 Fred 


JARY 
in In- 
Sure- 
; busi- 
iniver- 
an 150 
ded a 
- Club. 


d ring 


local 
Vayne 
ig the 
ie city 
ts and 
ntinue 


) 

moted 
in the 
tes F. 
npany 














OAS 


- == = 
a uret zed} 
FE ee a ” ae 








Page 41 











On the Production“Firing Line” 








To Test Salability _ 
Of $1,000 Auto Policy 


TRAVELERS ADVERTISING TESTS 


iments Made During One Year 
—— Resulted in Company Reach- 
ing Some Definite Conclusions 


Believing that no one either in com- 
canly ranks whether 
she $1,000 automobile policy has any real 
appeal to the mass of car owners who 


or agency knows 


are now going without the protection of 
ability insurance, the Travelers plans to 
experiment with some advertising in a 
imited area. In advance notice to its 
own agents regarding a test advertise- 
ment Travelers says: 

“The company and a number of Trav- 
elers agents have been experimenting 
quietly and cautiously with the $1,000 
attomobile liability (personal injury and 
property damage) policy for more than 
a year. We have found out that the 
nolicy does sell; that it does not upset 
present business; that it creates new 
business; that, in many cases where it 
arouses interest, sales of standard limits 
policies can be made. 

Results of One Test 

“An analysis of the business so far 
received indicates that the loss experi- 
ence and renewal record should be sat- 
isfactory. Recently we tucked in an 
inconspicuous and brief mention of the 
policy at the end of a magazine adver- 





Laboratory for Living 
Draws Crowds at Fair 


AETNA GOLDEN GATE EXHIBIT 


Safety Film “Learn to Live” Shown; 
Automobile Driving Tests Command 
Particular Interest 


At the Golden Gate International Ex- 
position in San the Aetna 
Life Affiliated Laboratory 
for Living is 


Francisco 
Companies’ 


attracting its share of 


tention from the thousands viewing 
the many exhibits. With more than 
000 persons attending the exposi- 


ion on the two opening days, every 
wailable inch of the thousands of square 
leet at the Laboratory for Living held 
vsitors awaiting their turns at the bat- 
tery of driving test machines the Aetna 
lompanies have in the exhibit. 

An estimated 10,000 persons watched 
the showing of the Aetna safety film, 
‘Learn to Live,” on the two opening 
ays. The fire prevention demonstration, 
which depicts many common causes of 
ares, likewise drew capacity crowds. The 
health conservation section, depicting the 
taloric value of various fruits, vegetables 
ind meats, likewise drew thousands of 
thers, 

Much Favorable Comment 
Following the two hectic opening days 
\ord-of-mouth advertising went to work 
or the Laboratory for Living. Guides 
i the exposition’s “elephant” trains, and 
peakers on the public address systems 
i the ferries in San Francisco Bay con- 
inually praised the Aetna driving tests, 
with the result that the display has been 
thronged ever since. 

Day after day the popularity of the 
aboratory for Living has continued to 
Mrease. The attractive general lay-out, 
the modernistic fittings and the dramatic 
Mhotographic murals depicting the more 
than ninety forms of insurance written 
’y the four Aetna companies, are most 
‘ve arresting. There are few, if any. 
sons who pass through the Hall of 
tence Building who do not pause at 


tisement. The number of inquiries that 
this elicited was surprising. 

“We believe the next move is to see if 
this policy can be used to promote the 
sale of a really substantial number of 
automobile policies, many for more than 
$1,000. While the advertisement is de- 
signed to stir up inquiries it should 
arouse interest in a far larger number 
of car owners than those who take the 
initiative by phoning you or mailing in 
the coupon.” ‘ 

Where Ads Will Appear 

The test advertisements will appear in 
the New York Sunday News of April 
9, having a circulation of 3,400,000 large- 
ly concentrated in eastern Pennsylvania, 
New Jersey, New York State and Con- 
necticut; also in the World’s Fair num- 
ber of the New York Herald Tribune 
of April 30 with nearly an additional 
one million circulation in the same field. 
In this territory are big and little cities 
and vast rural areas. 

In a letter to its branch office mana- 
gers the company says that the publica- 
tion of this advertisement once in these 
two periodicals may or may not demon- 
strate the public appeal of the $1,000 
policy, but it will prove the effectiveness 
or the ineffectiveness of the particular 
advertising that has been prepared to go 
in the space. Though the Travelers 
seldom uses coupons in its advertising, 
one is being included in this advertise- 
ment on the theory that the announce- 
ment of something that is new to the 
car owners of the country should bring a 
better response than merely an adver- 
tisement telling an old story in a new 
Way. 





least to view the display, even if they 
do not take one or more of the various 
tests. 

Home office men who are in charge 
of the San Francisco exhibit include F. 
W. Bright and C. E. Bearse of the safe- 
ty education department. Assisting them 
are seven pretty attendants who have at- 
tracted considerable comment on _ their 
appearance and their helpfulness in aid- 
ing visitors. The girls are dressed in 
grey gabardine suits which are given a 
touch of color by Chinese red Aetna seals 
and red silk handkerchiefs. Meanwhile 
preparations are rapidly being completed 
for the opening on April 30 of a second 
Laboratory for Living at the New York 
World’s Fair. 





STATE FUND UNPOPULAR 


Michigan Surety Men Believe They Can 
Show Legislature Fallacv of Sup- 
porting Such a Plan 

Surety company men believe they have 
an unanswerable argument against legis- 
lative suggestions for a state surety bond 
fund in Michigan. They base their case 
on the recent report given the senate by 
\uditor General Vernon J. Brown, show- 
ing that annual premiums for all official 
bonds now being carried by the state 
amount to only $27,000. 

\ check made on losses paid on state 
bonds divulged that a single claim of 
$26,500 was paid within the past year 
by one company. ’ 

Surety company officials believe this 
instance alone should be sufficiently con- 
vincing proof of the inadvisability of cre- 
ating a state fund for bonding purposes. 
Because many other losses have occurred 
on state bonds, including an extremely 
large one on a state treasurer about 
twenty-five years ago, those opposing the 
state fund proposal believe they can con- 
vince legislators that such an experiment 
would be extremely unwise. 


COMPANY NAME CHANGED 


Name of the Universal Life & Acci- 
dent) Association, Oklahoma City, has 
been changed to the Universal Life & 


\ccident Insurance Co., Duncan, Okla. 


Casualty Insurance 


Home Office 
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Producers’ Interest 
In Company Security 


SHOWN BY MISS E. M. DAVIS 


Actuarial Firm Member Gives Answers 
to What Sellers Wish to Kno-y by 
Means of Graphs and Charts 


In a recent lecture given at the 
Marquand School of the Y. M. C. A. in 
3rooklyn, Miss Evelyn M. Davis enu- 
merated what a careful broker or agent 
wishes to be sure of in connection with 
the security back of the insurance poli- 
cies he sells. Miss Davis is a member 
of the actuarial firm, Woodward, Rvan, 
Sharp & Davis, New York, which origi- 
nated the Charco Charts. They present 
company financial statements in a high- 
ly original manner and are now filling a 
definite place in the insurance business. 
What the agent or broker wishes reas- 
surance on concerning company security 
was listed by Miss Davis as follows: 

(1) That policyholders accounts (loss 
reserves and unearned premiums) are 
protected by conservative and stable in- 
vestments; 

(2) That the unearned premiums can 
be readily returned in cash upon demand; 

(3) That unexpected contingencies can 
be met withont undue financial strain; 

(4) That cash margins are currently 
available to pay claims fairly and 
promptly; 

(5) That the company can maintain a 
re2sonable performance in poor times; 

(6) That profits are made from cur- 
rent insurance transactions so that the 
company is not dependent upon invest- 
ment gains for its earnings. 


Company Record 


In response to these questions Charco 
Charts were devised, and Miss Davis 
said they show at a glance the critical 
points in the financial structure of an 
insurance company. She went on to ex- 
plain that the record of each company 
consists of: A simplified balance sheet; 
three charts setting forth the experi- 
ence over ten years of the most import- 
ant phases of the financial record, and 
a circular chart showing the character of 
current earnings. 

Averages printed on the cover of the 
book furnish quick comparisons with 
company trends. The picture is so 
simple, the speaker said, that it gives 
in a few minutes the story of a com- 
pany’s standing and experience in a way 
that everyone can understand, yet it is 
so complete that any major weakness 
must show up in one of the four charts 
or in the balance sheet. 

Case in Point 
Miss 


As a case in point Davis cited 


the record of a fire company one and 
one-half years prior to announcement 
that rehabilitation was necessary. The 


plan of Charco Charts showed clearly the 
major weaknesses at that time, according 
to the bankers’ rules. In the balance 
sheet loss reserves of 15%, and un- 
earned premiums of 39%, making total 


of 54%, were protected by cash and 
bonds of only 24%. Not a very liquid 
position, said Miss Davis. 


\n unbalanced portfolio was shown by 
the high proportion of stocks, 60%, 
jeopardizing the = stability of surplus. 
There was a rapid decline in assets and 
surplus from 1929 to 1931. Borrowed 
money amounted to $7,270,000, which 
was 10%. Assets declined steeply from 
1929 to 1931, as shown by one chart. 
Policyholders’ surplus showed a rapid de- 
crease which, if continued at the same 
rate, would wipe out surplus in two years. 


Attorney-Adjuster 
Meeting Set July 9 


ACTIVITY AMONG COMMITTEES 


Insurance Associations and Claim Men 
Approve Statement of Principles 
by National Conference 


Insurance associations representing 
companies writing, and adjusters han- 
dling, 85% of America’s insurance busi- 
ness have presented to the national con- 
ference committee on adjusters formal 
resolutions approving and ratifying the 
statement of principles issued by that 
body outlining the proper activities of 
adjusters in handling insurance claims. 
The conference committee is composed 
of five representatives of the American 
Jar Association and five representatives 
of the major insurance associations. 

Henry B. Brennan, Savannah, Ga., 
chairman of the American Bar Associa- 
tion’s standing committee on unauthor- 
ized practice of law, and a member of 
the national conference committee on ad- 
justers, reported to Conference Commit- 
tee Chairman Oscar J. Brown, Syracuse, 
N. Y., that he had dispatched copies of 
the agreement on adjusters to the chair- 
men of state and local unauthorized 
practice committees throughout the 
United States, and that the general tenor 
of the replies received from them has 
been favorable toward the position out- 
lined by the conference committee. 

Meeting in San Francisco 

The conference committee will con- 
tinue to meet to pass upon such aques- 
tions as arise in the adjustment fields. 
The next meeting has been set for July 
9 at San Francisco, in conjunction with 
the annual meeting of the American 
Bar Association. After having been dis- 
cussed April 2, a number of individual 
questions were referred to sub-commit- 
tees of the conference committee on 
adjusters for further consideration, and 
reports will be received at the San Fran- 
cisco meeting. 

SLATED FOR RE-ELECTION 

Richard V. Goodwin, Eastern vice- 
president Fireman’s Fund Indemnity, is 
slated for re-election April 12 as presi- 
dent of Empire State Societv, Sons of 
the American Revolution. So also is 
Rexford Crewe, agency manager, Hart- 
ford Accident, to the post of treasurer, 
and Col. Henry B. Fairbanks, insurance 
broker, to the board of managers. 





LOS ANGELES A. & H. SETUP 

Walter E. Mast, president. Accident 
& Health Managers Club for Los An- 
geles, has announced his standing com- 
mittees for 1939, the chairmen being as 
follows: Accident & Health Insurance 
Week—C. M. Beall, Inter-Ocean Cas- 
ualtv; membership—P. H. Ackerman. 


Cass & Johansing: legislative—Powell 
Smith, Occidental Life; courtesy—Carl 
Jobe, Retail Credit Co.; program—Er- 


nest F. Hanson, Cass & Johansing. 





That condition was also shown. 

In a third chart disposition of earn- 
ings and flow of funds to and from sur- 
plus was shown. The loss from under- 


writing was 2%. Decrease in surplus 
was more than $11,000.000, which was 
80%. That showed the trend in surplus 


if markets continued to decline. The 
only source of cash earnings was from 
interest. Appended to these exhibits 
was the following note: “No relief is to 
be expected from insurance operations, 
since this company’s underwriting shows 
a loss.” 








Page 42 








Carua Lt yo 


YA HARARE a Lobia toe 





; 





UNDERWRITER = 

















April 7, 1939 








Accident Prevention 
Paying Large Returns 


CONSERVATION BUREAU FIGURES 





Casualty and Surety Executives Know 
Employers’ Real Accident Costs and 
Saving Possibilities 





How the enforcement of safety prin- 
ciples and installation of safety devices 
in factories are returning unbelievably 


large monetary dividends annually to 
employers, was the subject of an ad- 
dress to the annual convention of the 


Greater New York Safety Council by 
Edward R. Granniss, director industrial 
engineering division, National Conser- 
vation Bureau. 

Mr. Granniss showed that the amount 
an employer actually pays for an occu- 
pational accident, after all of the inci- 
dental costs are included, is about five 
times the sum that is charged off on the 
books as “medical and compensation 
costs.” A 10% reduction in the fre- 
quency of accidental injuries, he said, is 
equal to 6% interest on $20,000 for 
every 100 employes. 


Investing in Safety 


“If employers are to be asked to con- 
sider accident prevention on a dollars 
and cents basis,” Mr. Granniss declared, 
“we should be able to answer for them 
such questions how much money 
might reasonably be invested in a safety 
program and what returns might be ex- 
pected, at least under average or normal 
circumstances. To arrive at these an- 
swers it is necessary to know, first, how 
much accidents are costing and second, 
how far the accidents and their involved 
costs can be reduced. 

“There are, of course, the costs in- 
volved under the workmen’s compensa- 
tion law. These items are easy to real- 
ize because all may be cared for under 
an insurance policy. There are other 
and usually larger expenditures involved 
when accidents occur. Secondary costs 
are approximately four times the com- 
bined medical and compensation costs. 

Individual Plant Cost 

“We can arrive at a fairly close esti- 
mate of how much accidents are costing 
in any one plant. If medical and com- 
pensation costs for a year amount to 
$500, there is probably an accident bill 
of some $2,500 being paid. whether or 
not the fact is realized. This gives us 
the first of the data needed to judge 
how much should be spent for preven- 
tion. If $2,500 could be spent for safety, 
and all accidents stopped, the employer 
would, no doubt, have made a good in- 
vestment.” 


Steel and Rubber 


Mr. Granniss went on to explain that 
in twenty-five years United States Steel 
Corp. reduced the rate of its serious 
and fatal accidents 50%. If each one 
of the bad accidents cost $5,000 the total 


as 


cost was $350,000,000. The corporation 
has spent about $26,000,000 on safety 
since 1912 so the net saving was $324,- 
000,000. 


In 1923 United States Rubber Co. had 
more than 1,000 lost time accidents. At 
the end of eleven years that number 
had been reduced to 165. Accident costs 
have been reduced from 60 cents to 37 
cents per $100 payroll. The company’s 
annual payroll is between $20,000,000 and 
$30,000,000. 

Mr. Granniss further said that from 
data available at the United States Bu- 
reau of Labor Statistics, it is estimated 
that the total amount of compensation 
paid to injured workers is about $240.- 
000,000 a year. An additional $72,000.000 
is paid for hospital treatment and medi 
cal aid, 

Improvement Possible 

There are about 2,107,000 compensabl 
injuries among about 20,000,000 workers 
The compensation cost is $148 and the 
total direct average cost $246, which is 
only one-fifth of the cost to the em 
plover, the grand total being $1,230 
There is one compensable injury a year 
for each ten workers The average 


plant cost is $12,300 a year per 100 em- 


Preventable Accident 
Is Public Enemy No. 1 


SAYS RAY MURPHY IN ST. PAUL 





Urges Broader Safety Instruction in 
Schools for Permanent Correction 
of Nation’s Huge Accident Bill 





Branding the preventable accident as 
America’s real Public Enemy No. 1, Ray 
Murphy, assistant general manager As- 
sociation of Casualty & Surety Execu- 
tives, spoke April 11 at the award presen- 
tation dinner in St. Paul of the Minne- 
sota Safety Council, urging safety in- 
struction in the schools for permanent 
correction of the nation’s $3,000,000,000 
annual accident bill. 

Pointing to the success that has at- 
tended the introduction of elementary 
safety education in the grammar schools, 
Mr. Murphy declared that the program 
should now be extended to include uni- 
versal driver training courses in the 
high schools and special courses in col- 
leges and universities where futute safe- 
ty teachers will be thoroughly trained 
for their important work. 

The speaker also emphasized the need 
for more intensive attention to the pre- 
vention of accidents in the home. Al- 
though traffic fatalities in 1938 were _re- 
duced 19%, occupational fatalities 11% 
and public fatalities 8%, he said, deaths 
due to accidents in homes increased 2%. 

Mr. Murphy paid high tribute to the 
leadership of the Minnesota Safety Coun- 
cil and the groups that are working with 
it throughout the state to save lives, 
prevent injuries and protect property. 
He appealed to all citizens and groups 
to enlist in the war for safety. so that 
there may be brought into the front 
lines all of the component parts of a 
united safety army. 


Reunion of U. S. F. & G. 
Classes Being Planned 


With the appointment of temporary 
chairmen representing each graduating 
class from the home office school of in- 
surance conducted by United States F. 
& G., details for the first reunion of 
the craduates are shaping up. Most of 
the 300 or more who have taken the 
course are expected to attend the re- 
union in Baltimore June 8 and 9. 


ployes. A 10% a year . improvement 
should be altogether possible. said Mr. 
Granniss. A 10% reduction in the fre- 
quency of accidental injuries would rep- 
resent an annual saving of about $1,250 
for each 100 employes, or a 6% return 
on $20,000. The purpose of this com- 
pilation of estimates has been to show 
the almost unbelievable monetary re- 
turns that may be realized from good 
accident prevention work, the speaker 
emphasized in closing. 
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Many Insurance Men Present At 
New York Safety Council Banquet 


Many insurance men attended the din- 
ner last Wednesday evening at the Hotel 
Pennsylvania which brought to a close 
the tenth annual convention of the 
Greater New York Safety Council. Two 
insurance leaders, Floyd N. Dull, vice- 
president of the Continental Casualty, 
and L. L. Spencer, Travelers, were mem- 
bers of the dinner committee. 

Harry W. Becker, safety engineer for 
the Fireman’s Fund Indemnity at the New 
York City office, won the first prize of 
two tickets for a boat trip to Bermuda, 
several prizes being awarded among 
those who registered at the convention 
and spent a specified amount of time 
viewing the safety exhibits. Mr. Becker 
admits that these tickets will come in 
very handy as he plans to wed Miss 
Ruth Schoen Felder on May 27 and they 
had already decided upon Bermuda for 
the honeymoon trip. 

One of the largest parties given in 
connection with the dinner was that of 
Charles L. Bussing, well known broker 
and head of C. L. Bussing, Inc., who 
entertained a number of clients and in- 
surance men. 

Feature speakers at the dinner were 
Colonel Willard Chevalier, publisher of 


Business Week, and Dr. Miller Mc- 
Clintock. director. Bureau for Street 
Traffic Research, Yale Universitv. Mr. 


Chevalier said that “Safety First” is not 
a true or progressive slogan. The nation 
does not actually want safety at the 
sacrifice of advancement but does desire 
a compromise whereby new developments 
and a general increase in standards of 
living are possible with the least amount 
of danger to human life. He showed 
how every step taken to secure material 
improvements since the days of the ape- 
man had been attended by an increase 
in nhysical hazards. 

“Screwdrivers,” who are bad-mannered 
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and careless motorists, cause thousands 
of deaths a year and waste a quarter of 
a billion dollars in gasoline and automo- 
bile efficiency, according to Dr. Mc- 
Clintock. His talk was given by means 
of a motion picture entitled “Show Your 
Colors,” produced by Shell, in which Dr. 
McClintock aims to enroll all courteous 
drivers in a national effort to eliminate 
“screwdrivers” through a “Share the 
Road” campaign. 


Lloyd’s Decision 
(Continued from Page 37) 

lish that financial damage had resulted 
to the banks by reason of taking out the 
policies in Lloyd’s, and added that the 
banks had had complete coverage and 
their losses had been paid. The court 
held that therefore the motion for dam- 
ages could not be sustained. 

The court pointed out that the banks 
had argued that they did not “require” 
fidelity bonds from their employes and 
therefore they had not violated the 
statute in accepting the form of protec- 
tion complained of. The court held that 
it could not “accede to the reasoning 
that the intent of the statute may be 
nullified by such a narrow construction 
thereof as to permit the banks to ac- 
cept the protection mentioned in the 
statute from any unauthorized company 
and then to say in defense thereof that 
thev did not reauire such protection from 
their employes.” 

Justice Hooley also pointed out that 
the banks had argued that the statute 
was unconstitutional because it provided 
that only corporations authorized to 1s- 
sue fidelity bonds and doing business in 
New York State shall be permitted to 
furnish fidelity bonds to a bank, trust 
company or savings and loan association 
and that such a law would preclude every 
individual and partnership from similarly 
functioning. 


“Legislative Solicitude” 


Justice Hooley held that it was “legis- 
lative solicitude for stockholders and 
depositors” which. had been manifested in 
limiting protection of the banks to the 
corporate sureties mentioned in the 
statute. He held that the statnte ws 
enacted “because of the vital public im 
terest in banking.” 

Tn denvine the motion for damages the 
court also pointed out that various 0 
the defendant banks had losses covere 
by the Llovd’s policies and that in each 
instance the loss had been made ood by 
Lloyd’s upon presenting of the claim. 
However, the court held, the fact that 
there were no losses under the practice 
would not prevent an interested stock- 
holder from secking the aid of the court 
in preventing violations of the statute, 
“which have continued over a term ° 
years.” 
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